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in BRODIE BiRotor METERS 


Maintained accuracy and low maintenance are two Neo metal-to-metal contact 

important factors in selecting a meter. In Brodie ; . ' 
No reciprocating mechanisms 

BiRotor Meters, the measuring chamber is the key 

: ; Just two moving parts 

to long trouble-free accurate service. Exclusive 


BiRotor design is proved for low maintenance and Static and dynamic balance 


high sustained accuracy in hundreds of installations. Equalized fluid pressure 


METERS 


RALPH N. BRODIE CO., INC. + ALVARADO & WEST 137th AVE., SAN LEANDRO, CALIFORNIA, U.S.A. 
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550 So. Columbus Ave. 59 E. Van Buren 167 Parkhouse St. 271 9th Ave. N. 5401 E. Shella Street 
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To add the ingredients of 


EAE 


Paint, Varnish and Shellac 





Motor Oil and Gasoline ( Additives ) 





success...specify 


34 successful years of leadership in serving industry 


Get assured success— back your product with the 
research, experience and proved results of a pio- 
neer leader. The Enjay Company not only sup- 
plies many different industries with a complete 
line of petrochemicals — Enjay also is ready to 


assist in the application of its products and in de- 
veloping new or improved products to meet in- 
dustry requirements. You can count on high qual- 
ity Enjay chemical products — be sure to call 
Enjay for your chemical needs. 


ENJAY COMPANY, INC. + 15 West 51st Street, New York. 19 N.Y. 
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Synthetic Rubber, Synthetic Yarns 


- 


for a 


of high quality 
chemical products 


PETROLEUM 


PARANOX 
PARATONE 
PARAFLOW 
PARAPOID 
PARADYNE 
PARATAC 
PETROHOI 
Methyl Ethy! Ketone 
Dewaxing Aid 
Ethy! Ether 
Isopropyl Ether 
Reference Fuels 


SURFACE COATING 


PETROHOL 91 
PETROHOL 95 
PETROHOL 99 
JAYSOL 

Secondary Buty! Alcohol 
Secondary Buty! Acetate 
lsopropyl Acetate 
Acetone 

Methyl! Ethyl! Ketone 
Ethyl Ether 

Isopropyl Ether 
Dicyclopentadiene 
Naphthenic Acids 
Iso-Octy! Alcohol 

Decy! Alcohol 
Denatured Ethyl Alcohol 


CHEMICAL 
PETROHOL 91 
PETROHOL 95 
PETROHOL 99 
JAYSOL 

Iso-Octy! Alcohol 
Decy! Alcohol 
Denatured Ethy! Alcohol 
Tridecy! Alcohol 
Dicyclopentadiene 
lsoprene 

Butadiene 

Ethy! Ether 
Isopropyl! Ether 
Tripropylene 
Tetrapropylene 
Aromatic Tars 
Benzene 

Acetone 

Methyl Ethyl Ketone 
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Safer, More Convenient 
OT EL 





Oil and chemical companies alert 
to reducing tank car and truck 
loading and unloading time with- 
out jeopardizing safety standards 
and contaminating product are 
converting daily to the trouble- 
free operation of OPW LOAD- 


COUNTER f “ll ye ING ASSEMBLIES. 
BALANCED re? Behind this industry acceptance 


are several determining factors: 
e@ COMPACTNESS 


@ CONVENIENCE 


CATALOG F-7 provides sizes, engineering data and @ FAST DELIVERY 
specifications on all OPW Spring Balanced and e SMOOTH OPERATION 
Counter-Balanced Loading Assemblies. 


Free on request. @ LONG SERVICE LIFE 
e MINIMUM PRESSURE DROP 
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Petroleum | News for January 27, 1954 
. 7 Ahead of the News 5 
Behind Our Headlines 
Washington Staff 9 
There's a hot fight developing Petroleum Industry Indicators 10 
over a wintry business—antifreeze— 
and we'll tell you all about it in the Supply and Demand 11 
February 3rd NPN. 
A most important fight, too, be- Government 
cause antifreeze IS big business. Oil Men Wait as FTC Gets ‘Detroit Case’ 13 
Annual volume is estimated at 100 / 
million gallons, amounting in dollars Special Report a9 
to around $175 million. What Dealers Should Know About Labor Union Organizing 16 
Frank Sturtevant, our TBA Edi- hadi 
tor, relates that the recent 80¢ per m« aie wy, Ls 19 
gallon cut made by National Carbon Most Jobbers Under Wage Hour Law 
in its long established price for Prices 
Prestone is only a symbol of the Price ‘Jitters’ Plague Oil Industry 21 
rising tide of battle. His report will 
take you behind the scenes; point Transportation 
up . . . for the first time anywhere . . . Preventive Maintenance Cuts Fleet Costs 22 
the significance of what’s happening. 
It's a fact-crammed article that Stations 
you won't want to miss. Station Permits still Above 1952 Level 26 
e 
Washington reporters frequently Tires-Batteries-Accessories 31 
complain that government informa- . 
’ : ; — Equipment 
tion officers (press agents) have the , 
: , New Equipment 33 
unhappy habit of getting out press 
releases days or weeks after the news Regions 
actually happened. Interpreting the Oil News 35 
Our Washington staff submits its 
own candidate for a record perform- Editorially Speaking 
ance of this sort: the Department of U. S. Antitrust Laws Won't Work Overseas 37 
Interior’s recent press release on the How Far Will It Go? 37 
department’s change in synthetic fuels 
policy. It was a good release. Only Markets 
trouble was, the policy had been Oil Market Review 38 
established months before. And the Prices at Refineries and Terminals and by Tank Wagon 42 
release had been bottled up ever since Crude Oil Prices 7 48 
by a high-ranking press agent who 
didn’t like the new fuels policy. About Oil People 
Didn’t upset our Washington boys Jersey Veterans Moving Up 50 
too much, though—this tardy release. . p 56 
Reason: they’d written the story many Coming Meetings 
months ago—wh it was act Nan 
onths ago—when it was ac ually Absinthe toihen 52 
news—without waiting for a press 
agent handout. 
—Herbert A. Yocom 
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THE 0. J. BOCK GULF SERVICE STATION, San Antonio, Texas, reports 
rofits from the time-and-money-saving advantages of a 


increased 


National System. 


DIRECT RESPONSIBILITY by each attendant for the money and records 
he handles has reduced cash shortages to the minimum at this modern 
service station. 


“My Slalional System 
saves me*1,800 yearly... 


gives other benefits!” 


“I consider my National Sys- 

tem just as important to my 

service station operation as 

the merchandise and services I 

sell,”” writes Mr. O. J. Bock of 

his Gulf Service Station, San 

Antonio, Texas. “Without it, 

I would lose the valuable pro- 

tection and information I need 

to run my station profitably. 

“IT maintain careful control 

0.3. Bock Gulf Service Sta. Of Stock from the moment it is 
tion, San Antonio, Texas. delivered until it is sold. My 
National Register safeguards each transaction until 
my books are posted and the money deposited in the 
bank. Sales and services are separated into proper 
departmental totals automatically. A separate sales 
total and cash drawer makes each attendant directly 
responsible for the money and records he handles 


THE NATIONAL CASH REGISTER COMPANY, Dayton 9, Ohio 


4 


while on duty. The hours of time saved on bookkeep- 
ing are now used to advantage in giving our custom- 
ers better service. 

“In all, with accurate mechanical addition, and a 
reduction in both cash shortages and stock shrink- 
ages, as well as the saving of valuable time, I estimate 
my National System saves me $1800 per year!” 

If you want the extra profits a National System 
can bring you, call your nearby National representa- 
tive today. He is trained to make a detailed study of 
your present method, show you how a National 
System can start making greater profits, immediately, 
in your service station. 


i 
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AHEAD OF THE NEWS 


Additives in Spotlight—Broad-scale discussion of gaso- 
line additive claims is slated for the April 14-16 meeting 
of National Petroleum Assn. in Cleveland. Companies to 
be represented on an additive panel include Shell, Du Pont, 
Ethyl and an oil company (not yet chosen) that questions 
the value of gasoline additives like Shell’s TCP, which con- 
tains tricresyl phosphate. This fourth company may be 
Standard Oil Development Co., on record as doubting the 
advantages of tricresyl phosphate. 


More Credit Plates—Esso Standard early in March will 
change to a new style credit card, with a metal name plate 
on the back of the card. The plate (used with an imprinting 
device now being installed at Esso stations) will print the 
customer’s name and address on the credit card invoice. 
The new system is called Essomatic Credit Service, and is 
similar to methods already being used by other oil com- 
panies. Nineteen oil companies have now adopted new 
credit card systems in place of the conventional cards. 


Toll Road Co-ordination—A national turnpike associ- 
ation may be formed to co-ordinate toll road planning 
among states. A proposal for such a group was made at a 
recent meeting in Kalamazoo, Mich., of toll road authori- 
ties from five states (Illinois, Michigan, Indiana, Ohio and 
Florida). The association proposal came from Judge Evans 
Howell, chairman of the Illinois Turnpike Commission. 
His plan won immediate endorsement from the states 
present. It will be discussed further at an early date. The 
Kalamazoo meeting was called by William Slaughter, Jr., 
chairman of the Michigan authority (and president of 
Aurora Gasoline Co., Detroit), to develop a unified turn- 
pike system in the North Central states. Under considera- 
tion—if the national turnpike group should be formed— 
is a plan allowing motorists to drive from New York to 
Chicago and pay the toll for the entire trip when they 
leave the pike at Chicago. 
o 


Spur to Tanker Building—To stimulate new oil tanker 
building, Military Sea Transportation Service thinks long- 
term tanker contracts should be authorized by Congress. 
MSTS earlier started a program calling for contracts up to 
10 years, but the question of legality arose. So now MSTS 
is holding off on the long-term contracts until it gets a 
green light from Congress. 


> 

Gasoline Tax Study—The question, “Should the fed- 
eral gasoline tax be dropped and left to the states?” is being 
studied by a committee of the (Manion) Commission on 
Intergovernmental Relations. The committee will also re- 
port by March | on other questions, such as: (1) “Should 
the gasoline tax be earmarked specifically for highway con- 
struction?” and (2) “Should the federal government dis- 
continue grants-in-aid for highways, except in larger land- 
area states?” Findings of the committee will be added to 
those of the Manion Commission itself for submission to 
Congress. 
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‘Universal Credit’ Headache—A large Midwest jobber 
has about decided to abandon the practice of accepting 
the credit cards of all oil companies. Losses last year were 
too high—about 6%. The jobber thinks losses shouldn't 
be more than 1% if the plan is to be feasible. His big 
losses have been from trucking firms, especially those that 
have gone bankrupt. Losses from private motorists have 
been about 1%, and the jobber would like to keep this 
business. The big problem is how to refuse to accept credit 
cards from truckers (especially since most of them pay up 
satisfactorily) and at the same time accept all cards from 
the general public. 


. 

API Jobber Party—Jobber members of the American 
Petroleum Institute’s Jobber Advisory Committee will 
sponsor a cocktail party and buffet dinner for supplying 
company men on the committee during the midyear meet- 
ing of the API Division of Marketing in Denver, May 17- 
19. Jobbers think such a social event will allow committee 
members to develop a close personal relationship impos- 
sible to achieve across a conference table. 


Another Iran Dispute— Ihe proposed agreement author- 
izing five large U. S. oil companies to help market Iranian 
oil is sure to run into trouble from Congress. Objections 
will probably come from small-business-minded congress- 
men—such as Senators Sparkman (D., Ala.) and Hennings 
(D., Mo.). It was Mr. Hennings who made hay from the 
Federal Trade Commission’s “oil cartel” report: Some 
congressmen have already begun grumbling in private over 
why the smaller oil companies should be excluded from the 
agreement. These lawmakers won't go for the logical 
answer: Iran and Britain—not the U. S. Government—are 
deciding which oil companies will take part. 


Synthetic Fuels Decision—The Bureau of Mines will 
“let the oil industry do the refining” of synthetic liquid 
fuels from oil shale and will restrict its operations to basic 
research. This is shown by the bureau’s budget for fiscal 
1955 (year ending June 30, 1955). The bureau has aban- 
doned earlier plans for new refining facilities at its Rifle, 
Colo., oil shale synthetics plant. The bureau's budget 
breakdown on synthetics: at Bruceton, Pa.—$767,600 for 
hydrogenation, and $667,600 for gas synthesis. At Morgan- 
town, W. Va.—$850,000 for gasification. At Rifle, Colo.— 
$1,119,000 for retorting and $218,000 for mining. At 
Laramie, Wyo.—$476,800 for research. 


Anti Smog Campaign—The San Francisco Department 
of Health wants to set up a bay area air-pollution control 
district to forestall a smog problem. The department thinks 
a control district like the one in the Los Angeles area “must 
be formed” as a preventive measure. The matter is under 
study by*the San Francisco Board of Supervisors. 


For more Ahead of the News 
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No customer can afford to ignore these 


.--fo sell batteries with 
U.S. Peerless Rubber Separators 









neved tutes COs it Kes” -”-- ~~ .-S—s~<;3; 

selling points about U. S. Peerless Sepa- weather, delivering up to 10% more Battery Separator Sales 

rators: power when needed most. In hot weather, United States Rubber Company | 

Plates can never break through—be- Peerless gives extra protection. Rechefelier Center, N. Y. 20, N.Y. 
cause these separators have superior More mileage per battery dollar. Cost Gente: me my free copy of book- 
mechanical strength. per month is far less for Peerless-insu- let on U.S. Peerless Rubber Separators. 


Higher porosity allows faster circula- 


lated batteries than for batteries insulated 














tion of acid, permits up to 20% faster with ordinary separators. Name 
cranking speed. The better the separator, the better the Company 
Unaffected by overcharging, heat, bat- battery. Use the coupon to send for your Lge 
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Low electrical resistance means lower physical, electrical, chemical and per- City. 


operating cost since minimum charge 
currents are required. This means im- 


formance characteristics of U. S. Peer- 
less Rubber Separators. 





UNITED STATES RUBBER COMPANY 


Electrical Wire and Cable Department e« Rockefeller Center, New York 20, N. Y. 
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AHEAD OF THE NEWS 





New Jobber-Supplier Month—National Oil Jobbers 
Council may decide to sponsor another “Consult Your 
Supplier Month” this spring—probably in April or May. 
The subject will be discussed at an NOJC board meeting 
in Chicago Feb. 23. There are strong indications the project 
will be approved. The first “Consult Your Supplier Month” 
for oil jobbers was February, 1953, and most jobber 
leaders felt it did a lot to improve jobber-supplier relations. 
They believe more across-the-table conferences are desir- 
able in view of the new problems that have developed in 
the past year. 


Soviet Oil to India—Russia probably will ship 210,000 
to 280,000 bbl. of oil products to India this year, under a 
new trade agreement. The first tanker arrived in Bombay 
recently with about 33,000 bbl. 


New Middle East Refinery—The country of Jordan 
plans to build a $7,500,000 refinery to process its share of 
crude oil from the Trans-Arabian Pipe Line. The plant may 
be at Mafrak, in Jordan. 


Michigan Gas Competition—Fuel oil marketers will 
face added competition from gas if a proposed natural 
gas pipe line is built from Louisiana to the Detroit area. 
Application for a 1,289-mile, $130 million line has been 
filed with the Federal Power Commission. Seeking the 
line are Texas Gas Transmission Corp. and three sub- 
sidiaries of American Natural Gas Co. Initial capacity of 
the pipe line system would be 300 million cu. ft. daily. 


More Asphalt Output—The new asphalt refinery being 
built at Hammond, Ind., by Allby Asphalt & Refining Corp. 
will start operation March 15. Allby officials say the plant 
will be the third largest Independent asphalt refinery in 
the U. S. 


NPN Staff 


Canadian Gas Growth—Natural gas from Canada’s 
Alberta fields is a step closer to big markets now that two 
Canadian companies have merged to build a big-inch gas 
line from Alberta to industrialized eastern Canada. The 
two companies: Trans-Canada Pipe Lines, Ltd., and West- 
ern Pipe Lines, Ltd. Their proposed gas line would be the 
longest in the world (2,240 miles) and would cost about 
$300 million. Route would be from southern Alberta to 
Winnipeg, and then to Toronto, Montreal and Ottawa. 
U. S. fuel oil marketers will be affected if a proposed spur 
line is built from Winnipeg to the Minneapolis-St. Paul 
area. 


Offshore Drilling Fight—California coastal communities 
are stepping up their opposition to oil drilling in submerged 
lands. They claim the drilling will pollute recreation spots. 
A Santa Barbara County official has charged that beach 
and offshore recreational areas would be practically “indus- 
trialized” by uncontrolled oil drilling programs. Result: 
The communities are trying for more state controls over 
offshore drilling, at the same time oil companies are trying 
to win greater freedom from controls. 


Virginia Tax Boost?—A double-barreled tax threat now 
confronts Virginia highway users. Some time ago a pro- 
posal was made for a 2¢ per gal. increase in the state Diesel 
fuel tax (raising it to 8¢)—with the gasoline tax staying 
at 6¢. But now the drums have also begun beating for a 
gasoline tax boost of 1¢ or 2¢ per gal. 


Oil Conservation Drive—Richfield Oi! Corp., Los An- 
geles, is continuing to push a campaign for oil conservation 
measures in California. Richfield’s Conservation Manager 
Edgar Waite says $30 billion worth of oil has been lost so 
far in the state because of the failure to adopt good con- 
servation methods. He adds, “We are wasting half of all 
our oil through improper production practices. We had 
better conserve what we have, for 90% of all energy pro- 
duced in California is from oil and gas.” 
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THERE’S A MODEL ‘‘STATION-ENGINEERED” TO YOUR 
NEEDS FOR LONGER LIFE... GREATER STABILITY 


Wayne lifts are “station-engineered” for years of dependable service 
and easy maintenance. Boxed in super-structures offer increased eA 
strength. é 























WAYNE 
FRAME TYPE 


GREATER STABILITY is achieved by specially engineered bear- a 
ing design which provides greater span between bearings. Operation eer 
is smoother, heavier loads can be lifted with less power. Friction Ag 
cylinder traverse is greatly reduced. a] 

POSITIVE CONTROL is assured in lifting and lowering vehicles. 4 
Automatic air elimination (on full hydraulic types) and bearing to 
design provides smooth safety at every level of operation. oe 


There’s a Wayne lift to meet your exact needs . . . single, double 
or three post types. Drive-on, free-wheel, or frame hoist types. 
Semi or full hydraulic operation on all but the frame hoist. Take 
the, step to more lift profit . . . write for full data on Wayne lifts. 


THE WAYNE PUMP COMPANY 


SALISBURY, MARYLAND ° TORONTO, CANADA 
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STATION-ENGINEERED 
PRODUCTS 
include 


Complete line of 
single and double 
computing dispens- 
ing units, remote 
multi-pump systems, 
truck and bus high- 
gallonage pumps. 


AIR COMPRESSORS 


Two-stage (high 
and low-pressure) 
and single-stage. 
Tank-mounted; 
quiet, smooth-run- 
ning, completely 
automatic. 


Horizontal Type 
Vertical Type 


HOSE REELS 


Retriever reels for 
air, water, oil, 
greases; Enclosed- 
type or open. In- 
stalled on wall, 
floor, ceiling or on 
an island. 


High boys, tank 
units, dispensers for 
oil, gasoline, kero- 
sene, alcohol, and 
greases. 





WASHINGTON 


Confusion Boosts Wage-Hour ‘Violations’ 


On the surface, the Labor Depart- 
ment’s emphasis on wage-hour inves- 
tigations of oil wholesalers would ap- 
pear to be justified by the apparently 
high rate of violations encountered. 
For example, its recent report on cases 
handled during fiscal 1953 (ended 
June 30, 1953) showed that 63% of 
the firms investigated were found to 
have been violating the basic provi- 
sions of the Fair Labor Standards Act 
or the Walsh-Healy Act (the latter 
covers sales to the government). 

This ostensibly puts the Labor De- 
partment in the position of being able 
to tell oil wholesalers who complain of 
“harassment”: “Well, why shouldn't 
we keep after you, since way more 
than half of you fellows aren’t com- 
plying with the law?” 

But there is an obvious flaw in such 
reasoning—and a big one. The wage- 
hour laws are so vague and loose that 
just about any oil wholesaler can be 
backed up against the wall by a zealous 
government investigator. So neither 
the Labor Department nor Congress 
(which is responsible for the language 
of the law) should be too proud of the 
record established in catching up with 
“violators.” 


Iran Clouds Clearing 


Brightening prospects that the way 
will be cleared for U. S. oil companies 
to participate in solving Iran’s oil 
problem is the news that Vice Presi- 
dent Nixon has taken a personal in- 
terest in the Middle East oil situation 
—and Iran in particular. His recent 
Iranian visit, incidentally, would have 
been extended to other Middle East 
producing countries, except for the 
fear that he might inadvertently 
heighten Arabian-Jewish tension. 

The Vice President seems to be 
convinced of these points: (1) the 
British can never regain their pre- 
Mossadegh position in Iran, (2) U. S. 
participation in marketing Iranian oil 
is a “must,” and (3) the U. S. govern- 
ment must grant antitrust clearance 
to the U. S. companies. 


Lighter Foreign Tax 


A number of President Eisen- 
hower’s tax recommendations should 
be of particular benefit to the oil 
industry. Not the least of them is his 
proposal to liberalize the tax treatment 
of foreign income. 

For one thing, he would like the 
present over-all limitation on foreign 
tax credits eliminated. U. S. oil com- 
panies operating abroad now are lim- 
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ited on a per-country and over-all 
basis in getting credit for foreign taxes 
paid. 

This imposes a penalty on a com- 
pany going into a new country where 
it expects to operate at a loss. This, 
plus broadening the definition of for- 
eign taxes for which the company may 
receive credit, could result in more 
intensive search for new petroleum 
reserves. 


Jersey News ‘Break’ 


Industry representatives in Wash- 
ington were glad to see the Standard 
Oil Co. (New Jersey) statement on 
the antitrust aspects of overseas opera- 
tions see the light of public print (with 
the “break”, incidentally, being engi- 
neered from this office). 

It would have been a shame if the 
statement had been buried in the 
Oppenheim Committee’s files and 
never made public. Apparently, that 
could have happened. The committee 
asked Jersey for its views and recom- 
mendations. The company, therefore, 
considered it a confidential statement 
that could only be released by the 
committee. It is quite possible that 
the committee could have used it in 
making up its recommendations with- 
out making public the document itself. 


Pipe Line End Run 


Some members of the administra- 
tion “team” are a little careless about 
the prerogatives of Congress. Late 
last year, at a National Security 
Council suggestion, some one in the 
Defense Department sneaked into the 
military’s budget request an $8 million 
item for a pipe line from the Elk Hills 
Naval Petroleum Reserve to Los 
Angeles. 

The idea is that, in the event of a 
national emergency, the line would be 
needed to handle maximum Elk Hills 
production. 

Well, every appropriation must first 
be authorized in separate legislation 
by Congress. 

The House Armed Services Com- 
mittee got wind of the maneuver last 
December. They called in the military 
officials and mentioned the fact that 
the whole operation was just slightly 
illegal. The item was snatched from 
the budget request in short order. 

Now, it will follow the normal 
channels through Congress, even 
though its trip there probably will be 
a short one into a dead-end. 


By NPN Washington Staff 
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PETROLEUM INDUSTRY INDICATORS 


STOCKS « wweekty 


NPN PRICE AVERAGES* 
ae Refinery /Terminal 
200 2 rs (¢ per gal.) 
‘ * HES PR Jan. 22,Dec.21,Jan.19, 
1954 1953. . 1953 
Gasoline 12.05 12.15 11.33 
Keroser. - 10.46 10.29 9.94 
Distillate . 911 8.96 8.53 
Residual 4.24 4.21 3.41 
4 principal 
products.. 9.19 9.20 8.46 
Lube Oil 17.09 17.39 20.77 
Crude at well 
($ per bbl.) 2.82 2.83 2.56 





* Weighted average price, prin- 
cipal markets. 
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IT) WEEKLY PETROLEUM STATISTICS ‘APD week Ended Week Ended 

' Jan. 16 Dec. 19 
Primary Stocks 1954 1953 

Finished and unfinished gasoline (thous. bbl.) 165,551 153,586 

Distillate fuel oil (thous. bbl.) ; 99,675 123,444 

Kerosine (thous. bbl.) 25,873 32,389 

Residual fuel oil (thous. bbl.) 49,066 49,975 

Crude oil—B. of M., 1 week earlier (thous. bbl.) 270,578 277,410 


Refinery Activity 
Crude runs to stills (thous. bbl. daily) 6,968 
Foreign crude included (thous. bbl. daily) 694 
% of refinery capacity operated 86.4 


Refinery Output 
Gasoline (thous. bbl.) 24,163 25,192 24,037 
Kerosine (thous. bbl.) 2,836 ra 2,791 
Distillate fuel oil (thous. bbl.) 10,323 952 10,903 
Residual fuel oil (thous. bbl.) 8,923 ,702 9,023 


Crude Supply 
_ U.S. crude oil production (thous. bbl. daily) 6,236 6,15 6,434 
Crude oil imports (thous. bbl. daily) 706 669 


MONTHLY MARKET TRENDS 


Latest Month Previous Month 

Petroleum products in secondary storage (thous. bbl.) 54,481 (Nov.) 57,163 
Exports of crude and refined products (thous. bbl.) 11,664 (Oct.) 11,191 
Average station gasoline price, ex tax (¢ per gal.) 21.97 (Jan. 1) 22.11 
Gasoline consumption (million gal.) 4,222 (Oct.)* 4,252 
Service station building permits (number) 334 (Nov.) 450 
Passenger cars—factory shipments (thous. ) 396 (Dec.) 362 
Trucks and buses—factory shipments (thous. ) 98 (Dec.) 77 
Automotive replacement tire shipments (thous.) 2,729 (Nov.) 4,245 
Replacement battery shipments (thous.) 2,826 (Oct.) 2,852 
Oil burner shipments (thous. ) 104 (Oct.) 101 
* Exclusive of Oklahoma 
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SUPPLY ano DEMAND 


Texas Cut Levels Supply—*All 


the good that has been accom- 
plished in the past few months in 
the way of reducing crude stocks 
has been pretty well offset by re- 
finers insisting on high throughput, 
and it seems about the only way 
to work off excess gasoline is to 
reduce crude production until 
gasoline stocks have been reduced 
to a point where they are not in 
excess of market demand”—Chair- 
man Earnest O. Thompson, Texas 
Railroad Commission. According- 
ly, the commission issued Texas 
oil pro-ration order averaging 
2,830,448 b/d for February. This 
was down 40,206 b/d from allow- 
ables for week ended Jan. 16. 
Quotas for January had been 
boosted about 50,000 b/d. 


Gasoline Stocks High—A new rec- 


ord for primary gasoline inventories 
in the U. S. was hit in week ended 
Jan. 16 with 165,551,000 bbl. API 
figures also reflected the marked 
increase in degree days, with kero- 
sene and distillate fuel oil with- 
drawal from storage totaling 9,- 
668,000 bbl. The refinery runs of 
crude were essentially unchanged, 
while output of all major products 
except residual fuel oil decreased. 


Gasoline Use Reported—Estimates 


from 27 states on gasoline con- 
sumption in November, 1953, com- 
pared with the previous year, 
showed the biggest decrease was 
7.0% in South Carolina. Consump- 
tion was 46,417,000 gal., com- 
pared with 49,910,000 gal. in 1952. 
The biggest increase was noted in 
Louisiana at 15.7%; (61,376,000 
gal. were consumed in 1953 as 
against 53,060,000 gal. the year 
before). 


Oil Imports Rise—For week ended 


Jan. 16, total U. S. oil imports in- 
creased 190,200 b/d over the pre- 
vious week. API reports show 
East-of-California imports were up 
280,500 b/d and California imports 
down 90,300 b/d. 


Residual Imports Climb—Rising 


98,000 b/d in November over the 
previous month, imports of crude 
oil and products reached an aver- 
age of 1,071,000 b/d. Crude im- 
ports dropped 22,000 b/d from 
October to an average of 597,000 
b/d in November. This was more 
than offset, however, by the rise of 
105,000 b/d in residual oil imports. 
These climbed to an average of 
440,000 b/d in November. 


“GASILE” Steel Pump Islands 
(Trade-mark registered and Patent Pending) 
Save installation costs—stays nect & attractive for years—write for information or prices 
W. B. GOODE COMPANY 
2915 W. Leigh St., Richmond 21, Virginia 











1200-gallon capacity with five compartments . . . 350, 300, 250, 200, 100 


You can get them right away . . . no delay. These three standard 
Columbian better-built truck tanks are ready to get on the job for you 
quickly when you need an additional or a replacement truck. Each 
offers you the service-proved advantages of famous Columbian quality 
construction. And you save money by taking advantage of the lower 
prices made possible by Columbian volume production. 


Check and compare these features 
@ Exclusive Columbion 3-point sup- 
port and integral mounting @ Double 
bulkheads for mixed loads @ Four 
large cabinets for barrels, case goods 
and TBA items. @ Oversize rear cabi- 
net to house meter, hose, reel, etc. 
@ Streamlined dome flashing con- 
cealing 8-in. fill plugs @ Full-flow P . . 
discharge lines and valves @ Streom- 1600-gelten 500.2 bso Iso — 
lined trim skirting modified for off- : 
highway operating conditions. 





(Below) 1500-galion capacity with five comport- 
ments . . . 450, 350, 250, 250, 200 


FREE CATALOG available. Write to- 
day for complete details. 


Reg. U.S. Pat. Off. 


| COLUMBIAN STEEL TANK CO. 


P. O. Box 4048-1, Kansas City, Missouri 
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NEOPRENE ADDS EXTRA LIFE 
to fuel oil hose... 











NEOPRENE 
TUBE 


resists the softening and 
swelling action of fuel 


oils. Smooth and tough, : cos NEOPRERN) 


it assures a fast flow rate 
. . does not develop ; : : COVER 
mushy spots that weaken 


withstands dragging over 
hose. 


rough surfaces, even 
when wet with oil. This 
rugged cover can take 
severe flexing without 





cracking .. . resists sun- 
light checking and weath- 
ering. 

















CARGO LOADING HOSE CURB PUMP HOSE TANK TRUCK HOSE 
with smooth neoprene tube has fast flow with neoprene cover and tube gives exceptional with neoprene cover can take rough han- 
rate ... sets service records in handling service. The smooth cover resists abrasion, dling. Neoprene tube won't disintegrate in 
oil products and many chemicals. sunlight and weathering . . . remains flexible contact with oils, gasoline, and most 
easy to handle chemicals 


SUPPLYING FUEL OlLisa year- mum. So, for economy inhan- _ prene tube and cover. It sets 
round job ...so fuel oil hose dling petroleum orchemical _ records for dependability and 
gets no seasonal layoff. Hose products,specifyhosewithneo- _ long service life. 

made with neoprene tube and 

cover is ready to go in all kinds FREE! 

of weather . . . rough handling N al # R F a EF Sechtinend pene atrvrce pinay csndias _ 

and severe flexing are all in the The rubber made by Clip ond mall is anaes to Ek. do Peon “de 


a Nemours & Co. (inc.), Rubber Chemicals Division 
day’s work. Du Pont since 1932 NP-1, Wilmington 98, Delaware. } 


Neoprene’s outstanding per- Name Position 


‘ 
formance in every phase ofthe ang 
; ddress, 
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maintenance costs at a mini- 
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Oil Men Wait as FTC Gets ‘Detroit Case’ 


U.S. Cireuit Court of Appeals in Chicago has handed the ball 
back to the Federal Trade Commission in the troublesome “Detroit 
ease.” But settlement seems as far away as ever. 

Meanwhile, jobbers and suppliers are in a haze of confusion 
concerning prices at which they can buy and sell oil products. 


The current situation is this: The 
U. S. Circuit Court of Appeals in Chi- 
cago has returned the case to the FTC 
without action. This automatically put 
the commission’s order of Jan. 19, 
1953 against Indiana Standard into 
effect because the order was being 
held up only because it was before 
a court. 

Special Prices Prohibited—The FTC 
order prohibited the company from 
giving its jobber-retailer customers a 
jobber price on the gasoline the job- 
ber retailed himself in competition 
with the supplier’s dealers who re- 
tailed only. (The jobber would get 
the jobber price only on that portion 
which he resold to a dealer). 

The order also prohibited the com- 
pany from charging any of its deal- 
ers a higher price than the company’s 
jobbers charge their dealers. 

Although the order is now in effect, 
the case is far from settled. Here’s 
why: 

The Circuit Court of Appeals had 
said in an order May 19, 1953 that 
FTC acted without authority when it 
issued its Jan. 19, 1953 order. The 
court declared the FTC order void. 

The court did not, however, close 
the case at that time but said it would 
study the new evidence in connection 
with an earlier (1946) FTC order 
against the company. 

Court Surrenders Jurisdiction—This 
month, however, the court decided the 
case was out of its jurisdiction and 
returned the entire matter to FTC 
without action. 

In doing so, the court automatically 
nullified its May 19 order and thereby 
killed the court’s statement that FTC 
had acted without authority in issuing 
the Jan. 19, 1953 order. 

FTC Order in Effect—So, with the 
matter no longer in court, the FTC 


order stands. But the ironic part is 
that if FTC attempts to enforce it, 
it will have to do so knowing that 
the circuit court considers the order 
illegal. 

What will happen now? 

Possible Moves—Legally, the case 
may take one of the following courses: 

1. The company could ask the cir- 
cuit court to review and set aside the 
1953 order—and it would seem likely 
the court would do so in view of its 
opinion expressed only last May. The 
facts would be exactly the same. If 
this should happen it would, in effect, 
restore the earlier (1946) FTC order 
against the company and the matter 
would be back where it was eight years 
ago. 

2. The company could ask the FTC 
to review the case, now that the case 
is once more in the commission’s 
hands. To do so, however, FTC would 
have to reverse a recently-announced 
policy that it would not reopen old 
cases. Under the unusual circum- 
stances surrounding the “Detroit case,” 
however, FTC might agree to re- 
examine this one. 

3. The company could ignore the 
FTC order of January, 1953. This 
would leave it up to FTC to ask the 
circuit court to uphold the order and 
enforce it. In doing this, FTC would 
be asking the court to enforce an 
order which the court has said was 
illegal. 

What May Happen—Best guess at 
the moment is that FTC will let the 
1953 order stand until ordered by a 
court to change it. 

If FTC stands pat, then it appears 
likely that the company will take the 
case to the Court of Appeals. If the 
court should then throw out the 1953 
order and reinstate the 1946 order, 
legal observers are inclined to feel 
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the company would be in a good po- 
sition to ask FTC to hear arguments 
again. 

How It Started—To get the situa- 
tion in focus, it would be well to trace 
the development of the case: 

The matter began in 1936. At that 
time, Indiana Standard was supplying 
gasoline to about 350 retail stations, 
including 150 independents. The com- 
pany sold to all of these at tank wagon 
prices. 

In addition, the company also sup- 
plied gasoline to four “dealers”— 
Citrin-Kolb Oil Co., Strikeman Oil 
Co., Wayne Oil Co. and Ned’s Auto 
Supply Co.—which were classified as 
jobbers because of their storage facil- 
ities and other equipment, even though 
these jobbers operated stations them- 
selves. Indiana Standard delivered 
gasoline to them by tank car and later 
by transport truck direct from its River 
Rouge terminal. 

These four were getting gasoline at 
1.5¢ per gallon less than Indiana 
Standard’s other outlets who were re- 
tailing only. This, in FTC’s view, gave 
these four an “unfair advantage.” 

The company later pointed out that 
if it hadn’t done as it did, it would 
have lost these four customers to other 
suppliers. 

The commission said it didn’t mat- 
ter why the company did it. The fact 
was that the company had sold to 
some of its outlets at a lower price 
than to others and that constituted 
price discrimination. 

The commission then issued its im- 
portant order of 1946 directing the 
company to stop the practice. 

Rehearing Ordered—tThe case even- 
tually reached the Supreme Court, 
which ruled that the company had a 
right to cut prices to the four cus- 
tomers in question if it had to do so 
to keep from losing them to rivals. It 
remanded the case to the FTC with 
instructions to rehear the case with 
the point in mind that a special price 
—made in “good faith” in order to 
keep a customer—was legal. 

The FTC held the hearings and 
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ruled that the company had not acted 
in “good faith” but had deliberately 
given its four “favored” customers an 
advantage over its less important cus- 
tomers. 

FTC said Indiana Standard’s yard- 
stick for “jobber” classification was 
simply that dealers buy large quanti- 
ties, own or control a bulk plant where 
gasoline could be delivered in large 
quantities and have sufficient financial 
standing to handle this sort of volume. 
There was no requirement that such 
dealers should sell only at wholesale. 

FTC Order Issued—aAt this point 
the commission issued its Jan. 19, 
1953, order. Two months later, FTC 
sent a letter to the Circuit Court of 
Appeals asking the court to review 
what it had done. 

Just about everyone agreed that this 
was a maneuver by the outgoing 
majority at FTC to get the case out of 
the commission before the Republicans 
gained control. 

The company protested that the 
matter was not within the court’s juris- 
diction and Commissioner Lowell B. 
Mason voiced the same opinion. The 
court’s action this month upheld that 
opinion. 

Return to FTC Cheered—tThe re- 
turn of the case to the FTC was 
cheered by a number of industry peo- 
ple—particularly those interested in 
jobber operations. 

Harry Hilts, executive secretary, 
Empire State Petroleum Assn., had 
this to say: 

“I think the Circuit Court of Ap- 
peals, in returning this case to the 
FTC, points out another instance in 
which the old commission overstepped 
its bounds in attempting to restrict 
competitive pricing of oil jobbers. 

“We believe this paves the way for 
the new commission to examine the 
proceedings. .. .” 

John Harper, former National Oil 
Jobbers Council chairman, said he was 
“delighted” that the matter was being 
brought to a head. 

“It is a critical problem for jobbers, 
particularly those in dual operations. 
I believe suppliers have been influ- 
enced in their dealings with jobbers 
ever since this thing started.” 

He said it was “vital” that jobbers 
know their status and know what the 
government’s policy would be. 

“Personally, I favor dual distribu- 
tion and I don’t think there is anything 
wrong with it legally.” 








Photo Credits 


Page 52—Public Relations Depart- 
ment, Tide Water Associated Oil Co. 
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PROPOSED TURNPIKE stretching across Indiana forecasts . . . 


Toll Road Boom Coming in Midwest 


Next arena for the battle for 
toll road service station privileges 
will be in the Midwest. 

Indiana expects delivery of the 
bonds on its 156-mile toll road 
this month, with completion of 
the turnpike set tentatively for 
Nov. 15, 1956. 


Meanwhile, officials of Michigan, 
Illinois, Wisconsin and Indiana are 
considering correlating their plans for 
toll roads. Indiana is the only one 
that has started work on a turnpike, 
but Michigan has surveys under way. 

Provides 16 Service Areas—The In- 
diana toll road will provide 16 service 
areas, paired up with two stations per 
area—one on either side of the pike. 

Proposed service area sites are near 
East Gary, Otis, Rolling Prairie, South 
Bend, Elkhart, Vistula, Brighton and 
Fremont. However, Alber J. Wede- 
king, Toll Road Commission member, 
said no plans have been made regard- 
ing concessions. 

Each service area will include a 
restaurant, lounge and restrooms, a 
small confectionery and novelty shop 
and an automobile truck service cen- 
ter. Areas will be spaced at intervals 
of from 15 to 20 miles. 

Interchange Locations — For off- 
turnpike service station operators, past 
experience indicates outlets located in 
the immediate vicinity of toll road 
interchanges usually benefit from 


traffic attracted to the pike. In Indiana 
the interchanges are planned: 

—wNo. | at the Ohio State line. 

—No. 2, north of Angola, connect- 
ing with U. S. Rt. 27. 

—No. 3, north of Lagrange, con- 
necting State Rt. 9. 

—No. 4, north of Middlebury, con- 
necting State Rt. 13. 

—No. 5, north of Elkhart, connect- 
ing State Rt. 19. 

—No. 6, north of South Bend, con- 
necting State Rt. 31. 

—No. 7, north of LaPorte, connect- 
ing State Rt. 39. 

—No. 8, south of Michigan City, 
connecting U. S. 421. 

—No. 9, north of Valparaiso, con- 
necting State Rt. 49. 

—No. 10, at Gary, connecting U. S. 
12 and U. S. 20. 

—Possibly an eleventh interchange 
at the Illinois state line. 

The Indiana Toll Road Commis- 
sion estimates that as of 1956-57 a 
daily total of 17,661 vehicles—12,371 
passenger cars and 5,290 commercial 
vehicles—will use the road, and the 
average trip will be 113 miles. 

Toll charges on the $218 million 
road will range from 1.249¢ per mile 
for passenger cars up to from 1.953¢ 
to 8.712¢ per mile for trucks and truck 
combinations. Traveling the full 
length of the pike will cost a pas- 
senger car driver $1.95 and trucks 
from $3.05 to $13.60. 
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Three Unions Balk at Merger 


Plans are going ahead on 
echedule for the Feb. 15 session 
in Philadelphia at which inde- 
pendent oil union representa- 
tives will discuss possibilities of 
a merger. 

But an “automatic approval” 
clause in the invitation has 
proved a stumbling block—three 
unions have refused to attend 
because of it. 


Baytown Employes Federation 
(Humble Oil and Refining workers) 
was the first union to balk at the 
clause, which states that a delegate, by 
his presence, indicates approval on 
the part of himself and his organiza- 
tion of the idea of forming an inter- 
national union. 

During the past week, two more 
unions followed suit—Everett Re- 
finery Independent Union, represent- 
ing employes at Esso Standard’s 
Everett, Mass., refinery, and Inde- 
pendent Oil Workers of Paulsboro, 
from Socony-Vacuum’s Paulsboro, 
N.J., refinery. Both cited the “auto- 
matic approval” clause in rejecting 
the invitation. 

Defection of the Paulsboro or- 
ganization was a direct reversal of an 
earlier statement by its president, 
Ralph Simon, who indicated that his 
union would support the meeting 
and send a 22-man delegation. 

Fear OWIU Domination—In Mr. 
Simon’s absence, members voted to 
stay away from the Philadelphia con- 
ference. A union official, who asked 
that he not be identified, said the de- 
cision grew out of apprehension over 
the “automatic approval” provision 
and a fear that the new association 
of unions, if created, would be 
dominated by the powerful Oil Work- 
ers International Union. 

OWIU has backed the proposal 
from the start, and President O. A. 
(Jack) Knight has stated his union 
will send a delegation of 35 men to 
Philadelphia. 

Many Unions Accepting—So far, 
opposition of these three unions has 
not been enough to put a damper on 
merger plans. Maynard M. Sands, 
president of Central States Petroleum 
Union, who issued the original call 
for the meeting, said 60% of the 
unions contacted have indicated they 
will attend, and more acceptances 
are coming im. 

In an attempt to clear up confusion 
over the controversial approval 
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clause, he pointed out that any action 
taken at the meeting will be subject 
to a referendum of the unions’ gen- 
eral membership after delegates re- 
turn home. 

No Binding Commitments—Mere 
representation at the meeting will put 
“no binding commitment” on any 
union, he stated. 

“We'll explore the merger idea and 
try to draw up an acceptable con- 
stitution and by-laws. If the majority 
accepts them, we undoubtedly will 
have a good start. But that will be 
only with those who want to come 
in.” 

Presidents of two Esso unions— 
Herbert A. Warnock, Jr., of Standard 
Refinery Union, Inc., at Bayonne, 
N.J., and Michael Woytowicz, of the 
Bayway, N.J.,  unit—joined Mr. 
Sands in minimizing the importance 
of the disputed provision. 

Both unions will be represented at 
the meeting, with the understanding 
that they will be under no obligation 
to approve any action taken. 

Anticipates 50% Acceptance—Mr. 
Sands anticipated that “possibly half 
or two thirds of the groups we have 
in mind” will go along with the 
merger if a good plan is set forth. 

“Then maybe next year... we 
might get just about what everybody 
wants (in the way of a merger plan). 
But of course, it would be too much 
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to expect to have 100% co-operation.” 

Mr. Sands attacked W. D. Hender- 
son, president of the Humble union 
which was first to turn down invita- 
tion to the meeting. He said, “It 
looks like this man’s just trying to 
improve himself. There’s a lot of 
cross-eyed leadership in some inde- 
pendent unions.” 

Unions Must ‘Stand Together’— 
The time has come for all oil unions 
to “stand together,” Mr. Sands said, 
in view of “our foreign competition, 
over-production and the general trend 
of labor conditions.” If they don’t, 
he stated, “we'll soon find ourselves 
working for an industry that’s just 
a memory. 

“Given a national union and an 
educational program, we would be in 
a much better position to bargain in- 
telligently and everybody would come 
out better—we would be better able 
to see the companies’ position.” 

By-laws and constitution commit- 
tee for the conference will meet Feb. 
11 in Philadelphia. The committee in- 
cludes 15 men, mostly presidents of 
various unions. Credentials committee 
meeting will begin Feb. 13. 


... in brief 


Shell Unions Merge—Shell Oil un- 
ions have formed a company-wide 
council affiliated with Oil Workers 
International Union (CIO). Not all 
Shell unions were represented at the 
organizational meeting Jan. 16 in 
Denver. 
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VER-TITE Couplings give you a quick, tight connection 
E every time—under every condition. They make your de- 


liveries fast .. . safe . 


. . dependable. And because they are 


made of tough, durable bronze, they give you more coupling 
service—less coupling cost. 

It pays to get EVER-TITE quality—the top value in quick 
couplings. Ask your distributor now. 


EVER-TITE COUPLING CO. INC., 254 WEST 54 STREET, NEW YORK 19, WN. Y. 
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What Dealers Should Know 


An American Federation of Labor Teamsters’ drive to unionize 
service station employes in Philadelphia has gasoline dealers there 
trying to cope with a host of unfamiliar and disturbing problems. 

Because a union for station employes is a rarity, few dealers 
have had any experience as employers with unions. 

They will need guidance when confronted with a demand to 
bargain with a union and sign its contract. 

To help oil marketers advise their dealers, NPN has determined 
where the average dealer stands today in relation to the law, the 
union and his employes. The result is this special NPN report. 

Following the report are some conclusions as to the possible 
meaning of some provisions of the contract the Teamsters are pro- 


posing in Philadelphia. 


LAWS INVOLVED 


State laws, rather than federal laws, 
probably will govern largely what a 
dealer and a union can and can’t do in 
dealing with each other. 

Federal laws, such as the Taft-Hart- 
ley, would control if federal authori- 
ties (the National Labor Relations 
Board) agreed to take up a dealer’s 
case—either at his formal request or 
the union’s. But most lawyers doubt 
the NLRB would consider the case of 
an independent-owner-operated or les- 
see-operated service station. 

Therefore it is assumed, in all of 
the following, that it is state law that 
will concern station dealers. 

Some states have their own labor 
relations acts that spell out the rights 
of employers and unions in detail. 
Other states just rely on miscellaneous 
labor statutes and the common law. 
Courts apply the common law when 
there is no written law whatever on 
the subject. 

If a majority of a dealer’s employes 
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do not support the union, it is clear 
that he is not required by law to bar- 
gain with the union. 

The laws are less clear as to wheth- 
er the dealer can bargain if he chooses 
to do so when a majority of his em- 
ployes don’t want him to. That is, if 
he bargains with the union about his 
men’s wages and working conditions 
against their will, he might be held 
guilty of giving illegal support to the 
union. 

If a majority of a dealer’s employes 
support the union, it is clear that he 
can legally bargain with it. Whether 
he is legally obligated to do so, de- 
pends on the law of his state. 


EMPLOYES AND DEALERS 


Determining whether a majority of 
a dealer’s employes support the union 
may present some difficulties. 

If there is a state labor relations 
board in the dealer’s state, he may be 
able to get it to settle the question, 
perhaps after an election among his 
employes, conducted by the board. 


If the state labor relations board 
won't settle the question (or the state 
has no such board), there is consider- 
able doubt whether the dealer can 
legally poll his employes himself to 
find out whether a majority supports 
the union. 

He may have no legal right to try 
to persuade his employes not to join 
the union by putting pressure on 
them. 

It is clear that he has a right of free 
speech under which he can point out 
to them why, in his opinion, it would 
be unwise for them to join. 

But when he does this in some 
states, he must make it plain to his 
employes that he will treat them ex- 
actly the same whether they join or 
not. In other states, the dealer has 
more freedom in this respect. 


rm 
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UNION RIGHTS 


If a dealer’s state laws leave him 
free to bargain or not, and he decides 
not to bargain, the union can legally 
put certain pressure on him. 

It can ask his employes to strike. 

It can ask its members, and mem- 
bers of other unions, not to patronize 
his station. One way of doing this is 
to put his station on a union black- 
list. 

The union can put a picket line 
around his station, and in that way 
ask the general public, as well as union 
members, not to buy from him. 

The picketing, though, must be 
“peaceful.” This means in most states 
that the pickets must stay off the sta- 
tion property, must not in any way 
block entrances to the property from 
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the streets and sidewalks, and must 
not create any peace disturbance. 

Generally speaking, the union can 
legally put on this kind of pressure if 
a dealer refuses to sign a contract it 
proposes. 


STRIKE EFFECTS 


If the union calls a strike: 

1. The dealer’s employes may leave 
the job, or stay. This will depend on 
the individual’s attitude or situation 
with respect to the union. 

2. The dealer’s supplier may, or 
may not, be in a position to continue 
making deliveries to the station. The 
dealer should ask about this as soon 
as it appears a strike may be called. 
It may be that the supplier’s drivers 
wouldn’t cross a picket line. 

3. Certain customers will avoid a 
picketed station. They could be nu- 
merous if, for example, the location 
is in a neighborhood where many of 
the working people are members of 
unions (or, if it’s on a truck route, 
many of the truck drivers may be 
union men). 

4. Should the dealer be unable to 
continue operating his station, rent 
will have to be paid in full just the 
same if the lease calls for a fixed 
amount. If the dealer pays at so much 
on each gallon he sells, he won't, of 
course, have to pay any rent since he 
won't be selling any product. 

If the union violates the law in put- 
ting pressure on a dealer-to bargain 
with it, or sign its contract, he may 
seek help from the police and courts. 

If a policeman is present when a 
law violation occurs, he may arrest 
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the person or persons breaking the 
law. In most states, though, the po- 
liceman must see the law being vio- 
lated. 

A dealer must decide what his 
chances are of getting a policeman to 
be present where violations are likely 
to occur. Also, he must weigh the 
chances of having the policeman use 
his power of arrest if he is present. 

A dealer may be able to get an in- 
junction against the union, depending 
upon the laws of the particular state. 

If he can get one, the court in some 
states will prohibit all further picket- 
ing. In certain other states, it will sim- 
ply prohibit all further illegal actions, 
or perhaps all illegal actions of the 
same kind. 

If unlawful actions result in per- 
sonal injury, loss of business, or prop- 
erty damage, the dealer may be able 
to sue for damages. 








HELP OF LAWYER 


Since so many legal problems are 
involved, and the answers differ from 
state to state, it probably will be advis- 
able for a dealer to consult a lawyer 
who knows the laws of the state. 

Labor law has become a whole field 
of law in which some lawyers spe- 
cialize. 

Many believe it is advisable to get 
legal advice when asked to bargain 
with a union or to sign its contract. 

If several dealers hire the same law- 
yer in connection with the same prob- 
lem, sharing the costs, the lawyer can 
afford to go into the problem more 
thoroughly than he might otherwise. 
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CONTRACTS 


A union contract is as binding on a 
dealer as any other contract, such as 
the lease on his station, or a contract 
for the purchase of a house. 

In other words, the union can re- 
quire a dealer to live up to every pro- 
vision in its contract, and the agree- 
ment can be enforced in court. 

Union contracts ordinarily are for 
a term of at least one year. Some run 
two and three years. Therefore, the 
contract will determine what the deal- 
er’s labor costs will be for the next 
year, or two or three. 

The contract may bind the dealer 
to hire only such men as the union 
sends to him and fire such men as it 
tells him to fire. This is the “closed 
shop,” illegal under the Taft-Hartley 
law, but not prohibited by laws of 
many states. 

The contract may call for arbitra- 
tion of only a few issues that might 
arise between a dealer and the union. 
Then again it may call for arbitration 
of all such issues, including the ques- 
tion of wages. In the latter event, the 
wages a dealer would pay could de- 
pend on the say-so of a third party, 
the arbitrator. 

Some of the obligations the con- 
tract may impose on a dealer might 
not be readily apparent on casual 
reading, or unless the dealer is fa- 
miliar with the laws applying. So, be- 
fore he signs the contract, he should 
make sure he understands exactly 
what it would require him to do—and 
what it would prevent him from doing. 


For an example of union 
demands and their effect 
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Philadelphia Proposed Agreement 


Following is a specific exam- 
ple of the kind of agreement 
unions may ask a dealer to sign 
—and the possible effects on the 
dealer’s business. The agreement 
discussed is the one proposed to 
individual service station dealers 
in Philadelphia by a local AFL 
Teamsters union. 


The agreement provides for mini- 

mum hourly wages as follows: 
$1.50 for full-time employes 
$1.25 for part-time employes. 

A part-time employe is one who 
does not work 48 hours a week. 
Should a part-time employe work 48 
hours in any week, he automatically 
becomes a full-time employe. There- 
after he must be paid and treated as a 
full-time employe. 

In addition to establishing minimum 
wages, the agreement provides a $3 
per week increase for certain em- 
ployes. These are the ones who at the 
time the agreement is signed are re- 
ceiving not less than $1.50 an hour. 

The agreement also obligates the 
dealer to “establish a fund and to pay 
all costs of a health and welfare plan.” 

Hours and Overtime—Under the 
agreement the normal work day is 
8 hours, and the normal work week 
is 48 hours, and “all hours worked 
must be consecutive.” In other words, 
it would seem that a dealer cannot 
arrange the working schedule of his 
employes to fit the needs of his busi- 
ness. 

The agreement provides for time 
and one half for all hours worked 
after 9 in a day or 48 in a week. 
It does not say what hours make up 
the 48 after which overtime is pay- 
able. 

Choosing Employes—The agree- 
ment severely limits the right of the 
dealer to choose his employes. It pro- 
vides that he may hire “only such 
employes as are members of the 
union in good standing,” and that the 
union shall be the sole judge of who 
is in good standing. What this means 
is that if the Teamsters want to say— 
for any reason—that a_ particular 
man is no longer in “good standing” 
with them, the dealer must discharge 
him, even though the dealer is per- 
fectly satisfied with the man’s work. 

The agreement also says that the 
dealer must employ a full-time man 
for every 5,000 gal. of gasoline 
pumped and a part-time man for any 
extra 2,500 gal. However, the dealer 
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may, if he chooses, work the first 
5,000 gal. himself. 

Working Conditions—The agree- 
ment provides that “all privileges, 
benefits, or prerogatives previously 
enjoyed by an employe .. . shall re- 
main intact.” That seems to mean 
that a dealer can relax the working 
rules he had in effect at the time the 
agreement is signed, but he cannot 
stiffen them. 

The agreement further provides 
that should a dealer require his em- 
ployes to wear special clothing or 
uniforms, he must furnish and launder 
them at his cost. 

The dealers who sign the agree- 
ment cannot permit their employes to 
work on New Year’s, Christmas, or 
Thanksgiving. 

Dealer-Union Relations—The con- 
tract provides that the dealer must 
deduct from his employes’ wages the 
monthly union dues, fines, and as- 
sessments and forward the same to the 
Teamsters, with a list of the employes. 

After a dealer has signed the con- 
tract, the situation in regard to strikes 
would appear to be about like this: 

If the dealer is not a member of 
the Philadelphia Dealers’ Assn., the 
union can strike him for any reason, 
and whenever it wishes. 

If he is a member of the Philadel- 
phia Dealers Assn., the situation is 
slightly different. The agreement seems 
to give him some protection against 
strikes. The no-strike provision is 
linked with the Grievance and Arbi- 
tration procedure. This seems to imply 
that the union simply binds itself not 
to strike over alleged violations of the 
agreement, which are handled in that 
way. 

But the no-strike provision—what- 
ever it means—affords little protec- 
tion. This is because, if a strike in 
violation of the contract occurs, all 
that dealer apparently can do is to 
require that the union take “all reason- 
able steps” to end it. Probably that 
means that the union would have to 
appeal to the men to return to work. 
And if it took such “reasonable steps,” 
the union would “not be liable in any 
suit in any court for the money dam- 
ages caused by the stoppage,” even 
though the strike continued. 

Under the agreement the union and 
its members “reserve the right to re- 
fuse to handle goods from or to any 
firm, or truck which is engaged, or 
involved in any controversy with this 
or any other union.” This means, for 


example, that if the Teamsters put a 
picket line around a bulk plant—even 
though the Teamsters represent none 
of the men at the bulk plant—the men 
working at the service stations can 
refuse to handle the products of the 
bulk plant. If the men did not refuse, 
the Teamsters might be able to re- 
quire the dealer to discharge them 
under the terms of the agreement as 
not being in “good standing.” Thus 
the union might be able to force the 
dealer to stop doing business with his 
supplier, and to buy from another 
company. 

Arbitration—The arbitration clause 
says that: 

1. Any dispute can be submitted to 
arbitration. 

2. The full cost of arbitration is 
to be borne by the losing party. 

3. If the arbitrators award back 
pay, the dealer may be required to pay 
the award at “two times the standard 
straight time and overtime rates.” 

The arbitration clause could be used 
to coerce dealers. Even though the 
Teamsters agree that the dealer is liv- 
ing up to the agreement in every par- 
ticular, it could, for example, ask for 
further concessions and—if the dealer 
refused—take him to arbitration. If 
the arbitrator agrees with the Team- 
sters, his decision is “final and bind- 
ing” on all parties. 

Similarly, if the dealer wants to dis- 
charge a man, the man or the Team- 
sters can carry the matter to arbitra- 
tion. If the arbitrator should rule in 
favor of the man, he could order the 
man reinstated with full pay for all 
time lost. The dealer might also be re- 
quired to settle the award at double 
the applicable rate. 





Reprints for Dealers 


Oil marketers wishing to in- 
form their dealers of what union 
organizing may mean to station 
operation may now order re- 
prints of the articles on this page 
and the two preceding pages. 
Combined into one four-page 
reprint, the two articles have a 
cover page titled: “What Dealers 
Can Do About Union Organiz- 
ing.” Copies may be ordered at 
the following prices: 

eee 10¢ each 
25-49 + each 
50-99 each 
100-499 each 
500-999 each 
1,000 each 

Rates for larger quantities on 
request. Order reprints now for 
early delivery. 
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Most Jobbers Under Wage-Hour Law 


Virtually all oil jobbers must comply with the Wage-Hour Law 


(Fair Labor Standards Act). 


This was made evident by the Wage-Hour Division of the De- 
partment of Labor last week when it issued a set of questions and 
answers prepared especially for wholesale oil marketers. 

Texas jobbers had brought the matter to the department’s at- 
tention because of widespread confusion over various interpretations 


of the law. 


Otis H. Ellis, general counsel of 
National Oil Jobbers Council, took a 
look at the questions and answers and 
reached the conclusion that under the 
department’s definition, just about 
everyone is engaged in_ interstate 
commerce in one way or another and 
thereby is covered by the act. 

Mr. Ellis said Webster has a differ- 
ent definition of interstate commerce. 
But he ruefully pointed out that the 
Department of Labor—and not Web- 
ster—is enforcing the Wage-Hour 
Law. 

The department admitted that its 
question-answer document doesn’t 
cover all possible situations. The best 
it does is give a jobber a general yard- 
stick by which to measure his opera- 
tions in the hope of determining 
whether he has to comply with the act. 
From that point on, he should con- 
sult his attorney or go to the nearest 
Department of Labor field office. 

Here are some samples of the ques- 
tions and answers: 


Why would my employes be cov- 
ered? 


The act applies to an employe en- 
gaged in any one of three kinds of 
activities. It applies to: 

1. Those engaged in interstate com- 
merce. 

2. Those producing goods for inter- 
state commerce. 

3. Those engaged in any closely 
related process or occupation directly 
essential to the production of goods 
for interstate commerce. 

Ordinarily, employes of oil whole- 
salers would be covered by one or 
both of the first and third of these ac- 
tivities, but in some cases they may 
be covered by the second also. 


How would an oil wholesaler’s em- 
ployes be engaged in interstate com- 
merce? 


Employes who regularly order, 
transport, receive products directly 
from other states, or handle any work 
(including office work) connected 
with bringing products in from an- 


other state, would be covered by this 
provision. Coverage would also exist 
for employes who handle goods still 
in the stream of commerce. So would 
all those employes involved in dis- 
tribution to other states. 

If a wholesaler furnishes fuel to in- 
terstate carriers or to firms engaged 
in the repair, alteration, or improve- 
ment of instrumentalities of com- 
merce (such as highways), employes 
of the wholesaler involved in such 
activities may be covered depending 
upon the circumstances of the case. 


A wholesaler buys everything he 
sells from sources within the state and 
sells nothing to persons outside the 
state. Can he forget about the law? 


No. Some of his employes may be 
covered because their work is consid- 
ered to be “closely related” and di- 
rectly “essential” to production. If the 
wholesaler regularly and recurrently 
sells fuels used in the production of 
oil or to operate the machinery of a 
company producing goods for inter- 
state commerce, all of his employes 
would be covered. (Sales for farmers 
fall within definition of “closely re- 
lated” to interstate commerce since a 
farmer’s cotton, wheat, corn, and such 
produce, would move in_ interstate 
commerce.) 

Can a wholesaler sell a certain per- 
centage of his volume to firms like 
those mentioned above and still not be 
affected by the act? 


Every employe whose engagement 
in activities affords coverage is cov- 
ered if such activities are regular and 
recurring, even though small in 
amount. 


My employes are all covered by the 
Act. What do I have to do to comply? 


Unless some are exempt from some 
provisions of the Act, for each cov- 
ered employe the employer must: 

1. Pay at least 75¢ an hour. 

2. Pay 1% times the regular hourly 
rate for each hour over 40 worked 
each workweek. 

3. Employ no one under 16 years 
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of age (or 18 years of age in occupa- 
tions covered by a hazardous order). 

4. Keep certain records of the 
hours worked and amounts paid the 
employes. 


What records have to be kept? 


Among the items to be kept are the 
number of hours worked each day and 
each workweek, the regular rate of 
pay, the amounts paid for straight 
time and overtime, and deductions 
from wages. Complete details can be 
secured from the Wage and Hour Di- 
vision, your association, or your 
attorney. 


Are there any exemptions from the 
requirements of the Act? 


Yes, there are several. Each de- 
pends on the individual situation with 
each employer or employe. Petroleum 
wholesalers will be most interested in 
the exemptions for: 

1. Executives. 

2. Truck drivers whose activities 





just published 
PRICE MAKING 
and 
PRICE BEHAVIOR 
in the 
PETROLEUM INDUSTRY 
by Ralph Cassady, Jr. 


A complete analysis of com- 
petition, showing how prices 
are set on crude, refinery, 
tank wagon, and retail lev- 
els; how individual com- 
panies operate in getting 
business from one another: 
how price wars are waged, 
and what legal problems are 
involved. 
$4.00 


order through your bookseller, 
or direct from 


YALE UNIVERSITY PRESS 


New Haven, Connecticut 














LEGAL 


make them subject to regulations by 
the Interstate Commerce Commission. 


What does it take to get a man ex- 
empt as an executive? 


It depends on what he does, not on 
any title he may have. He is exempt 
from the minimum wage and over- 
time provisions if he meets ALL of 
these requirements: 

1. Any employe whose primary 
duty consists of the management of 
the enterprise, or of a customarily rec- 
ognized department or subdivision. 


2. Any employe who has the au- 
thority to hire or fire other employes 
or whose suggestions and recommen- 
dations as to hiring or firing and the 
advancement and promotion or any 
other change of status of other em- 
ployes will be given particular weight. 

3. Any employe who customarily 
and regularly directs the work of two 
or more other employes. 

4. Any employe who customarily 
and regularly exercises discretionary 
powers. 

5. Any employe who does not 


Shown above: the 5-gallon dome top 
utility can. A wonderful sales stimulator 
because the customer can use the empty 
container in many ways ... in the home, 
in the garage, on the farm. Also avail- 
able in 40 Ib. fluid grease size. 


GE 


STEEL Coataretes 42 


een me. 


UDER, 


@ You get both product appeal 
and product protection when you 
use any one of the many G.P.&F. 
steel containers. We can give 
them a “custom made” look by 
lithographing them with your 
own trade-mark or advertising 
message—or in attractive solid 
colors. Available in straight 
carloads, mixed carloads or 
smaller quantities. 


PAESCHKE & FREY CO. 


STH STREET «© M 


LWAUKEE 3 wisc 


NATIONAL 





| 
| 


devote more than 20% of his hours 
to activities which are not directly and 
closely related to the performance of 
work described in four above para- 
graphs, provided that this paragraph 
(5) shall not apply in the case of any 
employe who is the sole charge of an 
independent establishment or physi- 
cally separated branch establishment, 
or who owns a 20% interest in the 
enterprise. 

6. Any employe who is compen- 
sated for his services on a salary basis 
at a rate of not less than $55 a week, 
provided that an employe who is com- 
pensated on a salary basis at a rate of 
not less than $100 a week, and whose 
primary duty consists of the manage- 
ment of the enterprise in which he is 
employed or of a department thereof, 
and includes the customary and regu- 
lar direction of the work of two or 
more other employes shall be deemed 
to meet all the requirements set out 
above. 


EXPANSION 


Shell Eyes Refinery 


In Twin Cities Area 


Shell Oil Co. is contemplating the 
erection of a refinery in the Minneapo- 
lis-St. Paul area, according to J. G. 
Jordan, Shell’s marketing vice pres- 
ident. 

The plant would be some five years 
in the future, and is dependent upon 
whether the Williston Basin develops 
as expected, and a proposed crude oil 
pipe line is laid eastward. 

In a speech Jan. 14 to 150 Shell 
jobbers from Minnesota, western Wis- 
consin, and northern Iowa in St. Paul, 
Mr. Jordan declared that regardless of 
whether Shell builds the new plant, 
the Upper Midwest “is going to see 
some radical changes” in marketing. 

It’s even possible that the Great 
Lakes Pipe Line will reverse its flow 
and may some day deliver products 
manufactured in the Twin Cities to 
points like Des Moines and Omaha, he 
said. 

Mr. Jordan told the Shell jobbers 
that “Your supplier is getting firmly 
set for the long pull.” Shell now is the 
fifth largest crude producer in the 
United States, he said, but soon may 
move up to third should the Williston 
Basin and other new areas prove to be 
as good as early indications. 

Shell also is involved “in a tremen- 
dous expansion of refining facilities to 
meet our existing demand, and our 
near future demand,” he said. 
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PRICES 


Price ‘Jitters’ Plague Oil Industry 


The oil industry in all phases 
is alarmed, distressed and ex- 
cited, in the opinion of J. B. 
Smith, vice president and sales 
manager of Sunray Oil Corp. 


Crude oil producers, he said, are 
alarmed about reductions in current 
income caused by foreign oil imports 
and production proration. 

Refiners are alarmed about 
prices and oversupply. 

Transporters are alarmed about 
insufficient returns on investment. 

And the marketing segment, Mr. 
Smith told the 39th annual conven- 
tion of the Kansas Oil Men’s Assn. 
in Wichita Jan. 20, is alarmed by 
“sensational outbursts” of price cut- 
ting and low margins. 

Mr. Smith listed four marketing 
practices which he considers harmful 
to the oil industry. In connection with 
some of them, he said, the word 
“vicious” is applicable. 

These harmful marketing practices 
he listed as: 

1. The practice of some refining 
companies in basing prices to job- 
bers on trade paper quotations. 

2. Marginal protection contracts 
written by some refiners in their deal- 
ings with distributors. Misuse of these 
contracts “has been at the bottom of 
price wars” and represents “a real 
hazard to orderly markets.” 

3. Contracts which do not require 
commission agents or dealers to share 
in any distressed retail price. A dis- 
tressed price, he said, “is more quickly 
corrected if everyone selling below 
the normal price sacrifices a part of 
his profit.” 

4. The practice of some distribu- 
tors in posting one price and selling 
at another. 

In discussing trade paper quota- 
tions, Mr. Smith said: 

“Now I have no criticism of, or 
quarrel with, the trade papers over 
the practice of reporting prices. I 
think they serve a useful purpose. Per- 
haps at the time when all petroleum 
products were moved by tank car 
and there was a simple Group 3 
freight structure, with just one market 
for a big portion of the whole coun- 
try, the used of trade paper quotations 
as a pricing media served a useful 
purpose. 

“The industry has advanced in its 
transportation technique, however, and 
now the whole country is supplied by 
a system of pipe lines, railroads, and 
water terminals. Instead of having 
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just one ‘wholesale’ market, we now 
have hundreds of them. 

“It is no longer possible for trade 
paper to reflect prices in effect at 
every one of these hundreds of mar- 
kets. The continuance of the prac- 
tice of basing tank car and transport 
truck prices on trade journal quota- 
tions seems to me, therefore, to be 
obsolete.” 

At a time when the entire indus- 
try is alarmed, Mr. Smith said, it 


Gilbarco Roto-Primes 
have these big advan- 
tages over rotary pumps 


* More pumping capacity per 
horsepower. Smaller motors 
mean lower power costs. 


¢ Fewer moving parts for low 
maintenance. ..longer life... 
trouble-free service 


would seem that the industry should 
present a united front. But, he ob- 
served, the reverse is true. 

“Each branch of the industry is 
pointing at other branches and de- 
manding that cutbacks be made 
cutbacks in production, cutbacks in 
imports, cutbacks in refinery through- 
puts, cutbacks in marketing facilities 
expansion. Any cutback, it seems, 
just so long as it is in some other 
branch of the industry.” 

“Everyone has a different opinion 
as to the exact steps to be taken, and 
in a good many cases these opinions 
are shaded by selfish interests.” 
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PERFORMANCE 


Gilbarco Roto-Prime pumps are 
tailor-made for aviation fueling, 
transport and tank car unloading. 
They operate at low speed, give high 
volume, are small in size with flexi- 
bility of mounting... AND have 
positive self-priming—start without 
priming, run without venting. Avail- 
able in capacities ranging from 50 to 
550 GPM and powered by all drives. 
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TRANSPORTATION 


Peas 
viet 


DIESEL-POWERED TRANSPORT, which logged one million miles, is rolling proof that . . . 


Preventive Maintenance Cuts Fleet Costs 


General Petroleum Corp. of Los Angeles has retired a tank 
truck and trailer unit that logged more than one million miles in 
the last five years, believed to be a record. 

The rig was one of 13 put on the road in 1949 in a preventive 
maintenance experiment that has cut repair and replacement costs 
to the bone and increased engine and chassis life phenomenally. 


The vehicle was taken off the road 
the first of the year after running 
1,072,827 miles during the five-year 
period from Jan. 1, 1949, through 
Dec. 31, 1953. It hauled gasoline 
from Los Angeles to Phoenix, Ariz., 
a round-trip of nearly 800 miles. 

Engine changes were made, so the 
truck didn’t retire with its original 
engine. 

Secret of Success — Calvin T. 
Thomas, GP’s automotive equipment 
manager for the marketing depart- 
ment, said the secret of this outstand- 
ing success is that the vehicle never 
cooled off. It was 
in operation al- 
most continuous- 
ly, running 20 
hours on a round 
trip. Four hours 
were allotted for 
service. 

“Metals have to 
be kept warm to 
have a long life,” 
said Mr. Thomas. 
“Some _ vehicles 
wear out for lack of use.” 

A Look at the Record—A year-end 
report showed that the 13 vehicles 
have accumulated more than 6.5 mil- 
lion miles in the past 44% years with- 
out any failure due to lubrication. 

A Diesel engine ran 401,240 miles 


C. T. Thomas 


before it was traded in on a new one. 

A gasoline engine served for 383,- 
521 miles. 

Not long ago, a truck engine life- 
time of 100,000 hard miles was con- 
sidered a full one. 

In the “3-P” program (Product, 
Protection and Personnel), good 
equipment must be combined with a 
rigid maintenance program, Mr. 
Thomas said. Of utmost importance 
is the use of reliable petroleum prod- 
ucts. The right product must be used 
for each specific point of friction, he 
stated. 

What ‘3-P’ Will Do—This is what 
preventive maintenance does, said Mr. 
Thomas: 

—Help reduce repair bills. 

—Reduce frequency of parts re- 
placement. 

—Extend automotive life. 

—Reduce breakdowns. 

—Increase safety of operations. 

—Enable the operator to keep a 
closer check on automotive costs. 

But, said Mr. Thomas, it won't 
serve as a cure for all mechanical 
difficulties. 

Well-trained and experienced driv- 
ers must be assigned to the operation. 
“The program isn’t worth anything 
if a man abuses an engine,” said Mr. 
Thomas. 

GP prefers to select drivers with 
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limited or no previous transport ex- 
perience so it can train them into the 
driving habits it believes to be most 
successful. 

In General Petroleum’s marketing 
department, there are over 600 trucks, 
trailers and industrial warehouse trac- 
tors; 225 company-owned passenger 
cars; and 200 employe-owned vehicles. 
Besides that, there are about 2,000 
vehicles owned by agents and distribu- 
tors who have access to GP advice. 

Preliminaries Began in 1948—Back 
in 1948, GP decided to operate its 
own over-the-road transports on some 
hauls after a detailed study indicated 
economic benefits. During an eight- 
month period, GP examined every 
phase of this unfamiliar type of truck- 
ing: area, temperature, grades, speeds, 
distances, engines, geartrains, body de- 
sign and weight, maintenance facilities 
and driver selection and training. 

On Jan. 2, 1949, the company was 
ready to go into full-scale operation. 

That year, GP put 13 tank truck 
and trailer units on the road. 

Vehicles operated in Southern Cali- 
fornia, Arizona, Utah and Nevada 
were equipped with Cummins Diesel 
NHB-600, 200-hp engines. Those used 
in northern California were equipped 
with Hall-Scott Model 480, 275-hp 
gasoline engines. 

Trailers were frameless, 
Fruehauf units. 

One of the heavy-duty runs has 
been the haul from Los Angeles to 
Phoenix—a round trip of nearly 800 
miles over long grades and dusty 
desertland. Temperatures range from 
freezing to scorching. 

Loaded, a rig’s gross weight was 


two-axle 
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TRANSPORTATION 


76,800 Ib. Returning empty from 
Phoenix, the vehicle’s gross weight 
was 29,000 Ib. GP said the average 
road speed was 37.5 mph. 

Drivers were instructed to main- 
tain engine speeds of about 1,900 to 
2,100 rpm on the outgoing trip and 
about 1,800 to 2,000 rpm on the 
return stretch. 

GP equips its trucks with tacho- 
graphs to log the speed and rpm 
results. 

First Results in 1950—GP got an 
idea how its program was working 
out in April, 1950, when the Diesel 
engine was removed from the first 
of the units after 303,141 miles of 
service. 

“The engine was not removed be- 
cause of poor performance or ex- 
cessive oil consumption,” said Mr. 
Thomas, “but because of the uncer- 
tainty of the condition of the moving 
parts with respect to metal fatigue, 
which could have resulted in a costly 
failure on the road if present in an 
advanced state. 

“You see, we were scared. This 
engine had already gone three times 
as far as the average normal mileage 
for that type of operation and twice 
as far as our most optimistic anticipa- 
tion.” 

Inspection showed that one main 
bearing shell measured slightly under 
the manufacturers worn replacement 
limit. A number of camshaft injector 
lobes and their respective rollers 
showed fatigue failure and high wear. 

With those exceptions, GP found 
all engine parts to be either within 
or slightly under the manufacturer’s 
tolerance for new parts. 

During that 15'2-month period, 
engine repairs were confined mainly 
to injectors and exhaust valves. Some 
of the injector failure was due to 
unfamiliarity with their handling. 

Only traces of carbonaceous depos- 
its were found on the head and 
piston crowns. All valves were in 
good working condition and were 
mostly free of carbonaceous material. 

Pistons were clean, and the rings 
were free. About 40% of the tool 
marks were still visible on the ring 
faces. 

Cylinder walls were in good condi- 
tion, showing the original hone marks. 
The connecting rod bearing wear ap- 
peared to be slight, and no metal 
fatigue or corrosion was observed. 


Heads Replaced Often — Engine 
heads were replaced frequently (on 
seven occasions) to expedite repair 
and eliminate unnecessary truck de- 
lay. Exhaust valves broke several 
times in the early months. By decreas- 
ing valve guide clearances, the valve 





condition was improved somewhat. 
Lubrication Schedule—GP’s lubri- 

cation program is based on the follow- 

ing schedule in terms of service miles: 


Engine lube oil change 2,000 to 2,500 
Chassis y 1,000 to 1,500 
Main transmission 8,000 to 12,000 
Auxiliary transmission 8,000 to 12,000 
Drive axles 8,000 to 12,000 
Wheel bearings 20,000 
Universal joint 1,000 to 1,500 
Oil filter 2,000 to 2,500 
Oil filter (by-pass) 4,000 to 5,000 
Fuel filter 10,000 


Lubricants Used — Motor oil used 
was Socony-Vacuum’s Delvac 700 
series, a solvent treated oil refined 
from paraffinic type California crude 
oil, especially compounded to pro- 
mote engine cleanliness. Viscosity in- 











HAND PUMPS 


STRAINERS 
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dex (60) meets military specifications 
No. 2104 requirements, which call for 
relatively high detergency, particular- 
ly desirable in Diesel engines since it 
results in a minimum amount of de- 
posits, said Mr. Thomas. 

The Delvac 900 series was used, 
and is recommended, for gasoline en- 
gines in the case of these operations, 
said Mr. Thomas. It is a paraffinic 
base oil, primarily eastern stocks. It 
is desirable in cold operations where 
low-temperature starting is involved, 
he said. It has a high viscosity index 
(90-100) and meets military specifica- 
tions No. 2104. 

Company products used are as fol- 
lows: Mobilgrease No. 3 on the chas- 
sis, wheel bearings and _ universal 





... to be continued 


Blackmer’s growth has been earned by the 
development and manufacture of products 
backed by 50 years of constant laboratory 
and field research. These products include in- 
dustrial bulk pumps, truck pumps, hand pumps, 
strainers and fluid motors. 
vanced design, smooth operation, economy 
and flexibility of use . . . have been perform- 
ance proved throughout the last half cen- 
tury. Wherever liquids are handled, Blackmer 
pumps are known for quality, dependability 
and record durability. Simple, basic design 
of all components assures trouble-free service 
and freedom from maintenance problems. 
And now, new products soon to be announced 
promise a new standard of performance. 
You'll find our engineers can solve your liquid 
materials handling problems . . 
write for more details today! 


Blackmer's ad- 


. why not 


liquid materials handling 


BLACKMER 


INDUSTRIAL HAND AND TRUCK PUMPS, STRAINERS, PRESSURE CONTROL VALVES 
BLACKMER PUMP COMPANY, GRAND RAPIDS 9, MICHIGAN 


DIVISION SALES OFFICES 
NEW YORK « ATLANTA « CHICAGO « GRAND RAPIDS « DALLAS « WASHINGTON « SAN FRANCISCO 


See Yellow pages for your local sales representative 
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joints; Mobilube C on main and aux- 
iliary transmissions; General worm 
gear oil HD on the drive axles and 
Delvac 730 for the Diesel engine and 
Delvac 940 for gasoline engines, de- 
pending on engine, size, type and 
clearances. 

For the Diesel engines, GP used 
Nugent full-flow oil filters and Lubri- 
finer by-pass; for the gasoline engine, 
Winslow oil filters. 

Mobilgrease No. 3—used for chas- 
sis lubrication, wheel bearings and 
universal joints—is an aluminum soap- 
type grease that sticks to moving parts 
under shock loading. Its characteristic 
is that it’s very springy. 

Crankcase Flushing — One practice 
which has contributed immeasurably 
to the extended engine life, said Mr. 
Thomas, is flushing the crankcase 
every 10,000 miles. This flushing pro- 
cedure consisted of draining the 
crankcase oil when the engine was 
hot, then slightly overfilling with 
Diesel fuel. The engine was idled for 
a short period of time, after which 
the Diesel fuel was drained. This prac- 
tice, religiously followed, plus use of 
a highly stable and highly detergent 
engine oil, accounted for the clean 








condition inside the engines, said Mr. 
Thomas. 

Benefits for GP — What are the 
benefits from all this? 

For GP, extended longevity of en- 
gines and allied equipment is money 
in the bank. Consider some of these 
findings GP has piled up: 

—One Diesel engine cost .0054¢ 
per mile, plus maintenance and repair 
expenses. It cost $4,120 new, was 
run for 401,240 miles, then traded 
in for a credit of $1,935.84, leaving 
a net cost of $2,194.16 for GP. 

—tThe first engine, which worked 
for 302,647 miles before it was traded 
in, cost .0081¢ per mile, plus main- 
tenance and repairs. Original cost was 
the same ($4,120). It brought a 
trade-in allowance of $801.15, for a 
net cost of $3,238.85. 

Per-mile cost of the gasoline en- 
gines hasn’t been computed because 
the blocks are not traded in. So there’s 
nothing to base the cost on. 

There have been no worm or 
bronze gear failures in the rear axle 
centers due to faulty lubrication. GP’s 
maintenance program requires that 
tires be matched within % inch in 
diameter on these axles. Failure to 





1. LOW COST 
2. NO INSTALLATION COST 


P.O. Box 293 





DISTRIBUTORS — HERE IS YOUR ANSWER 


to the problem of accounts that just do not justify the high cost of 
expensive greaseracks. 


SOLVE THIS PROBLEM by ordering our Model 100 Drive-on Greaserack, 2400 Ibs. capacity: 


5. HEAVY DUTY—WILL TAKE TRUCKS 


NEWBERRY EQUIPMENT COMPANY, Ine. 


Phone 5-1751 


Will be glad to furnish prices and specifications on request 


3. NO MAINTENANCE COST 
4. PORTABLE 


Memphis 1, Tenn. 
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do so places a severe strain on the 
worms, usually setting them on fire. 

Avoidance of this was attributed by 
Mr. Thomas to the tire maintenance 
crews and extra attention the drivers 
pay to tire maintenance. The only 
worm shaft damage to date resulted 
from conditions beyond the driver’s 
control and had nothing to do with 
the gear oil used, said Mr. Thomas. 

On the Hall-Scott rigs, the greatest 
axle mileage recorded has been 456,- 
472 miles for both front and rear 
center sections. 

On Cummins rigs, greatest axle 
mileage has been 582,362 miles for 
one rear center section and 544,066 
miles for a front section. 

On Diesel engines, average ring 
life has been 200,000 miles. GP’s 
record engine exceeded 400,000 miles 
without a ring job or major repair. 
Several others have gone well over 
300,000 miles. 

Record of ‘Old 70671’—The engine 
that registered that remarkable 400,- 
000-plus miles performance carried 
the number “70671.” Consider the 
career of Old 70671: There were 10 
different head replacements in the first 
219,000 miles, consisting of, at times, 
all the heads’ being changed and, in 
other cases, the center or rear head. 

These changes were made frequent- 
ly, because it was easier to service the 
heads in the shop while the truck 
was operating on the road with a set 
of spare heads. 

At 239,000 miles, GP installed a 
new piston and sleeve in the number 
3 cylinder and changed the center 
head. At 272,000 miles, a new set 
of rings was installed throughout and 
a new piston and sleeve in number 
6 cylinder. All heads were changed 
and bearings checked. At 317,000 
miles, all heads were changed. 

There was no further work of con- 
sequence until Old 70671 was removed 
at 401,240 miles. At that time, the 
crank shaft was worn beyond toler- 
ance. But it could stand a re-grind. 

The cam shaft was all right. The 
cam shaft bushings were flaked and 
worn. Main and con rod bushings 
were flaked and worn. The liners had 
evidence of erosion, so they had to 
be replaced. The engine was unusu- 
ally free of deposits and gums. The 
valves were in bad condition. 

Maximum Cylinder Mileage—Max- 
imum mileage achieved on any cylin- 
der of a Hall-Scott gasoline engine 
was 383,521 miles, GP reported. The 
valves went the same distance. The 
block was replaced because of a 
broken exhaust valve. 
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ATTenTiOn 


NOW rere is plenty 


of raw material for the 
original proved lithium- 


base multi-purpose grease. 


Greater and greater is the demand today for a 
dependable multi-purpose lubricant. 


Our multi-purpose lubricant, which is made from 
the highest-quality lithium hydrate and specially 
treated hydrogenated castor oil, by International's 
exclusive homogenized process (U.S. Patent No. 
2,397,956) offers a number of advantages . . 
unusual mechanical stability, high resistance to 
moisture and oxidation, good low temperature 
pumpability, high melting point. 


These benefits have been proved in recognized 
grease industry laboratory tests”, and in the field 
by farm cooperatives, fleet superintendents, indus- 
trial users and other heavy-duty equipment opera- 
tors. 


Only multi-purpose greases made under our patent- 
ed process offer such security and low economy. 


Let us send you a sample. 


INTERNATIONAL LUBRICANT CORPORATION 


New Orleans, Louisiana 
Manufacturers of Quality Lubricants 
Aviation... Industrial... Automotive... Marine 


*Act test dat n reques 

















STATIONS 


Station Permits Still Above 1952 Level 


More service station building permits were issued in November 
1953 than during November, 1952, even though the seasonal drop in 
building activity brought permit approvals below the previous month. 


Many regions saw building permits being issued at a rate only 
slightly below October. 


(Valuations shown are in thousands of dollars) 


REGION AND STATE Number Valuation 
Nov. Oct. Nov. Nov. Oct. Nov. 
1953* 1953 1952 1953* 1953 1952 
450 272 «= $4,415 $3,625 
22 104 
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63 
10 
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+ None Reported. 
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The number of station building per- 
mits issued in the U. S. during Novem- 
ber, 1953, dropped substantially below 
the number issued a month earlier. 
However, there was still an increase in 
station building permits over Novem- 
ber, 1952. In November, 1953, there 
were 334 station building permits is- 
sued. In October, 1953, there were 
450, while in November of 1952, only 
272 permits were issued. 

Percentagewise, station building 
permits issued in November, 1953, 
were 23% above November, 1952. 

Total valuation of permits approved 
during November, 1953, was 18% 
above the total for November, 1952. 

From November, 1953, to October, 
1953, valuation dropped from $6,705,- 
000 to $4,415,000. 

The East Northcentral region with 
61 station permits approved led all 
other areas. But permits dropped from 
108 during October to 61 in Novem- 
ber. This area comprises Illinois, In- 
diana, Michigan, Ohio and Wisconsin. 

The Pacific region (California, Ore- 
gon and Washington) dropped from 
57 permits in October, 1953, to 51 in 
November, 1953. Both of these figures 
show a gain in building permits from 
the 24 permits approved during No- 
vember, 1952. 

In the West Southcentral area (Ar- 
kansas, Louisiana, Oklahoma and 
Texas) building also stayed at the same 
level during November, dropping from 
45 permits approved in October to 44 
in November. 

Source of Statistics—The Bureau of 
Labor Statistics estimates the permit 
valuation figures through checks with 
city and town officials. Figures in- 
clude construction within urban places 
—all incorporated places of 2,500 pop- 
ulation or more in 1940—plus a few 
unincorporated civil divisions. 

Volume of building actually started 
during each month is not represented. 
No adjustment has been made for 
lapsed building permits, nor for the 
lag between issuance of a permit and 
actual start of construction. 

In the New England area this year, 
approvals only dropped from 22 jin 
October to 18 in November. 

The Middle Atlantic region, com- 
prised of New Jersey, New York, and 
Pennsylvania, was the only area in 
which fewer station building permits 
were approved during November 1953 
than November 1952. Last year 51 
permits were approved against this 
year’s 34. 
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FUEL OIL 


Weather Turns Colder 
In Oil Heat Markets 


Degree days throughout the nation’s 
heating oil areas took a sharp climb 
during week of Jan. 10-16 (with the 
exception of San Francisco, Birming- 
ham and Charleston). Most cities ex- 
ceeded both the 1953 and normal 
totals for the week. 

The Great Lakes, Midwest and East 
Coast took the brunt of the cold 
wave. 


DEGREE DAY SUMMARY 
Season Sept. 1-Jan. 16 


Week 
Jan.10- 
Jan.16, 
1954 Normal 1952 
East Coast 
Boston 2227 2575 308 
New York (a) 1964 2283#% 273 
Phila- 
delphia (a).. 1852 2104 262 
Washington 1888 2082# 253 
Average 1983 2261 274 


Great Lakes 

Buffalo 2708 30342 330 

Chicago 2499 2992 325 

Cleveland ... 2469 = 2752# 305 

Detroit 2549 2943% 312 

Toronto (a).. 2833 3281#% 341 
Average 2612 3000 323 


Midwest 
Denver 2587 3024 264 
Minneapolis . 3337 3798 443 
Omaha 2554 3041% 359 
St. Louis (a) . 1913 2210# 284 
Average 2598 3018 338 


West Coast 
San Fran- 
cisco (a) 949 1190 1129 
Seattle (a) 1827(b) 1792(b) 2025# 
Average 1388 1491 1577 
Southeast 
Birmingham 1482 1544 1496 153 
Charles- 
ton (a) 858 962 893 95 
Nashville 1843 1923 1988# 218 
Raleigh (a) 1467 . 1589 1626 185 
Average 1413 1505 1501 163 


Degree days are on 65 deg. F. basis. 

(a) Readings at city offices. Readings in 
other cities taken at airport offices. 

(b) Includes weather bureau correction. 

# New normal figures. 


... in brief 


Natural Gas Facts—A_ Federal 
Power Commission report gives fuel 
oil distributors a look at competition. 
The 1952 edition of the annual “Sta- 
tistics of Natural Gas Companies” re- 
ports 1952 operations and status at the 
end of the year of 150 natural gas 
firms filing annual reports with FPC. 
Copies are available at $5 from the 
Commission’s publications division and 
a 22-page summary will be available 
soon at 25¢. 
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Ruggedly 
Reinforced 


to 

prevent 
collapse 
under suction 


QUA-FLEX 
TANK TRUCK SUCTION HOSE 


Built for lasting service and safety. High tensile rayon is 
reinforced with spring steel wire for resistance to collapse. 
Special Neoprene compound tube is unaffected by petro- 
leum products, including aromatic fuels. Couy_slngs can be 
bonded to reinforcing wire to fully dissipate“.<atic elec- 
tricity. You'll find this rugged, abrasion-resistant hose 
extremely flexible, yet firm enough to maintain full open- 
ing in any position. For your suction and discharge jobs, 
specify Qua-Flex—the Quaker quality product to facili- 
tate your oil transfer operations. 


Write for free folder and name of nearest distributor. 


Belting, Hose, Packing and 
Moulded Rubber of every 
construction for every need. 


QUAKER RUBBER CORPORATION 
DIVISION OF H. K. PORTER COMPANY, INC. 


OF PITTSBURGH 


PHILADELPHIA 24, PA. 


Branches in Principal Cities 





Fruehauf Truck-Tanks, In All 
Capacities, For All Purposes... 


Are Low In Price—Tops In 
Specifications — Right For Your Job! 


FOR ALL YOUR REQUIREMENTS in Truck-Tanks, consult with 
Fruehauf first. For, when you are equipped with Fruehauf 
units, you have complete assurance that you are operating 
the very finest. Fruehauf Truck-Tanks are engineered to 
perform with unmatched efficiency and dependability over 
a period of many years in your specific job. 

Yet, Fruehauf equipment is low in price because of 
the advanced production facilities employed. And, wher- 
ever you operate, you have the advantage of Fruehauf’s 
convenient, complete Branch Factory Service — important 
to you because Fruehauf service is fast and economical, 


designed to keep your units rolling and earning. 

Compare the quality and workmanship, the capacity, 
and the safety of the equipment when you next buy a 
Truck-Tank. You'll find that Fruehauf offers you the 
finest — for less. 


The ideal Truck-Tank for bigger payloads of 
or more, with “Add-On” features tailorize 


World's Largest Builder of Truck-Tanks 


FRUEHAUF TRAILER COMPANY 
) Detroit 32, Michigan 


The perfect Truck-Tank for lower gallonage of 700 to 1,500 gallons, with 
“Add-On” features exactly fitted to your haul. 
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your job. 








Hand and Toe Rails 


Get the free, completely illustrated 
booklet on Fruehauf Truck-Tanks and 
optional features. Write today, or con- 
tact your nearest Fruehauf Branch. 


ee 











' And Fruehauf builds the world’s finest, most 
ncy Valves complete line of Tank-Trailers, including fuel 
oil units, gasoline transports, and many others. 
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The J&L line includes all types of 
Closures and Finishes. Bright, colorful 
decorations may be reproduced to 
your specifications. Heavy-duty ICC 
Drums. Light-gauge Drums. 55, 30 
ond 15 gal. capacity and 100-Ib. 
Grease Drums. Lightweight Drums for 
Chemical and Powdered Materials. 
1-10 gal. capacity Steel Pails for 
Foods, Chemicals, Oils. 


FOR STEADY 
ACTION 


...for steady packaging performance 
J&L STEEL CONTAINERS 
ARE ON THE TARGET 


When you specify J&L Steel Drums and Pails you are 

assured of maximum protection for your product. In 

terms of “steady action” you can depend upon J&L 
\. because: 


°\ 
N\ | 


n) 
SAY, 


You can obtain J&L Steel Drums and Pails through 
plants located in leading industrial centers. You'll find 
J&L service fast and efficient. Call the J&L office 
serving your community. 


Sones + Laughlin 
STEEL CORPORATION — Pittsburgh 


Ale be Th 


405 Lexington Ave., New York 17, New York 
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TIRES—BATTERIES—ACCESSORIES 


Delayed Action Switch 


A delayed action headlight switch 
is being marketed by Edco Interna- 
tional Corp., 9993 Broadstreet Ave., 
Detroit 4, Mich. It keeps the automo- 
bile lights on for 142 minutes after 
the main switch is turned off. During 
that time it is claimed a driver can 
leave a garage without groping, and 
walk 100 feet. The switch is molded 
of Bakelite phenolic plastic, and can 
be mounted directly on the dash or 
attached with a mounting plate and 
two screws. Retail price is $3.98. 


New 12-Volt Battery 


Willard now has its bid for the 12- 
volt battery replacement business on 
the market. It is an 11-plate, 70-am- 
pere-hour battery, with a 24-month 
guarantee, known as the HDW-3EE- 
70. It has the new Willard Metalex 


for purchases between $20 and $50 
the three months terms remain in 
effect. 

As with other companies that have 
adopted this plan there is no down 
payment and no carrying charges. The 
dealer indicates on the sale ticket if 
the new terms are desired. Then the 
total amount of the sale is broken 
down into six monthly installments. 


Plastic Fire Extinguisher 


A clear-plastic, spray type fire ex- 
tinguisher bag, retailing at $2.95, is 
being offered to resellers by Essex 
Products, Inc., 1150 Broadway, New 
York 1, N. Y. By pulling the ring and 


squeezing the plastic bag throws a 
stream of carbon tetrachloride 15 feet. 
Advertising messages can be printed 
on the carton for those wishing to use 
it as a premium or give-away item. 


New Plant for Globe 


Globe-Union, Inc., will build its 
third West Coast storage battery fac- 
tory at San sose, Calif. Others are in 
Los Angeles and Oregon City. Globe 
makes private brand batteries for 
Sears, Roebuck & Co., as well as for 
several oil companies. The firm’s Cen- 
tralab Division makes variable resis- 
tors, wave-change switches, ceramic 
capacitors and other electronic com- 
ponent parts. 


THAN COMPARABLE COUPLINGS! 


New Flexifiange Flexible Couplings — 
Specially Designed for Tank-Truck Use 


Because the emphasis over ‘the past few years 
has been on faster unloading, truck and trailer 
truck operators have been moving to large size 
piping. There has been one important drawback 
however, to this trend. Leakproof, flexible cou 
plings to fit the larger pipe have always been 
available—but they are designed primarily for 
use in bulk plants and refineries. This means they 
are much heavier than need be. 

Now Philadelphia Valve Co. has solved the 
problem with its new line of Flexiflange Flexible 
Couplings. Made of malleable iron, they are 
engineered specifically for use in truck and 
trailer tanks. They're designed for 100 psi with 
a liberal safety factor—far stronger than neces- 
sary for tank-truck service—yet in most cases 
they offer a weight saving of up to 5844 percent! 

Flexiflange Couplings fit into the same grooves 
as any standard couplings. The seals, too, are 
interchangeable with other standard makes 
They are available in all sizes from 1” to 6”. Pipe 
sleeve adapters can also be furnished. 

To get peak efficiency with up to 58% percent 
saving in weight, be sure to specify Flexiflange 
Couplings by Philadelphia Valve. Write for 
complete information and prices. 


grids, mechanical insulation, sealing 
compound and a reinforced rubber 
container. 


Gould-National Building 


Gould-National Batteries, Inc., St. 
Paul, Minn., will build its second Cali- 
fornia battery plant at Antioch, be- 


tween San Francisco and Stockton. 
The new plant will go into production 
during the last half of 1954, with an 
annual capacity of 300,000 automotive 
storage batteries. 


Packard Uses Tubeless Tires 


Packard is buying a small amount 
of tubeless tires from U. S. Rubber 
and Firestone to use as optional origi- 
nal equipment. Packard is the first 
company to use tubeless tires on new 
cars. 





PHILADELPHIA VALVE COMPANY 
3415 Aramingo Avenue, Philadelphia 34, Pa. 





Credit Terms Extended 

Gulf Oil Corp. is offering six months 
terms to holders of Gulf credit cards 
on all TBA purchases of $50 or more; 
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Pacific Coast Distributors: 


Oil Marketing Equipment Co., 325 Fremont Street, 
San Francisco 5, Calif. © Howard Supply Co 
5125 Santa Fe Avenue, Los Angeles 11, Calif 





PERSONALS 


GROUP OF TBA MEN from Pan-Am Southern together with several Pan-Am distributors went to Detroit recently for a tour ot 
the U. S. Rubber Co. tire plant. Shown here with workman at tire drum, are left to right: C. G. Currie, manager Brand Engineering, 
U.S. Rubber; H. K. Kimbro, TBA salesman for Pan-Am’s Nashville agent; David Hackley; U. S. Rubber, Detroit plant; Tom Cun- 
ninghame, general manager, Todd Distributing Co., Mobile, Ala.; J. McCroiry, Pan-Am division manager for Alabama; L. P. 
Hopkins, TBA salesman, Ralph Brandon, Inc., Shreveport; Herbert D. Smith, U. S. Rubber; W. H. Denman, Pan-Am TBA sales- 


man, Mississippi Division; Lawler Reeves, U. S. Rubber; Joe. C. Rollins, assistant general sales manager, Pan-Am; C. M. McGuinn, 
U. S. Rubber, Detroit 


Joseph G. Monnin has been named M. G. Foraker, Detroit regional regional sales office established in 
general manager of the Monark Bat- manager for Lee Tire & Rubber Co., Cleveland by the AC Spark Plug Di- 
tery Co., and Red Bar Battery Co., and G. S. Thompson, manager of Lee’s vision of General Motors. Joining Mr. 
new divisions of Price Battery Corp., Albany branch, became the first recip- Matthews at the new office located at 
Hamburg, Pa. Both the subsidiary ients of the President’s Cup, a new 1422 Euclid Ave., will be zone man- 


plants are located at Wapakoneta, annual award for sales achievement. wpe, 
Ohio. Mr. Monnin was at one time agers Joseph H. Frey, transferred from 


with the Gould Battery Co., and the 4 Philadelphia, and John W. Metcalf, 
old U. S. L. Battery Corp. George U. Matthews heads a new transferred from Detroit. 
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Gasoline Vapor Trap Proposed for Stations 


Addition of a second hose in the pumping assembly would solve the problem 
of gasoline vapor escape at service stations, according to a plan outlined by 
Charles Mackintosh, Los Angeles structural engineer. Escaping fumes are cited 
as a big contributor to Los Angeles smog. Secondary hose leads vapors back to 
the supply source. Dotted lines indicate all that has to be added to take care of 
the vapors. Cost of the device would be about $30. The plan is being studied by 
the Los Angeles Air Pollution Control District. 


Midget Air Compressor 
A midget air compressor, weighing 
under six pounds, is designed to pro- 
vide a continuous source of air, pri- 
marily for the operation of air horns 
on trucks and passenger cars. Avail- 
able to fit six or 12-volt electrical sys- 
tems, the compressor delivers air to 
a supply tank where a constant pres- 
sure of from 90 to 100 Ib. is main- 
tained. The compressor operates only 
when necessary to maintain the re- 
quired air supply pressure. Grover 
Products. Co. 
Circle No. I on Reply Coupon 


Skin Ointments 


Two types of ointments have been 
developed to protect the skin against 
exposure to industrial irritants. One 
protects against organic solvents and 
solvent-borne irritants, such as ben- 
zine, gasoline, turpentine, alcohols, 
and other solutions. The second oint- 
ment is for use against water solutions 


and water-borne irritants. Both, when 
applied and dried, form protective 
coatings around the skin which are 
insoluble in the solutions they protect 
against. Hygiene Research, Inc. 
Circle No. 2 on Reply Coupon 


Pipe Insulation 


New low-pressure pipe insulation is 
designed for use on cold or hot water 
or low pressure steam lines. The in- 
sulation has a canvas covering for 
installation on hot water or low pres- 
sure lines. But to protect against con- 
densation on cold water lines it is 
covered with a black jacket of asphalt- 
saturated kraft paper. The material 
will not shrink and will not buckle 
or sag under changes in temperature 
or humidity. Primarily for indoor use, 
it can be adapted to outdoors by ad- 
dition of a waterproof jacket. Owens- 
Corning Fiberglas Corp. 

Circle No. 3 on Reply Coupon 


FOR FURTHER INFORMATION 
On Any Equipment or Literature Described in This Issue 


HERE’S WHAT YOU DO: 


Circle the number on the coupon on next page which 
corresponds to the one that appears at the end of the 
item in which you are interested. 

Fill in your name, address, etc 


Clip the coupon. 


Mail it to the Readers’ Information Service, NATION 
AL PETROLEUM NEWS, 330 W.42nd St., New York 36, 
N. Y. This department will forward your inquiry to the 


manufacturer. 
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Shatterproof Safety Glasses 


Shatterproof safety glasses give al- 
most complete protection from eye 
injuries and weigh only slightly more 
than one ounce. An extension of the 
frame, built to fit snugly against the 
wearer’s forehead, provides over-eyes 
protection and injury from side or 
bottom is prevented by flanges ex- 
tending from the lenses toward the 
cheek. Lenses lock in place, but are 
easily removed for replacement. 
Lenses are available in three shades 
of green. Watchemoket Optical Co., 
Inc. 


Circle No. 4 on Reply Coupon 


Compressed Air Hoister 


A compressed air hoister saves up 
to 50% of a mechanic’s time by mak- 
ing it unnecessary to work in cramped 
positions on under-car repair jobs. 
The hoister, which is completely port- 
able and can be used wherever there 


is an air connection, raises the front 
or rear of a vehicle to any convenient 
height, making repair jobs easier and 
faster. Homestead Valve Mfg. Co. 
Circle No. 5 on Reply Coupon 


Magnetic Hand Sweeper 


A new permanent magnetic hand 
sweeper removes tramp iron from the 
floors of industrial plants, warehouses 
and loading areas. Powered by high 
intensity permanent magnets, the 
sweeper works without electricity and 
so cannot shock operators. The mag- 
nets carry a lifetime magnetic guar- 
antee. CESCO. 


Circle No. 6 on Reply Coupon 


Power Brake Kits 


Complete power brake kifs are 
available for Cadillac, Ford and 
Chevrolet passenger cars. All hydraulic 
lines are pre-flared for any installa- 
tion and hydraulic or vacuum fittings 
are factory installed to simplify final 
installation and save time. The copy- 
righted Bendix “Installograph” chart 
is included in each kit. Bendix Avia- 
tion Corp. 

Circle No. 7 on Reply Coupon 
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Testing Equipment Covers 


Polyethylene covers for automotive 
testing and servicing equipment give 
protection from damage by dirt, dust, 
grease and other harmful matter. The 
covers, which can be cleaned with any 
common solvent, slip easily over 
equipment not in use and will resist 
temperatures to 60 below zero. They 
fold into small packets for easy stor- 
age. Covers are available for most 
types and models of testing equip- 
ment. Marson Corp. 

Circle No. 8 on Reply Coupon 
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ARCO STE WO 


Air Reduction Torches 


Two new air reduction torches now 
are being offered to industry. One 
model is designed for light welding 
and brazing, on automobile bodies, 
airplane fuselages, kitchen utensils and 
for other light jobs. The other torch, 
a compact, lightweight instrument, is 
fitted for oxyacetylene burning or 
welding of lead products. It also is 
suited for jewelry repair work, auto- 
mobile radiator soldering and light pro- 
duction welding. Air Reduction Sales 
Co. 

Circle No. 9 on Reply Coupon 
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"Ze@)NKhe - - - interpreting the oil news 


Atlantic Coast 


By 
Raymond E. Bjorkback 


Salesmen Training 


A periodic five-day clinic at New- 
ark, N.J., on gasoline retailing, de- 
signed to give distributors’ salesmen 
the same kind of training provided for 
Cities Service’s salesmen, is attracting 
distributors as well as their employes. 

The distributors’ salesmen have 
been going back home enthusiastic 
about the clinic—so much so that their 
bosses have, in some instances, elected 
to attend themselves. 

Remarked one of the latter after 
attending: 

“I didn’t find one phase which 
wouldn’t fit into or answer some of my 
problems.” 

A distributor’s sales manager ob- 
served: 

“I see now that a major company 
has some of the same problems that a 
distributor has.” 

The first clinic, in December, drew 
13 men from seven states. Eight men, 
from as many states, attended the sec- 
ond, Jan. 11-15. The third clinic in 
the series is planned for late February 
or early March—with the series to 
continue as Jong as interest in it war- 
rants. 

Subjects covered range from refin- 
ing techniques, through service station 
operation, maintenance and manage- 
ment, to market analysis, real estate, 
salesmanship and advertising and pro- 
motion. 

Cities Service provides the facilities 
and instruction. Living and travel ex- 
penses are borne by the distributor. 

The Oil Industry Information Com- 
mittee school program has made such 
a hit with New York City’s board of 
education that the board has suggested 
the program be offered to all the city’s 
junior and senior high schools. 

Accordingly, about 100 oil men and 
the heads of the science departments 
of the schools—to a total of more 
than 180—will have lunch in a local 
hotel ballroom Feb. 11. 

The schoolmen will be told just 
what the program is, and how it may 
be supplemented with the OTIC “magic 
barrel” presentation. 

E. V. Murphree, president of Stand- 


ard Oil Development Co., will speak, 
as will Dr. William Jansen, superin- 
tendent of schools. 

The program now is in use in 12 of 
the city’s schools—in science and oth- 
er classes. The thought in limiting ex- 
tension to other schools at this time is 
that the program material is peculiarly 
suited to science class interests. 


New Officers 


The Independent Oil Men’s Assn. 
of New England re-elected its four 
principal officers. They are Wesley E. 
Downing, State Fuel Co., president; 
Robert W. Carney, Carney-Young 
Utilities, vice president; John L. 
Matthewman, White Fuel Corp., treas- 
urer, and Mahlon W. Walker, Godfrey 
Fuel Co., secretary. 

Newly named to the board of di- 
rectors were Henry vanderWyk, Har- 
tol Petroleum Corp.; John J. Gill, Pe- 
troleum Heat & Power Co. of Rhode 
Island; Robert L. Crawford, Pacific 
Oil Co., Fall River, Mass.; Joseph Ful- 
lam, Boston Ice Co.; George Kangis- 
ser, Eastern Oil Co., Worcester, Mass., 
and F. E. Knox, Oil Service Co. 


Threat to Jobbers 


The consequences to the industry 
will be highly unpleasant unless the 
jobber is willing to be efficient and the 
supplier treats the jobber-distributor 
fairly, Otis H. Ellis, general counsel 
of the National Oil Jobbers Council, 
warned anew last week. 

He told the annual meeting in Bos- 
ton of the Independent Oil Men’s 
Assn. of New England that: 

1. He sees signs of serious loss of 
ground in the gasoline business by the 
jobber-distributor through failure of 
certain jobbers to do an efficient job 
of marketing, and then to support the 
“middle of the road” jobber associa- 
tion. 

If this trend continues, it could de- 
velop into “a revolution” in gasoline 
wholesaling, Mr. Ellis warned. 

A case in point, he suggested, ex- 
ists in the South, which has a—to 
him—disturbingly large proportion of 
commission agents. Such marketers 
Mr. Ellis described as “about as inde- 
pendent as my right arm.” 

2. He keeps encountering “many 
instances” of suppliers’ field men treat- 
ing representative jobber-distributors 
in ways contrary to “upstairs policy.” 

Recently, he recounted, a highly 
progressive Southern jobber was noti- 
fied that his supplier—whose flag his 
father before him had always flown— 
was going to build 10 new service sta- 
tions in his territory, and that the job- 
ber was expected to lease them. 
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The jobber said he didn’t want the 
stations. At this, the suppliers’ repre- 
sentatives told him “flatly and em- 
phatically,” said Mr. Ellis, “that con- 
struction crews were going to work, 
and the jobber would either lease and 
serve the stations or the supplier would 
move in on him with direct opera- 
tions. 

“Somebody,” warned Mr. Ellis, 
“had better stop and take a little no- 
tice (of such tactics). If they don’t, 
they'll be my meat from there on. 

“I mean, instead of settling across 
the table within the industry, we'll set- 
tle across the table in the Department 
of Justice.” 


Midwest 


By Leonard Castle 


Shell Explains Margins 


Reasons why Shell Oil Co. has de- 
clined to increase its jobber margins 
in line with increases granted by other 
Midwest suppliers were outlined to a 
meeting of 150 Shell jobbers from 
Minnesota, western Wisconsin and 
northern Iowa in St. Paul Jan. 14. 

Shell has increased its margin on 
premium to 3.25¢ per gal., equal to 
that of other suppliers. But Shell’s 
margin on regular remains at 2.75¢. 
Other suppliers upped this margin to 
3¢ following last summer's price in- 
creases. 

R. T. Seidel, Shell division manager 
at Minneapolis, told the jobber meet- 
ing that the company’s decision not to 
increase margins at this time is based 
on the following reasons: 

“First and foremost, we are in the 
oil business for exactly the same rea- 
son that you are—namely to make 
money. We have exactly the same re- 
sponsibility to our stockholders that 
you do to yours and they, like yours, 
are looking to us to make as much 
money for them as we can within the 
moral responsibility that we have to 
our costumers and our employes. 

“Second, it is a well known fact 
within the industry that for the past 
several years we have been forced to 
augment our gasoline supply by pur- 
chasing literally millions of barrels of 
product from other refiners. To the 
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REGIONS 


extent of these purchases we are job- 
bers also and our suppliers have de- 
manded as high a price for their prod- 
uct as they could. Thus, our costs are 
higher than our competitors and con- 
sequently we must consider that factor 
also. 

A Third Reason—As a group and 
despite the disparity in margins, our 
jobbers have increased their business 
more than have competitive jobbers. 
You know best whether you individu- 
ally have participated in this increase 
above industry but I can tell you that 
over-all, our sales increases are triple 
the industry rate. Thus it seems to us 
that you, our jobbers, should not be 
too concerned with how much you 
make per gallon but rather how much 
profit you make in dollars at the end 
of the year. 

“And finally, we believe with all 
sincerity that the Shell jobber program 

. . will make money for you, far and 
above that which a competitive line 
could produce.” 

Mr. Seidel emphasized that Shell is 
deeply interested in the jobbing seg- 
ment of the industry, commenting that 
“no matter what any of our competi- 
tors may say or no matter what you 
may deduce from any of our policies 
with which you may happen to dis- 
agree, Shell is vitally interested in the 
well being, the profitability and the 
perpetuity of Shell jobbers.” 

Shell must continue to sell through 
jobbers if it wishes to stay in business, 
Mr. Seidel said, because to convert its 
jobber volume to a direct basis would 
require a capital investment that no 
oil company could possibly afford. 

Converts Direct Gallonage—As fur- 
ther evidence of Shell’s interest in 
jobbing, Mr. Seidel pointed to the 
fact that during the past four years 
the company has converted a sizeable 
segment of its direct gallonage in the 
Midwest to jobber distribution. As ex- 
amples of this conversion, he cited 
Cresco, Washington, Oskaloose and 
Dysart, Iowa, and St. Cloud, North 
Branch, and Anoka, Minn. In addi- 
tion, he pointed out, many new jobbers 
have been added to the Shell roster. 

“Wouldn’t we be silly to convert 
direct territory to jobber operation and 
add new jobbers to our organization 
while at the same time plotting the dis- 
solution of jobbers?” Mr. Seidel de- 
clared. “No—it just doesn’t make 
sense so it must be accepted that Shell 
wants jobbers and wants them strong 
and prosperous.” 


Divorcement Issue 


Members of the Northwest Petro- 
leum Assn. took a dim view of di- 
vorcement proposals at their recent 
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St. Paul convention. The subject did 
not come up for discussion on the 
convention floor and the board of di- 
rectors took no action on a previous 
suggestion that a special committee to 
study the divorcement issue be created. 
This suggestion was made in No- 
vember by H. F. Horning, association 
secretary, who said at that time that 
“if conditions don’t improve around 
here by convention time, we are going 
to ask for the creation of a divorce- 
ment committee by the board of di- 
rectors to study the need for, and 
probably effects of divorcement.” 


Pacific Coast 


By Frank Breese 


Oil Ordinance Growth 


Threats of restrictive ordinances on 
marketing operations are popping up 
with greater frequency in the Far 
West. 

The three most common ones are: 
(1) limitations on underground gaso- 
line storage capacity, (2) limitations 
on tank truck capacity and (3) curbs 
on identification signs. For individual 
supplier companies, they are a head- 
ache because often it means rejigger- 
ing an operational routine to make 
allowances for the exceptions. 

When direct delivery (from primary 
terminals directly to retail outlets, 
bypassing bulk plants) became wide- 
spread after World War II, a lot of 
proposals were made aimed at block- 
ing direct delivery. Direct delivery 
did hurt a number of distributors. 
Opposition to direct delivery on eco- 
nomic grounds was difficult to support 
because supplier companies argued 
that it represented progressive and 
efficient distribution. So most of the 
ordinances adopted were on safety 
grounds, and varying limitations have 
been imposed on storage and tank 
truck capacities. The Western Oil and 
Gas Assn. has been active in fighting 
such ordinance movements in the Far 
West. 

A couple of years ago, it looked as 
though the situation was quiet—many 
ordinance drives had been blocked; 
a number of ordinances had been en- 
acted. But last year, new ordinance 
initiatives began cropping up, and indi- 
viduals in the industry believe they 
pose a real situation today. 


Most of them originate in the 


Pacific Northwest (Oregon and Wash- 
ington). Arizona is the next biggest 
source, then California, and Nevada 
is last. 

A Case in Point—Once a restrictive 
ordinance was adopted in Blythe, 
Calif.; later, it was removed by refer- 
endum. Last year a very serious truck 
and trailer accident occurred in that 
area, and demands for limitations were 
revived. Recently industry safety ex- 
perts appeared before the Blythe city 
council and urged that the N.F.P.A. 
code be used as a safety criterion. It 
was pointed out that both ICC and 
state requirements cover almost every 
type of vehicle violation which might 
cause concern. 

The safety experts left a good im- 
pression. Whether an ordinance will 
be passed or shelved was still in the 
air, though. 

Progress Halt? — One distributor 
who is against restrictive ordinances 
is O. B. Armour, who handles Rio 
Grande products in San Diego, Calif., 
and who is vice president of the Cali- 
fornia Petroleum Distributors Assn. 
In describing his attitude, he also 
described his own success story. 

Writing in the association bulletin, 
Mr. Armour blasted as “disconcert- 
ingly narrow (and) unreasoning” the 
efforts of jobbers “who think that 
limiting the amount of gasoline that 
may be hauled in their towns, by 
passing ordinances, is going to pro- 
tect them from the march of progress. 
Personally, if I were within striking 
distance of any such attempts to leg- 
islate against progress, I'd hit it for 
the 1920-style foolishness it is.” 

“When I got out of the Army,” re- 
called Mr. Armour, “I was doing 
29,000 gal. per month. If I had stuck 
it out, picking up the doggy accounts, 
squabbling over the usual things asso- 
ciated with resisting progress, I'd be 
doing around 100,000 a month today. 
As it is, I’m doing well over 4,000,000. 
In other words, when I saw the majors 
quit piddling around, I emulated them 
and threw everything I had into 
working with, not against, the tendency 
to work in truck-and-trailer economy. 

“I’m not saying . . . that this is an 
answer to everyone—in urban as well 
as in rural districts. I’m not trying to 
say that all jobbers can begin to clip- 
perize themselves—but I am saying 
that the jobber who rolls with the 
punches, learns the tendencies of 
progress, and works in the direction 
of that progress, even though it is 
seemingly against his immediate inter- 
ests, is the man who will succeed.” 

Mr. Armour said that where ordi- 
nances have been adopted, the restric- 
tions have been overcome by com- 
partmentalizing trucks. 
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EDITORIALLY SPEAKING 


American oil companies operating in the Mid- 
dle East feel today that they are “between a rock 
and a hard place.” They are confronted with the 
sheer impossibility of conforming to the spirit 
and letter of U. S. antitrust laws in a business 
and governmental world which believes those 
laws are impractical and perhaps slightly ri- 
diculous. 

While unfettered competition is the essence of 
American business success, foreign nations have 
different ideas and are apt to become pugnacious 
when they feel the U. S. is trying to impose its 
concepts. 

U. S. companies abroad have no extraterritorial 
privileges—they must obey the laws of the coun- 
try in which they operate and they must compete 
against foreign companies free to make all kinds 
of restricting arrangements and which frequently 
are actual “arms” of their respective governments. 

How can American companies be expected to 
face both ways and still do the job that needs 
to be done in securing adequate oil reserves for 
the free world? 

This was the problem that the Standard Oil 
Co. (New Jersey) laid the other day in the lap 
of the Attorney General’s national (Oppenheim) 
committee to study the antitrust laws. 

At the committee’s request, Jersey submitted 
its recommendation for a solution—U. S. anti- 
trust laws should be restricted solely to domestic 
and export trade; they should not apply to the 
petroleum industry’s operations within foreign 
jurisdictions. 

Unless the U. S. restrains its impulse to assume 
“the role of an international policeman attempt- 
ing to exercise control over the internal economic 
affairs of other countries,” it will risk the “ouster” 
of American companies from the Middle East, 
the statement predicted. 

“We in the United States are dedicated to a 
free competitive economy,” Jersey declared. “In 
this respect, however, the United States is virtu- 
ally alone among the nations of the world. At 
the other extreme stands state socialism which 
completely repudiates the free enterprise system 
that we wish to preserve. 

“Between this and our system is the intermedi- 
ate ground taken by many nations which encour- 
age private enterprise but also permit and fre- 
quently insist upon co-operative action among 
members of industry to ‘rationalize’ competition. 

“In such nations quotas, price agreements, 
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U.S. Antitrust Laws Won't Work Overseas 


market allocations and the like are not only 
legal; they are regarded as necessary mechanisms 
to temper what are considered to be excessive 
and undesirable competitive pressures .. . 

“Other nations, just as we, embrace their own 
economic philosophies with considerable intensity 
and conviction. They resent what they consider 
te be attempts by us to intrude in their affairs 
and to impose our business concepts upon them, 
not only because they are jealous of their 
sovereignty but also because they take pride in 
their own systems and believe that our thinking, 
however well intentioned, is preoccupied with our 
domestic experience and leaves their own history 
and experience out of account.” 

The Jersey statement pointed up a situation 
that could become one of the most burning 
issues, eventually, ever to face Congress. Not only 
petroleum, but other industries as well, are up 
against the same hard facts of life in bucking the 
currents of international trade. Sooner or later, 
the problem will be handed the legislators—pos- 
sibly by the Oppenheim group. 

The Attorney General’s committee is expected 
to work until sometime late in 1954 or early 1955 
before making its major recommendations. But 
it could come up with some “one-shot” proposals 
in the meantime. 


How Far Will It Go? 


More than local importance attaches to the pub- 
lic controversy in Los Angeles which would seem 
to pin on the oil industry the label of being the 
biggest contributing factor to the smog problem. 

The Los Angeles situation has led to numerous 
proposals by citizens’ and other groups aimed at 
correcting the nuisance by means of various and 
sundry curbs on the industry’s operating methods. 
The latest would compel either a moratorium on 
refinery construction or a “rationing” of available 
air space, with oil companies required under the 
latter to stagger their operations for minimum pro- 
duction and gasoline distribution during what are 
described as “periods of worst temperature inver- 
sion.” 

What is happening in Los Angeles could be 
repeated many times over in other cities during 
the next few years, with serious consequences to 
the industry’s public relations as well as increasing 
its cost of operation. 
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Distillate Prices Continue Up Trend 


By Halsey Peckworth, Jr., NPN Staff Writer 


Supply and demand factors pointed the way to 
the past week’s oil market developments: 


Advanees in distillate prices—at the Gulf, along 
the East Coast, in the Midwest—were accompanied 
by pronounced declines in inventories. 


Gasoline prices slipped 0.125¢ in the Midwest 
under the weight of all-time peak motor fuel stocks. 


And, trade sources wondered if surplus Middle 
East crude oil shortly would be landing on the 


shores of Texas—supply and price factors argued 
strongly for such a move. 


Advances in distillate prices in the Gulf Coast cargo 
market gave warning that a similar move was in store in 
eastern markets. 

Cargo Prices Rise—At the Gulf, distillate prices were 

reported higher in amounts ranging from 0.125¢ to 0.25¢ 
gal. Kerosine cargo prices ranged upward from 9.25¢ gal. 
No. 2 fuel and two grades of gas oil ranged upward from 
8.5¢, up 0.125¢, for cargo lots. 
. Late in the week, Socony-Vacuum announced a general 
increase in its wholesale prices for all grades of distillates 
at points along the eastern seaboard from Maryland to 
New Hampshire. The increases, the company said, aver- 
aged less than 0.3¢ per gal., and applied to all methods 
of delivery, effective Jan. 23. 

At New York harbor, Socony’s new prices were 11.1¢ 
tank car, 11¢ barge, for Mobil kerosine; and 10.1¢ tank 
car, 10¢ barge, for Mobilheat (No. 2) fuel, all up 0.3¢. 

Amounts of increases in other areas by Socony were: 
Lower Westchester county, and Nassau and Suffolk coun- 
ties in New York state, 0.3¢ yard, and 0.4¢ tank wagon; 

Connecticut and Vermont points, 0.3¢ all methods of 
delivery. 

Boston, Providence, and Portsmouth, N.H., 0.2¢ all 
methods of delivery. 

Shortly after Socony’s announcement, Esso Standard 
said that, effective Jan. 25, it was advancing its prices for 
distillate fuel oils generally 0.2¢ per gal. for tank car and 
barge lots at eastern points north of Baltimore. 

Higher prices for light fuel oils were not confined to the 
Gulf and the East Coast. 

Midwest Joins in Price Boost—In the Midwest, prices 
for kerosine were reported starting at 9¢, No. 1 fuel 8.75¢, 
and No. 2 fuel 8.125¢, all up 0.125¢, Group 3 basis. 

In Chicago, for truck transport lots ex refineries and 
terminals, range oil was quoted upward from 11.125¢, up 
0.25¢, and No. 2 fuel from 10.125¢, up 0.125¢. 

Strength in distillate prices that resulted from 10-million- 
bbls.-per-week withdrawals from inventory was counter- 
balanced by weakness in gasoline. Trade sources pointed 
out that gasoline inventories, at 165 million bbls., were 
higher in late January of this year than they were when 
they reached their 1953 peak in March. : 

Gasoline Competition Increases—Hard competition to 
move gasoline was ahead, according to most trade sources. 
In the Midwest, gasoline quotations for tank car lots eased 
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0.125¢ to 11¢ for regular-grade and 12¢ for premium, 
FOB Group 3. 

Supply increasing faster than demand for volatile prod- 
ucts alse pointed to a buyer’s market for natural gasoline 
and liquefied petroleum gases (see p. 00). 

But, oil markets can change almost overnight, trade 
sources said. The example was given of a cargo of aviation 
gasoline in “distress” as recently as mid-January, only to 
be followed almost immediately by spot demands for about 
four times this amount from buyers whose supplies had 
been cut down by using less (3 cc’s) of lead. 

Right now, marketers are faced thanks to several weeks 
of very cold weather—with ending the winter season with 
barest working inventories on distillates. But to raise this 
projected level by April will mean manufacture of addi- 
tional gasoline. 

With gasoline markets already weak, the search is on by 
some refiners for lower-priced crude. And the question was 
asked frequently: Is Wafra (Middle East) crude about to 
enter the U.S. Gulf refinery market? 

Foreign Crude Stirs Interest—Nobody seemed to know 
for sure. But if a Middle East-to-the-Gulf crude oil trade 
has been arranged, the details were closely guarded. 

In was reported, however, that the tankship Lifjord was 
fixed for a Middle East lifting, with discharge options of 
either U.S. Gulf or U.S. East Coast North of Cape Hat- 
teras. The charterer of the tanker apparently does not 
have to name his discharge option until the vessel reaches 
Gibraltar. 

Offerings of Wafra crude oil are known to have caused 
considerable interest in the Texas refining trade. The offer- 
ing price, reportedly $1.50 bbl., Persian Gulf, can lay down 
at the U.S. Gulf well below the cost of similar gravity oil 
delivered by pipe line from West Texas. And, Gulf Coast 
Independents frankly admit they still are caught in the 
squeeze between what they call “low” product prices for 
cargo lots and “high” U.S. crude oil prices. 


Atlantic Coast 


Weather Pulls Down Distillate Stocks 


East Coast terminal operators and refiners had the 
pleasing sensation of more manageable heating oils in- 
ventories the past week, for withdrawals from terminals 
were almost record-breaking as the cold wave went into its 
second week. Prices for the most part were unchanged, 
and gasoline and heavy fuel trading was quiet. 

Marketers said that seldom have they had such large 
withdrawals against their heating oil inventories. The con- 
sensus was that many resellers had allowed their stocks 
of No. 2 fuel to fall to minimum working balances. When 
cold weather hit, bringing with it a price boost, these in- 
ventories needed instant replenishing. 

At New York harbor, No. 2 fuel generally was held for 
9.7¢ gal. in barge lots. Some shopping for lower-priced 
material was reported, and perhaps an occasional small lot 
could be found down to 9.5¢. Prices for distillates gener- 
ally, however, were firm. 

Light Diesel bunker oil was quoted generally at $4.21 
bbl. at middle Atlantic points, up 8¢ as one major joined 
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the ranks of those who had advanced prices a week earlier. 
The increases for Diesel oils also spread to Norfolk where 
two suppliers reported quoting $3.88 for heavy marine, up 
8¢ also. 

Interest in price developments was high, most reports 
indicated. Some majors said they looked for declines in 
gasoline, others for spread of distillate increases to upstate 
New York, or for weakening in residual prices at seaboard 
points near Philadelphia. None of these developments took 
place. 


Western Penna. 


Distillates Up 0.2¢, Lubes Easy 


Kerosine and No. 1 fuel ranged higher in Western 
Penna. last week, but prices for all other products were 
unchanged as generally quiet trading prevailed. 

Base lubricating oils remained weak with even inter- 
refinery demand reported “slower than usual.” Scale wax 
volume was good and demand also continued good for 
finished petrolatums. Gasoline was in fair shape with 
contract shipments at relatively high levels, refiners said. 

Oil City district refiner advanced his quotations for 
kerosine to 11.85¢ and No. 1 to 11.2¢, both up 0.2¢. 
Most suppliers said they were “studying” their heating 
oil schedules before deciding on increases. Most grades 
of distillate fuels were held for regular customers only. 

While branded motor oil shipments were in good volume, 
there was no increase in demand for base lubes. Some 
export inquiry for high flash cylinder oil was reported, 
but domestic inquiry was slow. 

Domestic and export prices for wax and finished petro- 
latums remained firm. Two refiners said they were sold 
up on wax through March. 


Midwestern (Chicago-E. St. Louis Area) 


Distillate Prices Up; Gasoline Down 


Extreme cold weather over north central states tightened 
light fuels and refiners asked higher Group 3 prices for 
kerosine and Nos. 1 and 2 fuels in Midwest last week. 

At the same time, the long-standing weakness in gasoline 
resulted in lower quotations for both premium and regular- 
grades. Reports from open market traders indicated heavy 
fuels were freer on spot basis and prices to resellers had 
eased. 

Refiners’ Group 3 prices for 41-43 and 42-44 kerosine 
ranged from 9 to 9.25¢, No. 1 fuel from 8.75 to 8.875¢, 
with No. 2 fuel at flat 8.125¢, all up 0.125¢ on the low 
side. Meanwhile, tank car marketers said “low” quotations 
for Nos. 1 and 2 fuels had “disappeared” and refiners’ 
prices on resale material had risen to “0.5¢ off to 0.25¢ off” 
(Group 3 quotations for northern shipment). Earlier this 
month, both Nos. 1 and 2 grades were readily available to 
resellers at “0.75¢ off” with occasional spot purchases dis- 
closed at “1¢ off” by resellers. 

Marketers generally found heavy fuels were easing in 
open market, and one refiner said there was “no doubt 
about” No. 6 fuel having become freely available. Open 
market traders said there was increasing volume of No. 6 
availabic at $1.40, for resale, and in some instances refiners 
were “shading” this price by another 5¢ to $1.35, for resale. 
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Purchase of “a few” cars of No. 6 at $1.35, for resale, was 
disclosed by a marketer. 

Range lows for premium and regular-grade gasolines 
were down 0.125¢, to 12¢ and 11¢, respectively, following 
general reductions by refiners. Sources said gasoline con- 
tinued to be available at a number of Great Lakes Pipe 
Line terminals at “0.375¢ off” delivered terminal prices, 
with buyers showing no interest. 


Central Michigan 


Demand Strong for All Fuels 


Continued cold weather in Central Michigan last week 
kept demand high for light and heavy fuels. Gasoline 
inventories were building generally, but plants manufac- 
turing higher octane grades said percentage increase was 
substantially under national average. 

Although two refiners indicated they are buyers of heavy 
fuel, no trading was disclosed as these grades were closely 
held. Refiners’ prices were unchanged for all products. 


Chicago District 


Fuel Oils Tight, Prices Rise 


Combination of Dresden Island locks closure and zero 
weather tightened the supply of all grades of fuel oil in 
Chicago District last week and prices began rising as buyers 
bid for material. Gasoline remained easy with virtually no 
interest shown in product. 

Light fuel prices rose when refiners withdrew from open 
market and supplied only their contract customers. At same 
time, river terminal operators reported higher prices when 
their bids to buy product at same prices they were quoting 
failed to produce any sellers. One terminal operator said 
he had bid higher than his posted price of 10.25¢ for No. 2 
fuel without locating supply. 

Range oil was quoted at 11.125 to 11.3¢ and No. 2 fuel 
from 10.125 to 10.25¢, up 0.25¢ and 0.125¢ on the lows, 
respectively. 

Tight position of heavy fuel was pointed up by large 
supplier’s comment that he could sell 100,000 bbls. of 
No. 6 fuel with single phone call, and a terminal operator 
said he was selling No. 5 fuel as fast as he could blend it. 
Generally, heavy fuels were held for regular customers 
only. 

Prices for ivos. 5 and 6 high-sulfur fuels ranged from 
7.4 to 8¢ and 6.4 to 6.75¢, up on the lows from 7.35¢ and 
6.35¢, respectively. 

Open market trader reported buying regular-grade gaso- 
line at 12.25¢, for resale; quotations to distributors ranged 
from 12.5 to 13.35¢. 


Mid-Continent 


‘Gas’ Prices Slip, Distillates Up 


Prices for gasoline ranged lower while heating oil quota- 
tions generally were higher in most Mid-Continent districts 
the past week. Gasoline for most part was described as 
“sloppy,” but cold weather in northern consuming areas 
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OIL MARKETS 





Summary of Daily Gasoline Prices (Jan. 19 through Jan. 25) 





Motor Gasoline 93 Oct. (Premium): 
N. Tex. (Texas & New Mex. shpt.).. 


W. Tex. (Texas & New Mex. shpt.).... 
B. Tex. (Truck Tnsp.)...........-. me 


Motor Gasoline 90 Oct. (Premium): 


W. Tex. (Texas & New Mex. shpt. Rivas 
E. Tex. (Truck Tnsp.)..............- 
Cent. W. Tex. (Truck Tnep.)....... 
Motor Gasoline 84 Oct. (Regular): 
Okla., Group 3 (Okla. T 2 . 
Okla., Group 3 (Northern pt.) 


Motor to - ~ = (Regular): 
N. Tex. (Texas & New Mex. shpt.). . 
E. Tex. (Truck Tnsp.)............. 
Cent. W. Tex. (Truck Tnsp.)....... 

Motor Gasoline 60 Oct. M & below: 
Okla., Group 3 (Okla. shpt.). . 

Okla., Group 3 (Northern shpt. des 

Midwestern = 

N. Tex. (Te ew Mex. shpt.). 

W. Tex. (Texas & New Mex. shpt.) 

Te, Teme, Cee WO. . toescccces 

Cent. W. Tex. (Truck Tnsp.)..... 
Motor Gasoline 92 Oct. maaiaaeys 


New York harbor, barges 
Philadelphia 
Baltimore 


Motor Gasiine - Oct. eaisaeail 
New York harbo: 
New York covten, barges. . 
Philadelphia 


.. ()12-18 
. (2)12-13 125 


(2)13-13 .75 
‘ 13-13 .25 


-. (8)11.75-12.7 


| (2)11-11.125 
11 


m3 4.2 
me a2 dia. 
. 12.8 


Monday 
Jan. 25 


(2)13 . 75-14 .26 
13.5 


13 .5-13.75 18 .5- 
(4)12.25-18 875 
125 
12.75 (2) 12.75 
(2)18-18 

13-18 
13 13 


(4)11 25-11 .375(5) 
(6)11-11.375(2) 
(3)11-11 .375 


(6)11-11 
(3)11-11 


11 .75-12 .25 
11.75-12 .25 


11.75-12 .25 
11.75-12 
11.75 11.75 
x10 .25-10 .875 
10 .25-10 .625(3) 
10 .25-10 .625 
(2)10 .75-11.8 
11.25-11.5 


ane. 15- 
@yl- 11. 
11 


18. eee 
12.5 
a a 14.8 


13 .65 

12.5 

yf 1 
ened 

12.8 


Friday 
Jan. 22 


(2)18 . 75-14 .25 


(4)12 .25-13 .375 
(5)12-13. 
(2)12-13. 


(4)11 .25-11 .375(5) 


(8)11.75- 
11.75- 
11.75-12 .25 


11.75-12.25 
11.75- 


10 .25-10 .875 
10 .25- 
10 .25-10. 


1.25-11.5 


Thursday 
Jan. 21 

(2)18 .75-14.25 
13.75 18 6-13.75 
(4)12.25-18. 8 375 
125 5)12-13.1 
125 2)12-13 135 
(2) 12.75(2) 
5 (2)18-18 .75 
25 18-13.25 


(4)11.25-11 .375(5) 
3875 (2) eas “= sree) 
375 (8)11 375 

12.7 ()l1. AZ 7 
12.25 11.75-12 .25 
11.75-12 .25 


11.75-12 .25 
12 11.75-12 
11.75 


x10 25-10 .875 
10 .625(3) 
625 10 .25-10 .625 
(2)10 .75-11.8 
11.25-11.5 
— 


11.8 
125 


15 .2-16.5 


14.5 

14.8 
4.2 

14.3 


B. 3e-06. 5 
14. i. aoe’ 8 

ie id 38 
12.8 


10 .25-10 .625(3) 


Wednesday 
Jan. 20 
(2)13 . 75-14 .25 
3.5 


13 .5-13.75 


(3)12 .25-13 .375 


(att. .25-11.375(6) 
(5 11 11. 875(2) 


11.75-12.25 


11.75-12 .25 
11.75-12 
11.75 


10 .875-10 .875 
10 .25-10 .625(3) 
10 .25-10 .625 
(2)10.75-11.8 
11 .25-11.5 
(2 — -125 


15 .2-16.5 
15.1-15.6 
15 .8-16 .8 
14.55-16.3 
15.3 


38. pass. 6 
16 a te 8 

@e oe it.s 
12.8 


Tuesday 
Jan. 19 
(2)18 . 75-14 .25 
13.5 


18 5-18.75 


3)12 .25-13 .375 
3)12-13 . 125 
2)12-12 .875 

12.75(2 

(2)13-13 .75 

13-18 .25 
13 


(3)11 .25-11 .375(6) 
(4)11-11.375(2) 
(3)11-11 .375 
(3)11.75-12.7 
11.75-12 .25 
11.75-12 .25 


11.75-12.26 
11.75-12 
11.75 


10 .375-10 875 

10 .25-10 .625(8) 

10 .25-10 .625 
on. - 15- th 8 


25-1 
@yii-i1 126 
ll 
15 .2-16.6 
15.1-15.6 
15 .8-16 .8 
14.55-16.3 
15.3 
Bs -65-14.6 
= i re 8 
@yi2.9-i4.8 
12.8 


Motor Gasoline: 
Western Penna., Bradford-Warren: 


15 15-16 .65 
14.15(2) 


14.75-15 .25 

13 .75-14.15 

Western Penna., Pittsburgh: 
92 Oct. (Prem.) 


15.5 
86 Oct. (Regular)............ 


13.95 


15 .15-16 .65 
14.15(2) 


14.75-15 .25 
18 . 75-14 .15 


15.5 
13.95 


15 .15-16 .65 


15 .15-16 .65 
14.15(2) 


14.15(2) 


15 .15-16 .65 
14.15(2) 


14.75-15 .25 


14.75-15 .25 
13 .75-14.16 


13 .75-14.16 


14.75-15 .25 
13 .75-14.16 


15.5 
13.95 


15.5 
13.95 


15.5 
13.95 





brought a marked increase in demand for both light and 
heavy fuel oils. 

While most trade sources said lubricating oils remained 
weak, slight pickup in interest in neutra! oils was indicated 
in some reports. 

Gasoline was said to be readily available at “0.25 to 0.5¢ 
gal. under the (Group 3 low) plus pipe line tariff” at 
northern pipe line terminals, and trade sources generally 
said they saw little hope for improvement in situation until 
Spring. 

There were spot shortages of natural gas in some areas 
and distillate and residual fuel demand picked up sub- 
stantially as many consumers turned to standby fuel. 
Several refiners said they were short of distillates at some 
northern pipe line terminals and were trying to buy or 
borrow Nos. 1 and 2 oils. 

A resale agent reported selling five cars of high sulfur 
No. 6 fuel to an industrial consumer at $1.50 bbl., 
Group 3, which is same price most Oklahoma refiners 
quoted direct to consuming trade. 

While lows of price ranges reported for lubricating oils 
were unchanged, most refiners said prices were weak, and 
price shading was increasing. 
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Gulf Coast 
Distillate Prices Up 0.125¢-0.25¢ 


Higher prices for distillate fuel oils were main develop- 
ment in Gulf Cargo market the past week, and the advances 
in kerosine and home heating oil motivated much of the 
trading activity. At the same time, gasoline prices, while 
unchanged, were reported to have weakened still more. 

Two Independent refiners reported increases ranging 
from 0.125¢ to 0.25¢ in their distillate schedules, and a 
major refiner withdrew his quotations temporarily. 

Kerosine quotations ranged upward from 9.25¢ gal., 
No. 2 fuel and two grades of gas oil upward from 8.5¢, 
all up 0.125¢ on the lows of refiners’ price ranges. Prices 
for 53-57 d.i. gas oil ranged upward from 8.75¢, up 0.25¢. 

Just prior to the price advances, a major refiner reported 
the sale of a part cargo of No. 2 fuel at the “low,” which 
at time of the transaction was 8.375¢, for loading the fol- 
lowing day. Late in the week, a cargo was said to have 
been closed at 8.5¢ but details as to quantity, lifting period, 
etc., could not be learned. 

Some strength also was indicated for aviation gasoline. 
It was said that the recent general reduction to 3 cc’s of 
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NPN Gasoline Index 
cents 


ber gal. 
Dealer T.W. Tank Car 
Jan. 25 16.22 x12.43 
Month Ago 16.26 12.51 
Year Ago ‘ 15.27 11.64 


Dealer index is an average of dealer tank wagon prices 
ex tax in 50 cities. 

Tank car index is weighed average of following whole- 
sale markets for regular-grade gasoline, FOB refineries or 
terminals: Okla.; Midwest; W. Penna.; Calif.; N. Y. Har- 
bor; Philadelphia; Jacksonville, Boston and Gulf Coast. 

xAlso correct for Jan. 18. 











lead content had shorted overall aviation supplies for 
several refiners. Inquiries for Grade 100/130 avgas were 
reported in market, and supply of this grade was said to 
have tightened. 

If aviation gasoline was showing signs of strength, motor 
gasoline trend was just the opposite. It was pointed out 
that inventories of motor gasoline nationwide were at an 
all-time peak, higher now than they were when they 
reached the previous all-time peak in March of last year. 
This bodes heavy competition for new outlets, trade 
sources said. 


Buyer's Market Seen for LP-Gases 


Tulsa—All signs currently to a buyer’s market ahead for 
volatile products, according to some Mid-Continent pro- 
ducers. And these gloomy sentiments are expressed 
despite reports of winter shipments at peak levels, and 
propane prices firm generally at 4¢, Group 3. 

Symptoms of an oncoming buyer’s market include: 
easier demand for butane for motor fuel blending; “dis- 
tress” supplies in West Texas and New Mexico; carry- 
over balances anticipated this spring in underground 
storage; easy natural gasoline prices; and increased pro- 
duction generally. 

Butane prices have been weak all winter to date and 
product can be found easily the past week at 3.25¢, Group 
3 basis. With motor fuel blending demands falling off, 
butane will be in a “summer” market “in about 45 days,” 
one producer declared. 

In both West Texas and New Mexico, truck lots of 
both propane and butane have descended to a name-your- 
price basis, and increased production capacity promises 
more and more supplies to come, it was said. 

Two major producers say, however, that their under- 
ground storage will be “in the clear” by spring. One re- 
ports his underground supplies already are about 75% 
depleted, adding that he is “probably in better shape than 
industry average.” But, he says, this much of a reduction 
in his underground supplies has been accomplished only 
by using LPG as fuel at refineries. 

Natural gasoline already is showing signs of easiness 
“ahead of schedule.” Midwestern marketers say they now 
can buy Grade 26-70 at “discounts” that net 5.125¢, 
Group 3, for resale. This price is 0.375¢ off “posted.” 

Production of volatile products is increasing at such 
rapid pace that, according to one major producer, it will 
be 18 months before demand catches up with supply. 

Currently, contract prices of most producers are at 4¢, 
Group 3, for propane and butane. At beginning of recent 
cold spell in Midwest, some sources said they had con- 
templated increasing propane prices. However, fear of 
sales losses deterred them. 
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World Tanker Fleet Up 1,950,000 Tons 


London—World tanker tonnage, excluding U. S. Gov- 
ernment owned tonnage, increased 1,958,311 tons dead- 
weight in six months ended Dec. 31, 1953, according to 
Davies & Newman, Ltd., ship brokers and tank steamer 
chartering agents, in semi-annual analysis of tanker ton- 
nage. 

World tonnage on Jan. 1, 1954 totaled 36,015,933 tons 
d.w. Increase of nearly 2,000,000 tons in last half 1953 
compares with increase of 1,683,847 tons in previous six 
months, and 1,609,788 tons in last half 1952. 

Liberian Flag tonnage showed largest jump—553,176 
tons—in last six months of 1953. 

Comparison of world tonnage on Jan. 1, 1954 and 
July 1, 1953 follows. Figures are in deadweight tons for 
vessels of over 500 tons gross register. 

Increase 
Jan. 1 July 1 or 
Flag 1954 1953 Decrease 


British 7,656,636 7,497,251 +159,385 
U. & A, 7,264,756* 7,151,300* -+-113,456 
Norwegian 5,483,041 5,062,128 +-420,913 
Panamania 3,501,629 3,433,016 + 68,613 
Liberian 2,349,978 1,796,802 -+-553,176 
Italian 1,586,272 1,339,186 +-247,086 
French 1,452,042 1,432,835 + 19,207 
Swedish 1,240,471 1,126,338 +-114,133 
Dutch 952,831 965,656 — 12,825 
Japanese 919,880 847,263 -+ 72,617 
Danish 635,274 583,459 + $1,815 
Argentinian 442,842 444,325 - 1,483 
German 281,161 244,658 - 36,503 
Brazilian 257,612 256,452 +- 1,160 
Spanish 249,871 235,491 + 14,380 
Russian 236,201 215,351 + 20,850 
Honduran 221,657 221,649 = x 
Greek 188,126 26,050 
Venezuelan 149,040 40,012 
Mexican 175,993 - 6,017 
Finnish 111,218 - 16,530 
Other Flags $80,085 — 9,292 


570,793 





Total 36,015,933 34,057,622 +-1,958,311 
* Does not include U. S. Government (Navy, etc.) tonnage. 


Other last-half-1953 statistics in Davies & Newman 
analysis: 

Sold for scrap, 32 vessels totaling 327,000 tons d.w.; 

British fleet increased approximately 160,000 tons d.w. 
despite scrapping or sale abroad of 27 vessels totaling 
292,000 tons d.w.; 

Of world total, 12.5% of tonnage is 19 years old or 
more; 

Percentage of tonnage built during war years fell to 
34.4%; 

Percentage of tonnage built since war increased to 
45.1% of total; 

For three largest fleets, proportions built during and 
since war years are: U. S. A. 77.2% and 11.4%, British 
33.2% and 49.1%, Norwegian 12.5% and 65.4%. 





Crude Oil Prices 


No changes reported in crude oil prices in 
week ended Jan. 23. For complete crude price 





schedules, see P. 48 of this issue. 











in effect January 25 at Refineries and Terminals 


Gasoline 


OKLA., Group 3 (Okla. shpt.) 
90 Oct. Prem... . . (4/12 .25-13 .375 


84 Oct. Reg..... 4)11 25-11 .375(5) 
60 Oct. M & below ; 210 25-10 875 


Okla., Group 3 (Northern shpt.) 

90 Oct. Prem... . (5)12-13 125 

84 Oct. Reg... . (6)11-11.375(2) 
60 Oct. M & below 10 25-10 625(3) 


Midwestern (Group 3 basis) 

90 Oct. Prem... ... . (2)12-13 125% 
84 Oct. Reg...... (3)11-11 .875 

60 Oct. M & below 10 25-10 .625 


N. TEX, (Texas & New Mex. shpt.) 


93 Oct. Prem....... . (2)18.75-1 
90 Oct. Prem. . Me Tees - 
(3)11.75-12.7 


1175-12 .25 
(2)10 .75-11.8 


W. TEX. (Texas & New Mex. shpt.) 
93 Oct. Prem... . 
90 Oct. Prem.. 
84 Oct. 


13.5 
(2)\13-13.75 

. Reg..... 
60 Oct. M & below 


11. 75-12 .25 
11.25-11.5 


EF. TEX. (Truck transport lots) 
98 Oct. Prem... . 
90 Oct. Prem. 
. Prem. 13 
. Reg.. ; 11. 75-12 25 
» ” 11 75-12 
. M & below (2)11-11 125 


13 5-13.75 
13-13 .25 


. W. TEX. (Truck tran«nort lots) 
. Prem 13.5 
. Prem. 

*t. Prem. 


. Reg. 

. M & below 
ARK. (For shipment to Ark. & La.) 
90 Oct. Prem. 


84 Oct. Reg. 
60 Oct. M & below 


KANSAS (For Kansas destinations only) 
90 Oct. Prem. ; 12.125-13x 
84° Oct. Reg. (2)11 .125-12x 
60 Oct. M & below 10. 375-11 25x 


WESTERN PENNA. 
Bradford-Warren: 


92 Oct. Prem.. 


15. 15- 
86 Oct. Reg. -"-o 


14. 15(2) 


Oil City: 


92 Oct. Prem. 


14.75-15 25 
86 Oct. Reg. 


13. 75-14.15 


Pittsburgh: 
92 Oct. Prem. 15.5 
86 Oct. Reg. 13 95 


Ohio—Quatations of 8.0. Ohio for delivery. to 


Ohio points: 
86 Oct. Reg. 14.3 


CENTRAL MICHIGAN 


(FOB Central Michigan refineries ) 
90 Oct. Prem.. (2)14.5-14 75(2) 
14.5 


86 Oct. Prem. 
84 Oct. Reg... . (2)18.5-13 .75(2) 
’ 13.25 


82 Oct. Reg. 


Prices herewith are reproduced from Platt’s OJLGRAM Daily Oil 
Price Service, associated with National Petroleum News, whose rep- 
resentatives in all NPN-OILGRAM offices devote their time enthestvely 


to reporting oil industry prices everywhere. 
Prices shown in 


ness day or 
bulk lots such as tank car, truck transport, 
fineries or terminals; in cents per gal., except 


shown; wax and 
for crude oil and its products lawful 
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’ les are sales prices or quotations or general offers 
or posted prices by refiners, by pipeline terminal operators, and by 
tanker terminal operators; for current sales and shipments; for the busi- 

od stated; except Tank Wagon prices, prices are for 
barge; prices applying to 
barges or cargoes or truck transport lots only, so designated; FOB re- 


trolatums in cents per pound, ex all fees and taxes; 
f produced and transported; re- 
ported as received by OJLGRAM and National Petroleum News but not 
guaranteed; for subscribers’ private use only and not for resale or 


CALIFORNIA 
Los Angeles Dist.: 


(2)14.1-18.1 
(2)13 .1-15 .6(2) 


San Francisco Dist.: 


90 Oct. Prem. 
80 Oct. Reg......... 


17 85-18 .6 
15 .85-16 .1 


San Joaquin Valley Dist.: 


17 85-18 .6 
15 .85-16.1 


Kerosine, Gas & Fuel Oils 


OKLA., Group 3 (Okla. shpt.) 
41-43 w.w.. ax 9-9 25(4 
42-44 w.w.... ; wa x9-9 95 
| 9-9 25 
58 & above D.I. Diesel... . & 625-9 375 
No. 1 fuel hetics (2)8 .75-9(3) 

. 2 fuel.... : 8-9 

. 8 fuel.... 8 .125(3) 

. 6 fuel... ~eauees (83)$1.50-2.00 


OKLA.. Group 3 (Northern shpt.) 
41-43 w.w. , ” x(5)9-9 2. 
42-44 w.w. . “(5)9-9.5 
Range oil .. 8.75-9.1 
58 & ahove D.I. Diesel... . 8 625- 
No. 1 fuel... er «(58 75-9 

No. 2 fuel x(7)8 125-8 .375x 
No. 8 fuel (2)7 875-8 .125 
No. 6 fuel (5)$1 50-155 


5 


25x 
9.5 


MIDWESTERN (Group 3 basis) 

41-43 w.w.. x(3)9-925 

ee a PE (4)9-9 25(2) 

58 & ahove D.I. Diesel. . (2)8 .625-9 

No. 1 fuel as peene x(5)8 75-8 875 
No. 2 fuel.... x8 .125(6) 

No. 6 fuel $1 59/3) 


N. TEX. (Texas & New Mex. shpt.) 

41-48 w.w. 9 2-10 
42-44 w.w. : 95 

58 & above D.I. Diesel (2)9-9 875 

No. 6 fuel. . (2)$1 50-1 .75 


W. TEX. (Texas & New Mex. shpt.) 
41-48 w.w.. 9 25 
42-44 w.w........ one 9 .75-10.75 
No. 1 fuel.. 9 2: 

. (2)9 .25-9 .5 
No. 6 fuel... $1.65-1.90 


FE. TEX. (Truck transport lots) 
9 5-9. 75(2) 
(2)9 5-9.6 
8.75-9 75 
(4)$1 .50-1.70 


4w.w 
58 & above D.I. Diesel... . 
No. 6 fuel. . , 


CENT. W. TEX. (Truck transport lots) 
42-44 w.w...... 

58 & above D.I. Diesel. . . 

No. 2 fuel... ye 

No. 6 fuel. . 


KANSAS (For Kansas destinations only) 
42-44 w.w. weseeee (8)9.26-10,375x 
52 & below D.I. Diesel.... 9-9.75x 

58 & above D.I. Diesel.... 9-9. 75x 
No. 1 fuel.. eeeeeseee 8.75-10.125x 
No. 2 fuel 8 125-9. 75x 
No. 5 fuel... . $2 .00-2.25 
No. 6 fuel $1 55-1.75x 


ratings, ex 
Ss 


Service invoice. 
bbl. where $ sign is 


publishing office, 


ARK. (For shipment to Ark. & La.) 
42-44 W.W.. oe ees 9.375 
10.25 


9 
58 & above D.I. Diesel. . . — 
ae 8.25 
$2.25 
, $2.05 
eT arr ; $1.90 


WESTERN PENNA. 
Bradford-Warren: 
Kerosine...... 

55 cetane Diesel 

No. 2 fuel.... 
3. eee 
36-40 gravity fuel... 


(8)11 .25-11 55 
11(2) 


(2)10 . 75-11 .05x 
(2)10 75-11 .05 
10 .5-10 .85 


Oil City: 


Kerosine........ 11.5-11.85 

50 cetane Diesel. . 10.75 

10.75-11.2 

10 5-11.05 
10 


10 5 


Pittsburgh: 

Kerosine x11 .6-12x 

50 cetane Diesel 10.9-11« 
No. 1 fuel...... iethed 11.4 
No. 2 fuel 10.4-11.1 
36-40 gravity fuel. . 10 5-11 


CENTRAL MICHIGAN 

(FOB Central Michigan refineries.) 

Range oil. . 12 .55-12 .8(2) 
46-49 w.w. kero.... ids (2)12 .8-13.1 

P. W. distillate... 12.3-12.8 
No. 2 fuel...... (2)11 .5-11 .8(3) 
No. 8 fuel...... 11.175-11.3 
U. G. I. gas oil (2)8 .25-10 

No. 5 fuel. re (2)7 .25-8 .25(2) 
No. 6 fuel... . (2)7-7 .75 


OHIO— Quotations of S.O. Ohio for delivery to 
Ohio points: 

Kerosine. 

No. 1 fuel...... . 
No. 2 fuel.... ‘ 
Diesel (Light & Med.) 


1 
1 
1 
1 


CALIFORNIA 

Son Joaquin Valley Dist.: 

40-43 w.w.. 14.4-14 8 
Heavy fuel (PS 400)... $2.05-2.15 
Light fuel (PS 300).... $2 .35(2) 
Diesel fuel (PS 200). . 12.2-13.3 
Stove dist. (PS 100) 13.7-14.8 


San Francisco Dist.: 
40-43 w.w.......... 
Heavy fuel (PS 400)....... 
Light fuel (PS 300).... 
Diesel fuel (PS 200) 

Stove dist. (PS 100) 


14.3-14.8 
$2 .05-2.15 
$2 .35(2) 
12.2-13.3 
13.7-14 8 


Los Angeles Dist.: 
40-43 w.w...... yer 
Heavy fuel (PS 400)..... 
Light fuel (PS 300)... 
Diesel fuel (PS 200) 
Stove dist. (PS 100) 


(2)13.8-14.3 
$1.80-2.10 
$2 25-2 .30(3) 
10 25-13 .2 

10 .5-14.7 


Natural Gasoline 


(Group 3 & Breckenridge prices are to blenders 
on freight basis shown below. Shipments may 
originate in any Mid-Continent manufacturing 
district.) 


FOB GROUP 3 
Grade 26-70 5.5 (Quotations 
FOR BRECKENRIDGE 


Grade 26-70 5 (Quotations 


distribution or publication. During period of short supply, some sellers 
and at un all Legge 3 
posting o' rm prices ¥ . 
would quote to the trade in general and which they 
regular customers onl 
Gasoline ratings are 


withhold quotations to new customers or the 


ut give OILGRAM the prices th a otherwise 
conf e 


to their 
and such prices appear in the price tables. 
ASTM Research Method and are minimum 


t where letter M is used to indicate that octane rating is 
by ASTM otor Method. For further details of price conditions a) ply 
to any NPN-OILGRAM office or see back of any OJLGRAM Price 


For complete price service delivered daily from nearest OILGRAM 
New York, Chica on, address Pilatt’s 
OILGRAM Price Servi ) 
Subscription rate in U. S.: $150 per year, payable in advance. 


go _and_ Houst 
330 W. 42nd St., New York 36, N. Y. Annual 
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Lubricating Oils 


WESTERN PENNA. 


Prices are for sales made, or offers reliably re- 
ported, to jobbers & compounders only. 


Neutral Oile—Vis. at 100°; 95 v.i.; 0-10 p.t. 
100 vis... . ‘ : § 


E. TEXAS (Truck Trnspt. lots) 


13.75-14.5 = ook 
200 vis... ... 14 75-15 5 Stoddard solven 
500 = mS ey CENT. W. TEX. (Truck Tenspt. lots) 


SOUTH TEXAS LUBES 
(Vis. at 100° F. FOB S. Tex., refineries for do- 


Stoddard solvent. . 11.5 


KANSAS (For Kans... Dest'n. only) 
Stoddard solvent 12.5 


mestic and /or export shipment.) 


PALE OILS: 


ATLANTIC COAST 
v 





Viscous Neutrals—No. 3 col. Vis. at 70° F. 200 
Vis. (180 at 100°) 420-425 fi. 

|) ee 22.5 

15 p. sh ete -_ 21.5 

25 p 20(6) 

10" via. Aas at ¢ 100°) 400- 405 fi. 

18 + 17.5 

25 p.t..... 16(6) 


Bright Stocks 
145-155 vis. at 210°, %40-550 fil. No. 8 col. 
ya iiepmonl ; 8 


Oe OAs sic 


, 18.5 
25 p.t.... (4)17-17 5 


Cylinder Stocks 


600 s. . filter a bi... (2)13-13 5 

.. . Se (2)15-15.5 

600 flash — (2)16-—17(2) 

630 flash . : 19(3)x 
MIDCONTINENT LUBES 

FOB Tulsa basis, for domestic shipment only 


Bright Stocks, vis. at 210 


Neutrals, vis. at 
100°, 0-10 p. p. 


Neutral Oils—Conventional 


Pale Oils Col. 

60-85 vis. 2 12.75 
86-110 vis. 2 13 
150 vis. 3 13.75 
180 vis. 3 14 
200 vis. 3 14.25 
250 vis. 3 14.5 
280 vis. 3 14.75 
300 vis. 3 15% 


Bright Stock—Conventional 


200 vis. D: 
10-25 p. p. 
150-160 vis. D: 
0-10 p.p. 
10-25 p.p... 
120 vis. D: 
0-10 p.p.... 3 18 


— 89 
eo 
wh 


Bright Stock— Solvent 
150-160 vis. 0-10 p.p., 
96 v.i... 


3 )21-22x 


Neutral Oils—Solvent (95 v.i.) 


170-180 vis. (2)16-16 .5(3) 
200-210 vis. (2)16 . 25-16 .75(3) 
300 vis... . 2)16 75-17 25(2 


Cylinder Stocks 


600 s.r., olive green 1 
+ Correct for Jan. 


ou 


11 also 


GULF COAST—Solvent Refined Lubes. 


From Mid-Continent grade crude. Prices FOB 
ship at Gulf for export. 


Bright Stock—Vis. at 210 


ae my | vis., 0-10 pour test, 
96 v.i.... 2)19-22 5 


-M.&P. Mineral 
eee a Naphtha Spirits 
+4 ‘4 * ™ ae i: pe 5 New York Harbor 18(4) 17(5) 
300 2-3 13 5(6)x Philadelphia 17.514 16 .5(5 
500 214-316 14 B(G)x Baltimore 16 .5(3) 
750 ot ihe 15 5(6)x Boston 18.5(4 17 .5(5) 
1200 3-4 16 25(6)x Providence 17 .5(5) 

2000 Be occ cce cee 17(6)x = 
RED OILS: 
Vis. Color 
100 5-6 11(5)x 
200 5-4 12 5(6)x 
300 5-6 13 .5(6)x 
500 5-6.... 14.5(6)x 
750 5-6 15 5(6)« 
1200 5-6 16 .25(6)x 
2000 5-6 17(6)x 
Petrolatums 


WESTERN PENNA. 
(Bbls., carloads; 


tank car, 1 to 1.5¢ less 

Snow white 7125-7 .75 
Soft white... 6 75-7 .3875(2 
Lily white. .. 6 .635-7 .25 
Cream 6 .125-6 .75(2 
Soft yellow 5 .25-65 . 7E 
Light amber 5 .25-5.5 
Amber 5-5 5 
ao 4.75-5 .375 


Naphthas & Solvents 


(FOB Group 3 


Stoddard solvent 12.375(3) 
Cleaners naphtha 12.875(2) 
V.M.&P. naphtha 12.875(4) 
Minera! spirits 11.875(4) 


Rubber solvent 
Lacquer diluent 
Benzo! diluent 


12.875(3) 
(2)13 125-13 .375 
(2)14 125-14.625 
WESTERN PENNA. 
Oil City: 


Stoddard solvent 16 
Pittsburgh: 
Stoddard solvent 16(3) 
OHITO—Quotations of S.O. Ohio for delivery 
to Ohio points: 
V.M.&P. naphtha 18.0 
Mineral spirits & stoddard 

solvent 17.0 
Rubber solvent. 15.8675 








New York 
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Sweet music to the ears of an oilman 
is the jingle of bells . . . when they come 
from a cash register ringing up profitable 
sales! 

Today’s BEST oils begin with nature's 
BEST crude. Ring up more sales and 
profits in your organization by offering 
your customers more value for less 
money. Supply them with PENNSYL- 
VANIA OILS made from our naturally 
better blending stocks. 

Prices of our neutrals, bright stocks, 
cylinder stocks and finished motor oils 
(for any type service) compare most 
favorably with those of lesser quality. 
We protect you against sudden market 
fluctuations. We ship in bulk, in drums, 
in cans, or fill your containers at several 
points in the country, saving you time, 
freight and double-handling costs. 

Write, wire or telephone us your re- 
quirements and we will get samples and 
profit-packed details into your hands at 
once! 


@ MOTOR OILS © BRIGHT STOCKS © NEUTRALS 
@ CYLINDER STOCKS @ WAXES 





REFINING COMPANY 


Charleston 24, W. Va. 


Refiners of Highest Quality Pennsylvania Grade 
Petroleum P.G.C.0.A. Permit No. 25 
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PRICES in effect January 25 at Refineries and Terminals—Cont. 


LPG Prices 
(Of ref 


B refineri in cents per gal. 
tank cars or transport trucks) 


Commercial Industrial 
Propane Propane 





District 

N. Y. Harbor 8.75 
Philadelphia 8.5(3) 
Gulf Coast ; 

Toled i 7.5 


WESTERN PENNA. (T.C., in Bulk) 


White Crude Scale: 


122-124 A.m.p..........2000+ 5(4) 


SEABOARD 

Melting points are AMP. 8° higher than EMP. 
Prices are for carload lots. Domestic prices are 
FOB refinery; scale in bags or bbls. ; fully re- 
fined, slabs loose. Export prices are FAS; scale 
in bags or bbls., fully refined in bags or cartons. 


Crude Scale: 
124-126 white... . 


N. Y. Domestic N. Y. Export 
(2)6.6 (2)6 .25-6 .6(2) 


Fully Refined: 
95-8 .45 
45(3) 
.45(3) 


(55 (3) 
05-8 .55(2) 
55(3) 


d 8.55 
55 8.55(2) 
55 ‘ 


8 25-8 .45(2) 


Chicago District Prices 


Prices to jobbers & distributors in tank car 
and/or truck transport lots FOB refineries, 
pipe line terminals and inland waterway barge 
terminals. 


Motor Gasoline 


13 5-14.85 
12 .5-13 .35 


... _&11,.125-11.3 
. .e(2)10 125-10 .25(3 


Heavy Fuel Oils 


Atlantic & Gulf Coasts 


Prices are of refiners, FOB their refineries & tanker terminals and hg tanker terminal operators. 
FOB their terminals. Ships’ bunkers prices are exclusive of lighterag 


92 Oct. 
Prem. 
Gasoline 
15 .2-16.5 
15.1-15.6 


86 Oct. 

a: 
13.65-14.5 
12.5 


83 Oct. 
re Reg. 





14.8(6) 
(2)12.9-14.3 
12.8 


Kerosine 
No. 1 Fuel (*) 
(16)10 .8-11 .1(2)x 
(16)10 .7-11(2)x 
(7)11 .3-11.6(2)x 
(7)10 8-11 .1x 
10.7-11x 


No. 2 Fuel (*) 
(17)9 .8-10 .2(2)x 
(17)9 .7-10(2)x 
(9)10 3-10 .6(2)x 
(8)9 .8-10.1x 
(2)9 .7-10x 





14.7(8) 
12.6-13 .25 
11.5-12.5 





No. 5, low sulfur... .. 


No. 5 high sulfur 


No. 6, low sulfur. . 
No. 6, high sulfur... . 


ti 7.4 

..x(2)7.4-8x 
(2)6 .6-6 .75 

. «(36 4-6 . 75 (3) 


Mexican Bunker Prices 


U. S. DOLLARS PER BBL. OF 159 LITERS 
Bunker C 


Guaymas.... 
Manzanillo. . 
Salina Cruz. ... 


Pacific Coast 


(In Ships’ 


San Pedro, Calif. . 
Portland, Ore... .. 
Seattle, Wash..... 


44 


Diesel 
(Ships Bunkers) 

Mexican Gulf 
$1.95 $3.75 
1.95 ne 
1.95 8.75 

Pacific Coast 
$2.60 $5 .65 
2.60 4.75 
2.60 4.75 


Diesel 
Fuel 
(P.S. 200) 
$4.20(5) 
4.41(4) 
4.62(4) 
4.62(4) 


Bunker C 


$1.80(5) 
1.85(4) 
2.10(4) 
2.10(4) 


(2)12 25-12 .3 
(2)12-12 .3 
13 .4(7) 


4 
13 .1(3) 


8 5-8 .625(2) 
10 .65(8) 


10 .2(2) 





(3)14.5 
12.4 


12.3 
12.6-13.2 
13 .2(2) 


(5)10 .9-11.2(2)x 
om.e=> 


(8)9 .9-10 .2(2)x 
9 1-9.4x 


8 .25-8.7 
10 .05(6) 
10.2 





Philadelphia. 
do barges... . 
Pt. Everglades. 
Portland....... 
Providence. .. 


14.7(5) 


(7)10 .8-11 .1(2)x 
(6)9 .8-10 .1(2)x 
11.8(5) 


11.3(9) 
(6)11-11 .2(3)x 


(7)9 .8-10 .1(2)x 
(3)9 .7-10x 
10 .65(3) 


10 .3(9) 
(6)10-10 .2(3) 





——" 


Tam 
Wilmington " 


Gas Oils 
(*) 
N. Y. Harbor. 


y 
Baltimore 


No. 4 Fuel 
. «10.1 (1088. 22-3 .78 
d (10)3 . 19-3 .68 
3.98 


3.25 (2) 
3.19 


ore. 1-13 .4(4) 
2.9-13 .3(5) 


12.4-18 .85 


Diesel Oil (*) 
Shore Plants Ships’ Bunkers Heavy Diesel 

(50 cet., 55 d.i.) (45 cet., 45 d.i.) Ships’ Bunkers 

(5)10 .2-10 .5(2)x 


No. 5 
Fuel 
$2.77 
2.74 
(2)10 .7-11(2)x 


2.80 (3)10.2-10.5x 
2.74 


11.8(7) 
11.7(8) 


11(7) 


(3)4.21-4 29x 


Light Diesel 


(3)$4 .21-4 .29x 


10 .65(7) 
10 .55(5) 


10 .2(7) 


(3)$3 .88-3 .96x 





Baton Rouge. . 
do barges... 


Corpus Christi. 


oo 


3.74(2) 


(2)4 29-4 37x 


4.30(2) 





Houston 
do bai 


10 .65(6) 
10 .65(2) 


3 .70-3 .74(5) 


4.473(5) 
4. 473(3) 
4.116 





New Haven. . 
New Orleans 
do barges. . 
Norfolk...... 
Pensacola. . 


(2)10 .3-10 .6x 
9.7-98(2) 


10. gece) 
10.2 


2.42 
2.39 
2.75 


3.74(3) 
4.84(8) 





Philadelphia . 


do barges 
Pt. — 
Portland. . : 
Providence... 


2. 946) (5)10.2-10 .5(2)x 34 oe ~4 29x 


10 .65(4) 


4.473(4) 


(3)3 .88-3 .96x 


oa 10.7(4) 
3.21(3) 10.4-10.6(3)x 


4.29 





Savannah. . 
Tampa. 
Wilmington, 


No. 6 Fuel 
No Sulfur 
Guarantee 


(5)$2.25-2.28(8) 
2.25(6) 


Y. Harbor... 
Albany 
Baltimore.... . 


10 .65(5) 
10 .55(6) 


10 .3(2 


2.80 


No. 6 Fuel 


No Fulfur 
Guarantee 


$2 


FS 


No. 6 Fuel 
Max. 1, % 
Sulfur 


(2)$2.35-2.43 
2.43 


rges 
-25(15) 


25 (4) 


4.473(5) 
4 .429-—4 .431(4) 


4.30(3) 


No. 6 Fuel Bunker C 

Max. 1, % Fuel 
Sulfur Ships’ 

Bunkers 


$2 .25(10) 
2.25(4) 


Barges 
(2)$2.35-2.40 
2.40 





Baton Rouge... 1.98 
2.32(6) 
Charleston... 2.23(2) 
1.98 


Foreus s Christi. 


-95 
29(5) 


2.43 
208) 


Be oot) 
29(5) 

2.20(3) 

-95-2 .10 


2.44 





Hous’ (4)1 .98-2 .00 
Jacksonvile. 2.21(6) 
iami.. 2. 


Mobile... . 





New Haven 
New Orleans. 
Norfolk.... 
Pensacola. . 





Philadelphia... . 
Pt. Everglades. 
Portland 
Providence. . 


2.28(5) 


2.44-2.54 


2 .25(5) 


3 
BORO ONS] POD PO] PORTO M+| = no 
= 


2.41 





Tam 
Wilmington . 


2.13(5) 


(*) At ‘Atlantic oun refineries and terminals south of Maryland, and at Tampa, prices ve some 
sellers to bulk commercial consumers are 0.15c higher than prices shown above. 
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Gulf Coast—Cargoes, Domestic & Export, All Ports 


Cargo prices are FOB ship at U. S. Gulf, minimum of 20,000 bbls., and are by refiners only to 
other — export agents, or tanker terminal operators. The figure in parentheses after each price 
indicates th of quoting that price. 





Aviation Seestine vee reteaiinan | Kerosine & Light Fuels 

Grade 115/145........:.. .5-19 .75 

Grade 100/130. 1 18 25 41-43 w.w. Kerosine : 
Grade 91/96 , 17-17 .25 x9 25(2)-9 5-9 .625(3)-9 .75(2) 
Jet Fuel (MIL-F-56240) No. 2 Fuel. x8 .5(4)-8 .625(3)-8 .75(2) 
Grade JP-4 9 .75(3) 


Motor Gucilins 
95 Oct. Premium 
13(2)-18 25(3)-18 .875-18 .625-18 .75 


Diesel & Gas Oils 


43-47 Diesel Index x8 .5(2)-8 .75(2) 


98 Oct. Premium ‘ 48-52 Diesel Index. . x8 5-8 625(2)-8 875 (8 
1225-12 .75(8)-12 .875-13-18 .25 a7 DE y 
90 Oct. Premium. ...11.75-12.25(2)-12.875-12.6 ©9857 Diesel Index SS. TSR-2.5 
ose Regular. . “10 gyaty Poi ssaeai oe 
Ost. ss... “"” 10. 25-10.875-10.75-11-11.125 Heavy Fucle—Cargoce 
10-72 Oct. Leaded... .. .9.75-10-10 .5(2)-10 .75 No. 5 Fuel, 0-10 p.t............ _ .$2.60-2.65 


Bunker “C” Fuel... .$1 .85(8)-$1 .90-$1 .95-$2 .00 


Middle East Crude Prices 


(Prices are per bbl. of 42 U. S. gals., exclusive of local port or other governmental charges, sales 
taxes, etc., if any; FOB loading port indicated, for gravities shown; 2c per bbl. differential per 
degree of gravity applies for gravities below and above those shown. ) 


Persian Gulf 

Crude Company Gravity Price Loading Port Effective Date 
Arabian Esso Export 36-36.9 $1.97 Ras Tanura, Saudi Arabia 1-27-53 
Arabian M. E. Crude Sales 34-34 9 1.93 Ras Tanura, Saudi Arabia 7-21-53 
Arabian -Vac. Overseas Supply 36-36 9 1.97 Ras Tanura, Saudi Arab’ 1-24-53 
Eeso Export 36-36 9 1.92 Fao, Iraq 1-27-53 

Iraq An te 36-36 .9 1.92 Fao, Iraq 7-16-53 
Iraq S) Petroleum 35-35 .9 1.90 Fao, Iraq 7-20-53 
Iraq Soc.-Vac. Overseas Supply 36-36 .9 1.92 Foa, Iraq 7-24-53 
Kuwait Anglo-Iranian 31-81.9 1.72 Mina-al-Ahmadi, Kuwait 7-16-53 
Kuwait Gu if Exploration $1-31.9 1.72 Mina-al-Ahmadi, Kuwait 7-16-53 
y aed Anglo-Iranian 40-40.9 2.08 Umm Said, Qatar 7-16-53 
tar Esso Export 36-36 .9 2.00 Umm Said, Qatar 7-17-53 
Qatar Shell Petroleum 39-39 .9 2.06 Umm Said, Qatar 7-20-53 
Qatar Soc.-Vac. Overseas Supply 39-89 .9 2.06 Umm Said, Qatar 7-24-53 

Eastern Mediterranean 

Arabian Esso Export 36-86 9 2.39 Sidon, Lebanon 7-17-53 
Arabian M. E. Crude Sales 34-34 .9 2.35 Sidon, Lebanon 7-21-53 
Arabian Soc.-Vac. Overseas Supply 36-36 .9 2.39 Sidon, Lebanon 7-24-53 
Iraq Anglo-Iranian 36-86.9 2.39 Tripoli, Lebanon/Banias, Syria 7-16-53 
Iraq Esso Export 36-36 .9 2.39 Tripoli, Lebanon /Banias, Syria 7-17-53 
Iraq Shell Petroleum 36-36 .9 2.39 Tripoli, Lebanon /Banias, Syria 7-20-53 
Iraq Soc.-Vac. Overseas Supply 36-36 9 2.39 Trot, Lebanon /Banias, Syria 7-24-53 


Venezuelan Crude Prices 


Prices are of Creole Petroleum Corp. for sale and/or purchase of cargo-lot quantities FOB deep- 
water terminals at ports named, and are subject to crude availability and company’s requirements; 
2e per bbi. differential per degree of gravity applies for gravities below and above those shown, 
except for Lagunillas Heavy for which price shown applies regardless of gravity. Price applicable 
for each cargo is that in effect at time vessel tenders for loading. For purchases made in fields, 
prices shown are basis for such purchases with deductions being made for terminaling and pipe 
line services in accordance with published tariffs. Purchases by Creole not subject to contracts with 
Venezuelan government are made at prices established by schedule shown below less lc per bbl. 


Price Effective 

Crude Gravity Api $/Barrel FOB Date 
Bachaquero...... 14-14.9 $1.76 Las Piedras or Amuay June 23, 1953 
Tia Juana Heavy 19-19 .9 2.13 Amuay June 23, 1953 
Lagunillas Heavy...... Flat 1.85 Las Piedras or Amuay Jan. 1, 1954 
Tia Juana Medium. . 26-26 .9 2.30 Amuay June 23, 1953 
Tia Juana 102 L.P... 26-26 9 2.54 Amuay June 23, 1953 
Tia Juana wenn 30-30 .9 2.53 Amuay June 23, 1953 
Mara. . 30-30 .9 2.58 Las Piedras or Amuay..... . June 23, 1953 
Cumarebo. . 9 3.40 Tucupido June 23, 1953 
San Joaquin. =) 42-42 .9 3.06 Puerto La Cruz June 23, 1953 
Oficina. . . 32-32 .9 2.82 Puerto La Cruz June 23, 1953 
Mulata.,. . 35-35 .9 2.88 Puerto La Cruz June 23, 1953 
Jusepin.... 32-32 .9 2.82 Puerto La Cruz June 23, 1953 
= —. , 18-18 .9 2.25 = June 23, 1953 

emblador 20-20 .9 2.30 Caripi June 23, 1953 
Pedernales 20-20 .9 1.61 my (Pedernales) Jan. 1, 1954 


Aviation Gasoline Prices 


(Prices are for tank cars, barges or truck transport lots; aviation gasoline meet specifications 
MIL-F-5572, unless otherwise noted.) 


District Grade100 /130 Grade 91/96 Grade 80 
New York, N. Y. ‘ 19 .6(2) 18 .1(2) 17 .6(2) 
Boston, Mass.... . . i 19.7 18.2 17.7 
Baltimore, Md... - 19.6 18.1 17.6 
Norfolk, Va.. - 19.6 18.1 17.6 
Charleston, S. ¢.. E 19.5 18 17.5 
New Orleans, La. (Baton 1 Rouge) ‘ 18.5 17 16.5 
Houston, Texas... : 18.5 17 16.5 
Toledo, Ohio. 19.15 17.65 17.65 
Lake Port Terminals 

Buffalo Cleveland Detroit Toledo 
92 Oct. Premium 17.4 
86 Oct. Regular... 15 .4(2) ee 
Kerosine....... 12.7(5) 11.85 11.7 
Diesel Fuels 11 .95(3) 11.75-12 .05 10.85 
No. 1 Fuel j (2)11.75-11 .9(2) 11 .45-11.7 
No. 2 Fuel......... 11.45(4) a 8 ak (2)10.75-10 .9(2) 10 .45-10.7 
SS OC eee - 8 5a 8.1(4) 7.5(3) 
No. 6 Fuel. . 8 .85(2) 7. 85a 7.35(4) 7(3) 


(a) Delivered Cleveland. 
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PRICES in effect January 25-—Tank Wagon 


Prices for gasoline do not include taxes; they do, however, include 
Gasoline taxes, shown in 
separate column, include 2c federal and state taxes; also city and county Ala 
Kervsine tank 


inspection fees as shown in next column. 


taxes as indicated in footnotes. 
not include taxes; kerosine taxes wher 


1954, as poste 
offices, but subject to later correction. 


Atlantic = en, cere @ 


(Regular Grade) ! 1 
Refining Cons. Dir. Fi 
T.W. T.W. Taxes 
Allentown, 
Pa.. , 
Altoona... 
Erie. 
Grosasbare.. 


Harris 1 
Philadeipitia, 
Pittsburgh. . 
a ow 
Wilkes Barre 
Williamsport 
bet - epee 
Del. ca 


to int ns G0 G0 9 00 G0 G0 G0 0 


Hartford, 


Camden,N.J. 
ewark 

Albany, N.Y. 

Binghamton. 


WotweHMomeE: *: 
ARCASCMHHHARDE WO 


a . . ° . . . ‘ 
cH &S > © BRReAArnwBeaeore 2H 2 ARoMnoumnNe 
~ 


© . . e e e . . e . . . . . e e e . e . e 
cn oS > © DRAMA AwDAaReNOS DO FD ARATMoMNoo 
CO CD @ AMAMAAAnNMAN OM A Ww AAAAAAIA 
cco os & eeecesesoesoesS O52 © © SooeS509 


Mineral | — vV.M. _- 
T.W T.W 


nee wa ae 18 5 20 0 
Pittsburgh ’ va 22.0 23.0 


Heavy Fuel Oils—T.W. 


No. 5 No. 6 
Philadelphia, Pa....... 8.10 6.19 


Notes: 


Kerosine—Thru Pa. & Del., add lc per gal. 
for t.w. deliveries of less than 100 gals. at one 
time. Camden—Add le for —" of 100-299 
gals., 2c for less than 100 

Mineral Spirits prices pany apply to Stoddard 

ven 


x Shown incorrectly in Jan. 20, NPN. 


Cont’] (N. B. Prices are Continental’s 
tank-wagon prices. Current —s 

Oil prices may vary from those shown 
because of local conditions.) 


Conoco Demand ‘ 
N-tane (3rd Gaso- Kero- 
(regular) Grade) line 


Wagon Taxes 
Denver, Col. 14.8 


Grand Junc. 

; Ne lo ‘a 
‘asper, Wyo.. 

Cheyenne. . 

Billings, Mont. . 

Butte. . . 

Great Falls. 


2 
6 
7 
9 


Twin Falls, ‘Ida... 
Albuquer., N. M. 
Roswell...... 
Santa Fe.. 
Muskogee, Okla. . 
Oklahoma City. 
ulsa ‘ 


15 
4 
14.0 
13. 
13.$ 


Croc rerenaonwnoorann 
20 00 00 &© 00 G0 G8 ~3 G0 G0 G0 Ge 20 G0 G0 G0 Go 
annonmnoosoooooosoose 
HH OWN ONSHDMDDOWNORS. 


Taxes: 


Gasoline tax column includes these city 
taxes: Albuquerque & Roswell, 0.5¢; Santa 
Fe, le; Cheyenne, 1c; Casper, 1c. 

Discounts: 

Salt Lake City and Twin Falls gasoline and 
kerosine prices apply for deliveries of less than 
200 gals. ; 200-399 gals., deduct 0.5c; 400 gals. 
and over, deduct Ic. 


Notes: 
T. W. prices are to consumers and dealers. 


Premium-grade gasoline t.w. prices 2.3c above 
regular. 
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by principal marketing companies at their headquarters’ 


on prices also do 


e levied are indicated in footnotes. Nev. 1/20c; N. C. 1/4c¢ 
Discount, if any, are shown in footnotes. These prices in effect 


Jan. 25, 


CHEVRON 


Standard of 
California 


San tom, Cal.. 


Gals. & over 


—— 
L£ 


os 
WCARDAAAwNWD 
SS eBNS ge nog ne Hg Bg ts 
Gor -3 O00 OO co 
> 00 ~2 00 00 00 00 0 ~2 ~3 00 00: 
conoomammonocco 


18.3 
Standard Standard 

Diesel Standasd Stove 

Kerosene Fuel Furnace 1 

T.T. Zone Geen. Teee 

(400 » a &over) (ex all taxes) 

San Fran..... 16.1 12.7 12.7 

Los Angeles... 15.6 
Fresno....... 17.3 
18.8 
18.6 
18.1 
18.1 


Boise—Sc gas tax applies to motor fuel only ; 
avgas taxes are 2c federal, 2.5¢ sta 

Salt Lake—7c gas tax A ty to motor fuel 
only; avgas taxes are 2c federal, 4c state. 

Honolulu—8.5e gas tax applies to motor fuel 
only; avgas taxes are 2c federal, 3.5c terri- 
torial. Standard Diesel/furnace oil price is ex 
le territorial liquid fuels tax. All T.T. prices 
are ex Hawaiian gross income tax of 1% to 
resellers, 2.5% to consumers. 


Notes: 


Gasoline—For other deliveries of Chevron 
(Regular) and Chevron Aviation 80/87, add to 
400-gals.-and-over price 1.0c for 40-199 gals. ; 
0.5¢ for 200-399 gals., except for deliveries to 
Marine trade in Alaska (excluding Chevron 
Aviation 80/87) where 0.5¢ differential applies 
to 40-399 gal. delivery; for less than 40 gals. 
add 5.0¢ gal.; except at Honolulu add 5. 0c f for 
less than 40 gals. to Marine trade and less 
than 100 gals. to Shoreside trade. Prices for 
Chevron Aviation 80/87 at Salt Lake City 
apply to all quantities in excess of 40 gals. 
Prices for Chevron Supreme (Premium) are 
2.2c gal. higher, except at Boise, and Salt 
Lake, which are 2.0c gal. higher—than Chev- 
ron (Regular) for quantity delivered. For less 
than 40 gal. deliveries, add 5.0¢ gal. to 400- 
gals.-and-over price, except at Honolulu, 
5.0c gal. for less than 40 gals. (Marine) and 
less than 100 gals. (Shoreside). Add to Chev- 
ron Aviation 80/87 quantity delivered prices, 
2.0c for 91/98, 5.0¢ for 100/130 and 8.0¢ for 
115/145 

Kerosine—T.T. prices, except at Salt Lake 
City, apply to deliveries of 400 gals. & over. 
For other deliveries: less than 40 gals., add 
8c; 200-399 gals. add 1c; 40-199 gals., add 4c; 
tank car/truck trailer; deduct 1.5c. Salt Lake 
City posted tank truck price is for minimum 
40 gal. deliveries. 

Standard Diesel/Furnace Oi] & Standard 
Stove Oil—T.T. prices are for deliveries of 400 
gals. or more. For other deliveries: 40-199 
gals., add 1c; 200-399 gals., add 0.5c; less than 
40 gals., add 5c. 

*Standard No. 2 Burner Oil. 

Humble 


Humble Gasoline Gaso- Kerosene 

Oil Regular line Tank Re- 
T.W. Retail Taxes Wagon tail 

Dallas, Tex... 14.8 20.1 13.3 

Ft. Worth.... 14.8 20.1 6.0 

Houston -. 14.7 200 6.0 

San Antonio... 15.0 203 6.0 


Notes: 

T.W. prices are to all classes of dealers and 
consumers. 

Premium-grade gasoline t.w. prices 2c above 


regular. j 


Inspection fees per gal., 
1 th se specified lows: 
apf Ba Piet he ede, Me 
1/100c; 1/32c; Minn. °. 
(2 Fae 7/ : N. D. 1/20c; Okla. 2/25¢; S Se N/8e; 
4 T 2/Se; d Wisc. 3/100c 
ag ny OD y A only: Ala. 1/2¢; Iowa 1/50c; Mich. 1/5c. 


included in both gasoline and kerosine prices, 


3/100c; Tnd. 
Neb. 2/100; 


, are as 


Esso Esso Gasoline 
nd - Geoier Grade) x 
Sta asoline ero- 
- Cons. Dir. sine 
» Oy Taxes T.W. 


“ 
a 
° 


Atlantic, City, N. J.. 
Newark 


ther] 


DRRAAMANAANH 


ane ICH IRORNCOHRNONIIRwROONARERD 
: Wan wownwn aeons: | 


ne ono bunannesunnenssnonoennnnna! 
© OOOOGOOGOGOOOOOOOOOOABAAWD HHH HIM HON 
nococoooooooooooooooSeoSoSeSoSSoSoOSSS 


rm Orman ee: - 


Little Rock, Ark.. 


Naphthes T.W.& ary Bbls. 
Min —— a i 


25.5 


Newark, N. J. 


Washington, D. C. 
3,600 gals. & over..... 17.2 


FUEL OILS—T.W 

o. 
Atlantic City, N. J.. 14.1 
> 14.1 


No. 4 No.6 
144 $2836 
19 2.85 
05 «2.88 


. 298 


Norfolk, Va.......... 14.3 
Danville. ; 
Petersburg 

Richmond 

Roanoke.......... 

Charlotte, N.C... . 

ea 

Mt. Airy... 

Raleigh . : 

Salisbury . : 

Charleston, Wy Oe 

Columbia. be 

Spartanburg 

Taxes: Louisiana kerosine prices 40 not include 
= state tax. 

: Kerosine No. 1—Atlantic City prices are 
7 “deliveries of 300 gals. or more; add le 
for 100-299 gals. 2c for less than 100 gals. 
No. 6—Washington price is for min. delivery 

of 1,060 gals.; for min. delivery of 2,500 gals. 

price is $2.83 per bbl. 

Premium-grade gasoline t.w. prices 2.5¢ above 
regular. 

xEffective Jan. 13. 


on com GON OM ~IM OOK ~IK 
Ay 


(Prices are per inode ge; - 
arrive at price per gal 
Imperial  Siitract 1/bth.) 
Oil (Esso Gasoline 
Regular Grade) Kero- 
Dealer Gasoline sine 
T.W. Taxes T 
. 925.2 14.0 25 
15. 24 


St. John’s Nfid. 
Halifax, N.S... 
St. John, N. B. 
Charlottetown, 
. E. 1. nal 
Montreal, Que... . 
Toronto, Ont... .. 
Hamilton, Ont... . 
Winnipeg, Man... 
Brandon, Man. 


COeHENRASeeeD NL 
coeoooocooooo of 
* eeeKenrnaaeeen reiore 4 


Vancouver, B. 
Taxes: Gasoline taxes are provincial taxes. 
Notes: Premium-grade gasoline t.w. prices 2c 
above regular. 
*Price is for Premium-grade. 
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PRICES in effect January 25—Tank Wagon—Cont. 


Socony Vacuum 


Mobilgas Aircraft 
Grade Grade Grade 
Gasoline 80 91 100 
Taxes T.W. T.W. 
New York City: 


AAAAAAARH 


coscocooooooooooososoooososS 








VID QIAIAIAWDWOAAAAAAARHAH 


bee ee Vee | Prices 


v. ser & ene Naphtha.. 
Taxes: MX.0" price are ex 3% city sales tax, 


Syracuse 
Kerosine—New York City (ali boroughs) and 
m less 0.5¢ for deliveries of 800 gals. or more. 
(all he =! and Mt. Vernon tank wagon less 0.5¢c for deliveries of 300 gal. or more. 
prices are delivered prices, all other T.C. prices are FOB bulk terminals. 


+—All points, tank wago: 

Mobilheat—New York City 

Notes: Jamestown T.C. 
x Effective Jan. 23 


Ohio Standard 


Aviation Gas.-Cons. T.W. 
Sohio Sohio Sohio 


Gasoline Avia. 


Cincinnati... 
Cleveland 


Porstmouth 
‘oledo... 
Youngstown . 
Zanesville. . 


IAA QAAIAIAAAAIAA 
cocooooooooscsoo 


Taxes: Hangar operators can purchase aviation gasoline less 4c per gal. 


A-10 to supplier. 


Mobilgas Gheguies Grade) 


s. Dir. Cons. Mobil Kerosine 


T.W7. tL. TH. TO. T.0. TL. 


Da: ROwH ACOH De: AO. 


x12.8 
«13.3 


Rochester 
20.5 


22.5 


Zn wee rm OC ON WW Rm OA) 
o . . 
MHOC wWAROCON SDH DR WOVE IWIN 


Sohio X-Tane Gasoline 
(Regular Grade) 
- Re- S.R. 
sumer sell- Sol- 
T ers 


Naph- 


Avia. 
00 tha 


2 
$ 


— 
eo 


wWoeommwnwwRmwwwe 
SaBSSSEESsE 
ceovococevoorrcoeoree 
SELESEEEESES 
cooooooooooo 


is] 
J) 
8 
i=} 


Discounts: Sohio Aviation—on contract to hangar operators and resellers, 2c off consumer t.w. 


Notes: Kerosine, Nos. 1 and 2 Fuels—Prices are for 100 gals. or more, 50 to 99 gals. add Ic per gal., 
Naphthas >: Solvents—T.W. and drum prices are for deliveries of 500 gals. or more. For other deliveries: 


gals., add 5c. 


Premium-grade gasoline t.w. prices 2c above regular; third-grade prices same as regular unless otrerwise noted ; 


stations. 


State Road Tax by supporting purchase wit! 


an 


: Reo e ReKO: CxAwearH 
. RO) Rowman erawe 


x10 

mil xll.9 

ai 12.3 x5 
Boston Hartford Providence 
19 . 20.0 19.5 
20.5 21.6 21 H 


AHoanweoHvoueHe: Bee SOORDROH Re ee 
ip snisbandnnne Dernceeswearascoro: 


ap’ oR. al of panine (ex tax). 
less 0.5¢ for deliveries of 300 gals. or more. 


Naptha & Solvents—Cons. T.W. 
D.C. V.M.&P. 
Naph- Varno- 


Sohio 
Sol- 


vent 


Kerosine No.1" No.2 
T.W. Soh 


the lene 


SULVLLLS SESS 
cooocooooooeso 
f SeReeee ieee. 
ecoeooooeooooo 
ERERBESRRBNEE 
ate yar try oe 
943-949 9430 49444 


Z cecoooooocoooeo 
aa4aQAAA AA 


> 


te Tax Exemption Form 


1-49 gals. add 2e per 


150-499 ou aa 2c; less than 150 


8.8. prices are at company operated 


Premium-grade gasoline t.w. prices 2c above regular; third-grade prices same as regular unless otherwise noted; s.s. prices are at company operated 


stations. 


Indiana Standard 


Tank wagon prices listed below were obtained by NPN correspondents who visited Standard 
of Indiana bulk plants where the company’s prices are publicly posted. 


Red Crown 


(Reg. Grade) Gaso- Kero- 


Chicago, Il. 

South Bend, Ind. 
Detroit, Mich.. 
Mpls.-St. Paul. . 

Des Moines, Ia. 

St. Louis, Mo... . 
Wichita, Kans... 
Omaha, Nebr... 
Fargo, N. D..... 
Huron, 8. D... 2 
Milwaukee, Wisc... .. 


DBAATSe WS DWC 
CSenwmoo"sonm w 
MAIWDAMAIIMWAW 
SAMO ROW~TH Ge 


ecoscoocoovos 


Fuel Oilse—T.W.—Chicago, Il. 


Standard Stanolex 
Heater Oil Furnace Oil 
1-99 gals. 16 : 15.3 
100-149 gals. 15.3 ; 
150 gals. & over. 14.8 
100-399 gals.. a 14.3 
400 gals. & over 13.8 


Stanolex Stanolex 
Fuel A Fuel C 
1-749 gals es 9.0 
760 gals. & over........ 9.4 8.25 


Taxes: St. Louis, Mo., gasoline tax includes 1c 
city tax. Des Moines, Ia., kerosine and furnace 
oil prices do not include 4c state tax. State 
sales, occupation, consumer & use taxes to be 
added where applicable. 


*“Temporary” price. 


Stanolex Furnace Oi]——————_ 

100 100- 100- 175- 350 850 
gals. 175 349 849) —s gals. Gals. 
&over gals. gals. gals. & over & over 


14.8 


14.8 14.5 


Fire-Chief Gasoline 
(Regular Grade) 
Dealer Gasoline 

T.W. Taxes 


Co. 


Dallas, Tex. : 
Ft. Worth . 
Wichita Falls... 
Amarillo 
Tyler.... 

El Paso....... 
San ane sida 


An 


Port Arthur 


Notes: ie t.w. prices apply also all 
s with minimum delivery 


- 
AONCCOBOSORH 
AMABMARAAH 
ccoocooooooesco 
30 Go Go 0 0 Go G0 G0 2 Go Go Go | 





of 50 a 


Premium-grade gasoline t.w. prices 2c above 
regular. 
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Kentucky 
Standard 
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APAMAMSVCVMSACASSweow . 


Covington, Ky. 
Lexington . 
Louisville 
Paducah 
Jackson, Miss. 
Vicksburg 
Birmingham, Ala. 
Mobile 
Montgomery 
Atlanta, Ga. 
Augusta. . 
Macon. 
Savannah 
Jacksonville, Fla 
Miami 
Pensacola. . 
Tampa... 


wooo 


ee 
csooocoesooooosooss 


coweerwmamaxroovrve 


See Iwan neoncner 
ws 


Taxes: 


Gasoli tax 1 includes these city & 
county taxes: Mobile, 2c city; Birmingham, lc 
county; Montgomery, le city & le county; 
Pensacola, le city. Other taxes not included in 
prices: Georgia, kerosine, 1c; Montgomery, 
kerosine, lc; Mississippi, kerosine 0.5c. 





Notes: 


Premium-grade gasoline t.w. prices 2c above 
resular. 
Cons. t.w. prices same as net dealer prices 
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CRUDE OJL PRICES—in $ per bbi. of 42 U. S. gals. at the well, except Canadian prices as noted. 





oretOronerononond: eoReeo. HORORORONONS- noneRe. HON: © © © tt 
SSBRLSSRa: SVS: SSIVSS: SHE: SS: :::: tz 
pororororenononond: eononororononene. fo: sononoeenee: © = 2 2 2: 
BRASASAKSe: SARSSISA: &: SSAA: sss ssc: 
one lSeenesocenees: eonone: HOneneNseeNs: BORONe. NNO: = © 2 2 2 tf: 
BSVsAsIASS: RBS: SARSSS: SSR: BS: :::::::::: 


FIELDS EAST OF CALIFORNIA 


E F G H I J K 


¢ SOc BONDED, SDEDEDED: 00: EDEDED. OD: EDet: Sentee: meh 
: 8: BRR: BRSs: & Ss: S: SS: KER: SSar 
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Prices in fields east of California were ef- 
fective as of 7 a.m., June 15, 1953, except as 
noted. Prices are shown by states and by gen- 
eral areas in most states. Details of fields 
where each company posts and c acy to 
gravity schedules as shown above will be fur- 
nished on request to NPN. Scattered fields on 
gravity schedule as well as fields for which 
fiat prices are posted are shown in the Fiat 
Price Section. 


GRAVITY SCHEDULES 
ARKANSAS—Sweet Crude 
a A: Arkansas Fuel, Esso, Gulf, Mag- 
aolia. 


ARKANSAS—Sour & Oth 
Schedule M: Ark. Fuel, 


COLORADO—Sweet C 
Schedule A: Contineatel Phillips, Pure, Sin- 
clair, Texaco. 


Kansas—aAll fields 
Schedule A: Carter, Cities Service, Con- 
tinental, Gulf, Phillips, Pure, Shell, Sinclair, 

Stanolind, Texaco. 


LOUISIAN A—Central 
Catahoula Lake & Other Fields: 
Schedule N: Esso 
Hemphill " Other Fields 
Schedule 0: Esso, Gulf, Stanolind. 
Olla & Other Fields: 
Schedule P: Ark. Fuel, Esso. 


LOUISIANA—Coastal 


er Crudes 
Esso, Ohio Oil. 


Bunice & Other Fields: 
s Schedule E (24-29 gravity): 
jun. 


LOUISIAN A—East 
Delhi & Other Fields: 

Schedule N: Esso, Stanolind, Sun. 
Fairview & Other Fields: 

Schedule O: Esso. 


LOUISIANA—North 
Athens-Pettit & Other Fields: 
Schedule M: Esso, 
Caddo, Homer & 
Schedule A: 
nolia, Stanolind. 


LOUISIANA—South 
Schedule P: Cities Service, Continental, Esso, 
= Magnolia, Pure, Shell, Stanolind, Sun, 


Cities Service, 


elds: 
. Esso, Gulf, Mag- 


MISSISSIPPI—Eucutta & Other Fields 
Schedule Q: Esso, Gulf. 


i og A e Other Fields 
Schedule O: Esso, Pu 


MISSISSIPPI—Overton & Other Fields 
Schedule N: Esso. 
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MONTANA—Sweet Crude 
Schedule A: Carter, Phillips, Ohio Oil, Stano- 
lind, Texaco. 


MONTANA—Sour Crude 
le R: Carter, Continental, Ohio Oil, 
Stanolind. 


NEBRASKA—AIl fields 
Schedule A: Pure, Sinclair. 


NEW MEX!ICO—Intermediate Crude 
Schedule D: Atlantic, Cities Service, Con- 

tinental, Gulf, Humble, Magnolia, Phillips, 

Pure, Shell, Sinclair, Stanolind, Texaco. 


NEW MEXICO—Sour Crude 

Schedule C: Atlantic, Cities Service, Con- 
tinental, Gulf, Humble, Magnolia, Shell, Sin- 
clair, Stanolind, Texaco. 


OKLAHOMA—AIl fields 

Schedule A: Carter, Cities Service, Con- 
tinental, Gulf, Magnolia, Phillips, Pure, Shell, 
Sinclair, Stanolind, Texaco. 


TEXAS—East Texas Field 

$2.90 Flat Price: Ark. Fuel, Atlantic, Cities 
Service, Gulf, Humble, Magnolia, Ohio Oil, Pan 
American, Phillips, Shell, Sinclair, Stanolind, 
Sun, Texaco. 


TEXAS—East Central 
Schedule B: Humble, Sinclair. 


TEXAS—Gulf Coast 

Aldine & Other Fields: 

. ~ acne P: Pan American, Phillips, Stano- 
na. 

Anahuac & Other Fields: 

Schedule F: Cities Service, Gulf, Humble, 
Magnolia, Pan American, Phillips, Pure, Re- 
public, Shell, Sinclair, Sun, Texaco. 

Arcola & Other Fields: 
Schedule J: Atlantic, Phillips, Pure, Sinclair, 


Texaco. 
Goose Creek & Other Low Cold Test Fields: 
Schedule E (24-30 Gravity): Humble, Pan 
American, Stanolind, Sun, Texaco. 
Hastings & Other Fields: 
Schedule E ‘see. Gravity) : Agrate, Gulf, 
Humble, Pan American, Stanolind. 


TEXAS—North, North Central 
Schedule A: Continental, Gulf, Magnolia, 
Sinclair, Stanolind, Texaco. 


TEXAS—Northeast 
(Asphalt Crudes) 
Cayuga & Other Fields: 
Schedule K: Pan American. 
Taleo & Other Fields: 
Schedule L: Humble, Texaco. 


TEXAS—Panhandle 
Schedule A: Gulf, Humble, Magnolia, Phil- 
lips, Texaco. 


TEXAS—Southwest 
Bianconia & Other Fields: 

Schedule I: Cities Service, Continental, Hum- 
ble, Pure, Stanolind, Sun. 


Kelsey & Cher Fields: 
Schedule H Saag mn" am 

Mirando & Other Cru 
Schedule G (24-29 Gravity) : Humble, Mag- 
ia, Sinclair, + —e. 


ther 
Schedule G (30-40 Gravity) : 
a Humble, Phillips, Republic, 
un. 


TEXAS—West Central 
Schedule A: Humble, 
Texaco. 


TEXAS—West Texas Sweet 

Schedule A: Atlantic, Cities Service, Gulf, 
Humble, Magnolia, Phillips, Pure, Shell, Sin- 
clair, Stanolind, Texaco. 


TEXAS—West Texas Intermediate 

Schedule D: Atlantic, Cities Service, Gulf, 
Humble, Magnolia, Phillips, Pure, Shell, Sin- 
clair, Stanolind, Texaco. 


TEXAS—West Texas Sour 

Schedule C: Atlantic, Cities Service, Gulf, 
Humble, Magnolia, Ohio Oil, Phillips, Pure, 
Shell, Sinclair, Stanolind, Texaco. 


WYOMING—Sweet Crude 
Schedule A: Carter, Continental, Ohio Oil, 
Pure, Sinclar, Stanolind. 


WYOMING—Sour Crude 
Schedule R: Carter, Continental, Ohio Oil, 
Pure, Sinclair, Stanolind. 


Atlantic, Cities 
Sinclair, 


Magnolia, Stanolind, 


FLAT PRICES 
(Listi also include some fields on gravity 


schedules) 
ARKANSAS 


Li + Cc A + 








(Esso) . 
Sandstone Condensate (Esso) .......... 
Smackover (Ark. Fuel, Gulf) 


ILLINOIS 

Eastern iilinots pews Oil) le patoe, § aaa 

Illinois Basin (Ashland, Cities Service, 
Continental, Gulf,  eenenes Ohio Oil, 
Pure, Shell, Texaco) ie 

Loudon Pool (Carter) ..........eeee.5+- 

Mattoon Pool (Carter) 

Plymouth (Ohio Oil) 


INDIANA 
Indiana Basin (Ashland, Pure) 8.02 
Western Indiana (Ohio Oil) Ic below. Schedule J 


KENTUCKY 

Butler Co. Area (Owensboro-Ashland). 2.65 
Owensboro Area (Ashland) 3.02 
Ragland Grade (Ashland) 2.62 
Somerset Grade (Ashland) 3.02 


LOUISIANA 
Bayou Pigeon  - paneeeadl itd listed’: 2.96 
Bear (Continental) ee | 
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Bivens (Atlantic) 
Creole (Pure) 


poe 
2s 


th Louisiana Condensate (Esso) 
| te a ee AS 

Ura (Ark. 

Ville "vlan (Ceatincatal) 
MICHIGAN 

(Only lowest and highest postings of each 
company are shown below; other postings may 
be obtained st to NPN.) 


geponocenege ge 
SSAaS 





Bay Pipe Line: 
Adams Heavy & other fields 
Sanford & ciber fiel 


Leonard = Line (6-16-58) : 
Clare 


hanee & Deep River ... 
Coldwater & other fields 


Barston fen Denslow 
Sohio : 


Cato 
Coldwater & Isabella 
MISSISSIPPI 
Baxterville: 
Condensate span oe : > 2 
Crude (Gul: ‘ —< oa 
Central Miss. Condenaate: 
Esso 3.10 


3.00 
Pickens crude (Carter) . Schedule D 


MONTANA 


Cat Creek Suet) 
Darling (Carter) ... 
Pondera (Phillips) 


OHIO 

Cleveland & other fields 
Corning (Seep, 6-16-53) 
Lima (S.0. Ohio) 


(S.0. Ohio).. 


PENNSYLVANIA—Penn. 

(Jan. 1, 1954) 

Bradford, Pa. (Seep) .. 
Eureka, W. Va. (Pure, Seep) 
Middle Penn. District (Seep) 
Southwest Penn. District (Seep) 
Zanesville, Ohio (Ashland) 


TEXAS 


Agua Dulce (Republic) 
Atlee (Republic) . 





te (Sh ell) 
Cayuga Condensate (Pan American) 


Chapel Hill: 
Condensate (Sinclair) 
Crude (Sinclair) 
Charlotte (Humble) 5e above .. 
Clay Creek (Sun) 
Conroe (Humble, Sun, Texaco) 


Darst Creek 

Texaco) 2.79 
Pearsall (Humble) 5c below. Schedule C 
Quitman-Paluxy (Pan American’ 2.75 
Tomball (Humble, Magnolia, stanolind) 3.13 
Van (Humble, Pure) . eee 1. ae 
Willamar (Pan American) . 2.70 


Schedule B 
ee 2.65 
3.13 
(Humble, Magactia, 








WYOMING 

Beaver Creek (Stanolind) 

Big Sand Draw Co 

Byron (Ohio Oil, Stanolind) 

ne (Ohio Oil, Stenatnd) 
Dome (Ohio Oil) 

Nowe Sand Draw (Sinclair) Schedu 

be > Basin (Ohio Oil, Stanolind, = 


Riverton Dome (Stanolind) 
Wertz (Sinclair) 


Schedule D 
lair 2. 


Schedule C 


CANADIAN FIELDS 


(Postings of Imperial Oil Ltd. Prices are ip 
Canadian dollars per bbl. of 85 Imp. gals., 
effective July 21, 1953, except as noted) 


Acheson/Stony Plain D-2, D-8 $2.685 
Acheson/Stony Plain L-C. 2.565 
Armena/Camrose Viking 2.61 
Armisie L.C. .. 2.685 
Big Valley D-2, D-3 bine 60 2.87 
Bothwell (5-1-52) ee 8.206 
Daly, Mississippian (1-14-54) 2.70 
Duhamel D-2, D-3 ... ... ee 
Excelsior D-2 .. 

Fenn D-2, D-3 

Gleneo (5-1-52) 

Golden Spike D-2, : 
Joseph Lake Viking 
Leduc-Woodbend D-2, D-3, Lc. 
Malmo D-2, L.C. 

Malmo D-3 ... 

New Norway D-2 

New Norway ey . 

Oil Springs 

Petrolia (5-1-52 ) 

Redwater D-3 

Turner Valley Crude: Prices FOB producers’ 
tankage, begin with 33-33.9 gravity at 
$3.085 with 2c differential per degree of 
gravity to 64 & over at $3.705. 


$ Go 09 PS PO PO PO PS PO oo PONY 19 fo 
AMADA HIOwWAe 
B-sssetestee 


wo 
> 
23 


2.646 





S. O. California prices effective Feb. 16, 1953. 


SCHEDULE 1 3 4 5 


1 $1. 
1 3. 
$. 1. 
1 1 

Ba 

1 

1 


+ RNONRNNNNK Ke Ke 


SCHEDULE 
Gravity 


+ @comorororomonororororororonrororrer. - 
aA 
oo co Go co CO CO COCO CORO ROTORS TOTO NO PO NO NY. See ae Ce S 
A 
Pe el 


peepebceesraseeehe: i: sii: 


ee ee et ett ptt 
: SBRSRSBS 


Sssese::::: 


B: 


» woeococecorororononenons 
: SPRSSRSSRSSS 


CALIFORNIA 


6 7 8 SCHEDULE 9 


Gravity 


” 
09 PO NO NO POND POND NO NO ND  e ° 


+ BDH NNMNWNHK Kee. 
- 


* BDNNWNWNNNNMYe: - 


: eepnseceseaa: : 
: 38eeNsresse: : 


BSSLSSSVaSRSS=Az: 


A 
+ WNMNWMP MMM PNMNMPNer. - 


. po dopo do rote nero toro tery ryrmrrr. . 
Sad 


. cone Popo no re torpor re nono MoM rotor. : 
ote 


. RoPo Po TODO TOPO MIMD ° 
Rad 


+ RoPomoporororsereMrorotmnmr. - 
~~ 


0 09 G2 co 00 00 90 9 Gn co go conoRORORDRONONONORO NORD NONOROM- - 
A 


: SRRSSENNESSEE: : 
5 Qpemqnencnnnedeneononmeem. et: 


- sororonononononens8S: ss 
: BBSTSeSsesrsess: 
> BaseasesBerses: 


: Seeaeegereessrses: 
: Ssezaesses: 


: Sgeesrsareeessases: 


BsReeexBapssssssae2nrssRsr2s: : 


Schedule 


Elk Hills } cctcngys Zone) 11 
El 8 


dison 
Elk Hills (Shallow). ... 32 
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: BUERSSASSSRAS: -: se: 


All gravities above those quoted take highest price offered for the field specified. 
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West Gs eat Cat Mies d. * 
*West Cat C sm ‘(Gis- 
quoc 
West Co 
Wheeler 
Whittier. . 
*Effective June 1. 
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ABOUT OIL PEOPLE 


Jersey Veterans Moving Up 


They have a saying around 
Jersey Standard that “when a 
director retires we hire a new 
office boy.” In that case, there’s 
an opening for some bright 
young man at Standard Oil Co. 
of New Jersey. For with the re- 
tirement of Frank W. Abrams as 
board chairman on Jan. 1, top 
level management has been re- 
aligned and new directors elected. 


The policy of advancing from within 
the world’s largest petroleum enter- 
prise is underlined by Mr. Abram’s 
42 years of service with the parent 
company and its affiliates. (NPN, Dec. 
30, p. 15.) In the four decades since 
1912, he came up through the ranks 
from draftsman. 

Similarly, his successor as chairman 
of the board of directors, Eugene Hol- 
man, started back in 1919 as a geolo- 
gist with Humble Oil & Refining Co.., 
a Jersey affiliate. And the new presi- 
dent, M. J. Rathbone, began his com- 
pany career 32 years ago as an engi- 
neer at the Baton Rouge refinery. 

Long Company Careers—Through 
the years, the policy of promotion 
through the ranks has held true, but 
for an occasional exception. The 15 
present members of the board repre- 
sent 492 years of company service. 
This averages out to almost 33 years 
of service to date for each member. 

Of the other directors, Stewart P. 
Coleman started in research 33 years 
ago; Jay E. Crane came from the 
Federal Reserve System in 1935; Lloyd 
W. Elliott began as a geologist 37 
years ago; Orville Harden joined the 
company as an office boy in 1910; 
Henry H. Hewetson has 34 years of 
service, having started as a construc- 
tion engineer; B. B. Howard came 
from the tanker fleet in 1920. 

Chester F. Smith began his career 
with Jersey at the Bayonne refinery in 
1913; David A. Shepard was in re- 
search 26 years ago; Emile E. Soubry 
was an Office boy in 1912; John R. 
Suman began his 41 years of service 
as an engineer and geologist; Leo 
Welsh came with Jersey in 1944 after 
long experience in finance; and Frank 
Pierce started his 30 years with Jersey 
in industrial relations. 

The two newest members of the 
board, appointed as of Jan. 1, also 
follow the pattern of progressive pro- 
motion. Peter T. Lamont started with 
Jersey as a clerk in sales in 1922. And 
Howard W. Page began 24 years ago 
as a chemical engineer. 

There is considerable precedence in 
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M. J. Rathbone 


E. Holman 


the relation of long service and ad- 
vancement through the ranks, starting 
with the familiar history of John D., 
himself. Of the two most recent past 
presidents and board chairmen, Walter 
Teagle who retired in 1947 had 39 
years of service. And Ralph Gallagher 
retired with 48 years service in 1945. 

Board Realignment—tIn succeeding 
to the chairmanship of the board, Mr. 
Holman still remains chief executive 
officer of the company and chairman 
of the executive committee. And in 
assuming the presidency vacated by 
Mr. Holman, M. J. Rathbone also be- 
comes vice chairman of the executive 
committee. 

Another addition to the executive 
committee was made in the election of 
Chester Smith, a vice president and 
director. Lloyd W. Elliott, a director, 
was elected a vice president. He suc- 
ceeds Orville Harden who retired 
Jam. 1. To these are added, the ap- 
pointments of the two new members 
of the board, Mr. Lamont and Mr. 
Page. 

Mr. Holman began his career with 
Jersey Standard in 1919 when he join- 
ed Humble Oil as a geologist. He be- 
came superintendent of the Louisiana- 
Arkansas division in 1923 and two 
years later was appointed Humble’s 
chief geologist. Transferred to New 
York in 1929, he was assistant to a Jer- 
sey vice president in charge of crude 
oil production. 

Subsequently, he served as president 
and director of Creole Petroleum Corp. 
and Lago Petroleum Corp., Venezue- 
lan affiliates. He was named a director 
of Jersey in 1940 and elected a vice 
president two years later, and then a 
member of the executive committee. 
Mr. Holman became president in 1944 
and in two years was appointed chair- 
man of the executive committee. 

Mr. Rathbone joined the organiza- 
tion 32 years ago as an engineer at the 
Baton Rouge refinery. He rose to be 
general superintendent of that plant 
and later was named president of 


Louisiana Standard. In 1944, when 
that company was merged with Esso 
Standard, he was appointed president 
of Esso. He held that post until mov- 
ing to the parent company as a director 
in 1949, 

Mr. Smith, during his 40 years of 
service, has been manager of. Esso’s 
Bayonne refinery and a director, vice 
president and president of Esso Stand- 
ard. He was elected to the Jersey com- 
pany board in 1944. Two years later he 
became a vice president. 

Mr. Elliott got his start in the oil 
business in Tulsa, Okla., in 1916 while 
still in preparatory school. He joined 
the Carter Oil Co., a Jersey affiliate, to 
do summer work with field geologists. 
After serving in World War I, he was 
associated with affiliates in Mexico and 
Indonesia until he was elected presi- 
dent of Standard-Vacuum. He was ap- 
pointed to the Jersey board in 1951. 

Mr. Harden, retiring after 43 years 
of company service, was the youngest 
man ever elected to the Jersey board. 
He started in 1910 as an office boy. 
At the age of 35 he was elected a di- 
rector, in 1929. He became a vice 
president in 1935, and since 1942 has 
been vice chairman of the executive 
committee. 

Mr. Lamont started with Jersey in 
1922 as a clerk in sales. After training 
as student engineer he was transferred 
to Europe in 1925 as a marketing as- 
sistant. He later served on the boards 
of management of several affiliates on 
the Continent. At the outbreak of 
World War II he was marketing ad- 
visor to affiliates in the Southern Eu- 
rope area. 

After outstanding war service, he re- 
turned to Jersey as shareholders repre- 
sentative for European affiliates. In 
1946 he became marketing advisor for 
central Europe. Two years later, he 
moved to New York as assistant co- 
ordinator of marketing. The next year 
he was made Jersey’s over-all market- 
ing co-ordinator. 

Mr. Page joined Humble in 1929 as 
a chemical engineer. Subsequently, he 
worked as design engineer for Standard 
Oil Development Co. and for several 
years in London and Paris as assistant 
engineer of Jersey’s European refining 
office. 

Mr. Page returned to Europe in 
1939 as technical advisor on crude oil 
sales to non-affiliated companies. He 
came to U.S. in 1940 and served as an 
engineering analyst until the war. Hav- 
ing contributed distinguished service to 
the war effort, he returned to Jersey as 
manager of the Co-ordination and Eco- 
nomics Department in 1945. In 1947 
he was named executive assistant to the 
Jersey president. 
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UNDISPLAYED RATE 
$1.50 a line. Minimum 3 lines. To figure ad- 
vance payment count 5 average words as o 
line. (See | on Box Numbers.) 
POSITION WANTED. Undisplayed rate is one 
half of above rate, payable in advance. 
PROPOSALS, $1.50 cents @ line on insertion. 


Send NEW ADVERTISEMENTS to Classified Advertising Division, NATIONAL PETROLEUM NEWS, 


CLASSIFIED 


INFORMATION: 
BOX NUMBERS count one additional line in 
undisplayed ads. 
DISCOUNT OF 10% if full payment is mode 
in advance for four consecutive insertions of 
undisployed ods (not including proposals) . 


DISPLAYED RATE 
The advertising rate is $14.50 per inch for ol! 
advertising appecring on other than a con- 
tract basis. Contract rotes quoted on request 
AN ADVERTISING INCH is measured % inch 
vertically on one column, 3 columns—30 inches 
—to a page. 


330 W. 42nd St., N. Y. 36, N. Y. 


SECTION CLOSES each Wednesday, one week preceding date of issue. 














MAN TO reals FOR 
FIELD RK 
Large Company operating cnste Retail Outlets needs 
26-33, single or willing to move to train 
>. Education two years col- 
Pi or equivalent. some past experience in 
oil business or other retail top references. Salary 
900.00 per year—minimum training period one year. 
P1491 National Petroleum News 
520 N. Michigan Ave., Chicago ii, Il. 

















REPLIES (Box No.): Address to office nearest you 
NEW YORK: 330 W. 42nd St. (36 
CHICAGO: 520 N. Michigan P .. (11) 
SAN FRANCISCO: 68 Post St. (4) 


ct 


Position Vacant 














Sales promoter experienced in cut rate service 
stations. Must be good idea man, have ability to 
promote gallonage for large wholesale and retail 
petroleum company located in New York Metro 
politan area. Send resume and salary expected. 
P-1546, National Petroleum News. 


= Pesitions Wanted 


Do you need a man, age 45, with 12 years ex- 
perience prior to W W II in oil marketing, major 
and independent; who has obtained the Doctors 
degree in Business since Service; now 
teaching in University, but anxious to return to 
the oil business? Write details of your proposal to 
PW -1336, National Petroleum News. 


Army 


Sales Manager major oil company. 15 years ex- 
perience in petroleum and natural gasoline sales 
and refining. Desires location in Southwest, Mid- 
Continent or Rocky Mountains in executive capac- 
ity. Chemical Engineer. Married, 24 years age. 
PW-1531, National Petroleum News. 





Want to 
SAVE TIME?- 


of course you do .. . for time is 
money. So whenever you want to 
make quick, effective contact with 
men in active management in the Pe- 
troleum Industry use the “CLASSI- 
FIED” section in NATIONAL PETRO- 
LEUM NEWS. 


“CLASSIFIED” can help you with 
your wants and needs; personnel or 
a position: a business service or a 
business for sale. 


The rate is low—$1.50 per line with 
a minimum of 3 lines. For further in- 
formation write “CLASSIFIED.” c/o 
NATIONAL PETROLEUM NEWS, 330 
W. 42nd St., New York 36, N.Y. 








Wanted 


Real Eastate Representative—presently em- 
ployed by major oil co. past 8 years desires em 
ployment in South or Southeastern states—15 
years successful record in service station acquisi 
tions, wholesale oil, T.B.A. sales and personal 
supervision. PW-1517, National Petroleum News 


Young man (34 years) 5 years experience indus- 
trial sales, lube oil, grease, cutting fluids, present 
ly employed by major in Philadelphia area. Ex 
cellent education, sales record and knowledge 
market this area. Looking for advancement mini 
mum $7500 yearly. PW-1481, National Petroleum 
News. 


For Sale 

















For Sale—One (1) used Butane Tank, approxi- 
mately three (3) years old, gallon water capacity 
14,427, working pressure 802’s, outside diameter 
8’, over all length 40’°%”, complete with pressure 
gauge and over 400’ of 2” pressure piping for 
loading and unloading from tank cars. Ready for 
immediate delivery. Contact O. H. Auer, P.O 
Box 479, New Philadelphia, 32085 


Ohio. Phone 





2000 lion three compartment tank mounted 
on 1952 F-6 Ford, duals, heater, signals, rein- 
forced springs, H.D. power take-off, 6000 miles, 
complete with meter, hose reel, can box, top 
shape except paint, $3000.00. Zephyr Oil Com- 
pany, 5050 Excelsior Boulevard, “Tinneapolis 16, 
Minnesota, WH 1677. 








FOR SALE 


AERO 
COMMANDER 


6 Place Aero Commander 
Deluxe interior plane. 
App. $10,000 worth radio 
equipment, many extras. 
Licensed until Dec. 54. 


Better than new condition, 
$55,000. 


Kerr Mfg. Company 
6081 12th Street, Detroit 8, Mich. 


or your broker 








For Sale ——— 


For Sale: 1948 Chevrolet truck with general steel 
tank, semi-streamlined 6 compartments, 864 gal 
lons. With power take-off pump and neptune 
meter and 100 ft. hose. Will sell as is or sepa 
rate. D. B. Love, Aliceville, Ala. Gulf Dist 


We ane available 3500 gallon 1940 Heil semi 
tank trailer single axle with bucket box in rear, 
air brakes, 244” Brodie gravity meter, side racks 
for package goods, tires 10:00x20 good, 5 com- 
nartments, new paint job—Shell color, price 
$1250.00 at Beloit, Wisconsin. Goodall Oil Co. 


For Sale, 5000-5400-6500 galion SSW and Freu- 
haufs tandems, also 3000 to 4200 ga‘lon singles 
clean. Buy from Bruce E. Hackett Co., 621 West 
58th St., Kansas City, Mo. Phone Hiland 1385 








Wanted 











Wanted: 1500-1800 gal. rr truck complete. 
Give data and price. J. D. Jacobs, Wauseon, 
Ohio. 


ANYTHING within reason that is wanted in the 

field served by Nationa, Perroreum News 
ean be quickly located through bringing it to the 
attention of thousands of men whose interest is 
~* om because this is the business paper they 
read. 


USED TRANSPORT 
SPECIALS 


Low cost payload is yours in this 
special group of 15 used trans- 
ports... all in goes condition. 
Item # 1—5400 gal. 3-compt. 1947 
Fruehauf, price includes painting 
your color 

Item # 3—5200 gal. 
Fruehauf, double 
paint ’ 
Item # 8—6600 gal. 4-compt. 1945 
Fruehauf, single bulkheads, big pay- 
load for $3,300. 
Item # 9—5900 gal. 1-compt. 1948 
Frazier, 3” piping, fair tires, oe 
paint $2, 
EIGHT Frazier 5500 gal. 1948 
models, 3 or 4 compts. with 
single or double bulkhead con- 
struction in the group, some 
with new paint .. . your choice 
each 

Item # 14—5175 gal. 4-compt. 1945 
Butler, double bulkheads, aluminum 
aint 2,000. 
tem # 19—5200 gal. 3-compt. 1946 
Fruehauf, 3” piping, hose _ tubes, 


prime ‘ 

gal. 4-compt. 1950 
Frazier, double bulkheads, 2%” pip- 
i $2,800. 





1945 
red 


3-compt. 
bulkheads, 


Write, wire or phone 


BUTLER MANUFACTURING COMPANY 


900 Sixth Ave., S.E. 
Minneapolis 14, Minn. 
: Gladstone 7905, Mr. L. C. Stoll 
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EQUIPMENT 
EMPLOY MENT 


52 


ABOUT OIL PEOPLE 





THREE ARMY QUARTERMASTER CORPS OFFICERS have completed a train- 
ing course at Tide Water Associated Oil Co., designed to help them in handling military 
requirements dealing with petroleum. Course covered management, rail transporta- 
tion, refining, product research, marine transportation and marketing. Tide Water 
Vice President R. D. Rogers is shown here congratulating the three officers, (left to 
right) Lt. Col. William H. Lambert, Capt. Orvel B. Sorensen and 2nd Lt. Edward D. 


Joullian III 


U. J. Casler has been promoted to 
the position of division manager of 
the Kentucky Division Office at Louis- 
ville for Pan-Am Southern Corp. He 
was formerly assistant manager, hav- 
ing been transferred to Louisville when 
Pan-Am began marketing operations 
in Kentucky in late 1951. 

In announcing the promotien, Pan- 
Am President Bruce K. Brown lauded 
Mr. Casler’s work, saying: “Mr. Cas- 
ler’s efforts in expanding the com- 
pany’s marketing operations in Ken- 
tucky earned his promotion to divisinn 
manager.” 

+ 

L. E. Ulrope, Esso vice president in 
charge of marketing, will leave for 
Europe on an extended business trip 
early in February. He plans to retire 
shortly after his return and his duties 
will be taken over by E. H. Collins, 
who is presently a director of the com- 
pany. Mr. Collins will assist on board 
responsibilities now held by Mr. UI- 
rope while the latter is abroad. 


+ 
Darrell D. Dixon, Richfield Oil 
Corp., Phoenix, Ariz., has been named 
to serve on the Arizona highway traf- 
fic safety committee. 


co 
Robert Root has been appointed 
executive vice president of Ruan 
Transport Corp. in Des Moines, Iowa. 
Ruan is a petroleum trucking com- 
pany operating 500 transport units 
from 11 terminals in Iowa, Nebraska, 


Minnesota, Illinois, Missouri, and Wis- 
consin. Other Ruan promotions in- 
clude: G. G. Geraghty, promoted to 
sales manager; and Harold E. Baker, 
promoted to vice president and oper- 
ations manager. 


David F. 
Cocks, vice pres- 
ident and treasur- 
er of Standard 
Oil Co. of Ken- 
tucky, has been 
appointed to the 
board of directors 
of the Louisville 
branch of the 
Federal Reserve 
Bank of St. Louis. 

Mr. Cocks has 
been with Standard since 1917, serv- 
ing as a member of the board for the 
last 20 years. 


D. F. Cocks 


Sam B. Short, traffic manager for 
Esso’s Louisiana division, has teamed 
up with Jack Walsh, general manager 
of Hearin Tank Lines, Inc., to publish 
a book of southern hegro stories titled 
Tis So. Mr. Short, a well-known 
story-teller, printed a collection of his 
favorite yarns last Christmas. He had 
sO many requests for extra copies that 
he enlisted the help of his friend, Jack 
Walsh, to help him expand the book 
into the new edition, ‘which has just 
come off the press. 
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When Customers Come in for an Oil Change 


Aways "and {Il Change 
CAY* ) the Element Too" 


7 out of 10 will say"VES" 









A FULL HOSE LINE FOR BETTER SERVICE 


OR THE BEST VALUE in all types of 

service station hose . . . gas curb pump, air 
tower, driveway alarm and car wash . . . always 
call your Hewitt-Robins Distributor. He can 
provide you with the fast, efficient answer to 
your every hose need. 

The Hewitt-Robins hose line for service sta- 
tion operators offers a variety of specialized 
hoses that assure top quality performance: 
Hewitt-Robins Gasoline Curb Pump Hose is 
highly flexible, has a smooth bore for free flow- 
ing . . . Hewitt-Robins Air Tower Hose is dur- 
able, resists kinking and reels easily . . . Hewitt- 
Robins Driveway Alarm Hose withstands year 
round weather and constant tire wear 


Hewitt-Robins Car Wash Hose is tough, light 
weight, and recommended where oil conditions 
are encountered. In addition, Hewitt-Robins 
also makes other outstanding hoses for the pe- 
troleum marketing field such as Fuel Oil & Dis- 
tillate Hose and the new 150 foot long LP Gas 
Reel Hose for bulk delivery trucks. 

You can buy with confidence when you order 
from your Hewitt-Robins Hose Distributor. 
Contact him today for complete information 
regarding any of these top hose values. See 
Classified Phone Book . . . Rubber Goods- 
Mechanical; Rubber Products - Mechanical; 
Belting-Mechanical; Hose & Tubing-Rubber, 
or write to us directly. 


HEWITT@) ROBINS 


Executive Offices, Stamford, Connecticut 


DOMESTIC DIVISIONS: Hewitt Rubber «+ 


Robins Conveyors *« 
FOREIGN SUBSIDIARIES: Hewitt-Robins (Canada) Ltd., Montreal «+ 


Robins Engineers «+ Restfoam 


Hewitt-Robins Internationale, 


Paris, France * Robins Conveyors (S. A.) Ltd., Johannesburg * EXPORT DEPARTMENT: New York City. 
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Arthur G. Epker has been named 
Toledo district sales manager for 
Socony-Vacuum Oil Co. succeeding 
Fred M. Orr, who retired Jan. 10. Mr. 
Epker operated his own service station 
in Toledo for four years before join- 
ing Socony. Then he served the com- 
pany for 12 years in Detroit as retail 
sales trainer and as assistant manager 
of the company’s Detroit district. 

James B. Pike has been appointed 
assistant district manager of Socony- 
Vacuum’s Cleveland district. He was 
formerly in charge of retail sales train- 
ing in Detroit. Earlier he operated his 
own Mobilgas service station and then 
served in Socony-Vacuum’s operating 
and sales departments. 

Robert C. Husel replaces A. G. 
Epker as assistant district manager of 
Socony-Vacuum’s Detroit district of- 
fice. Mr. Husel has been with the com- 
pany since 1937, and for the past two 
years has been in charge of the divi- 
sion’s TBA sales. 

Robert L. Abbott, Socony-Vacuum 
salesman in Cleveland for the past 
four years, has been transferred to 
Detroit to direct the division’s retail 
sales training department. 

e 


Herschel Y. Hyde, vice president in 
charge of manufacturing for the west- 
ern division of Tide Water Associated 
Oil Co., has been assigned the respon- 
sibility of planning and developing 
programs of the refining activities of 
all divisions of the company. He will 
continue to make his headquarters in 
San Francisco. 


I. R. Arrowood, Big Sandy Petro- 
leum Co., Paintsville, is the new presi- 
dent of the Kentucky Petroleum Mar- 
keters Assn., and E. M. Bailey, of 
E. M. Bailey Distributing Co., Pa- 
ducah, has been elected chairman of 
the group’s Jobber Division. 

Mr. Arrowood succeeds Russell E. 
Croft, Monarch Oil Co., Hopkinsville. 
Outgoing head of the Jobber Division 
is S. G. Courtney, Power Oil Co., 
Lexington. 

Other association officers elected 
last week include: 

First vice president—Charies K. A. 
McGaughey, Central Petroleum Corp., 
Richmond; second vice president— 
E. M. Bailey. Directors—Russell E. 
Croft, W. S. Glore, Jr., Glore Oil Co., 
Danville; W. D. Porter, WPB Oil Co., 
Shelbyville; C. H. Coe, The Texas Co., 
Louisville; R. E. Coe, Coe Oil Co., 
Cynthiana; C. B. Compton, Standard 
Oil Co. (Ky.), and John B. Overstreet, 
Gulf Refining Co. 

Jobber division officers chosen in- 


cluded Charles K. A. McGaughey, 
vice chairman, and the following as 
members of the executive committee: 
R. E. Coe, J. H. Mitchell, Jr., Union 
Oil Co., Elizabethtown; E. M. Bailey, 
Mr. McGaughey and Edith Napier, 
Perry Oil Co., Lothair. 


a 

H. R. Katzmann is the new presi- 
dent of American Lubricants, Inc., 
Buffalo, N. Y., producers of greases 
and lubricants, and western New York 
distributors of home heating oil for 
Socony Vacuum Oil Co. Mr. Katz- 
mann succeeds Paul E. Fitzpatrick 
who, as chairman, will remain active 
in the company. Mr. Katzmann joined 
the company seven years ago. He will 


giption FO 


pREsC 


R consv 


This mighty mite is making new 
friends daily on farms, in fac- 
tories, garages and widely- 
diversified installations all over 
the country. That’s because it’s 
quality-built... built to service- 
station standards! When you 
choose the Tokheim Power 
Pump, even for the toughest as- 
signment, there are no expensive 
service problems, no costly main- 
tenance. It’s got lasting power 
plus! Scores of applications. Call 
your Tokheim representative to- 
day or write for new bulletin. 


continue as general manager and di- 
rector. 

John F. Moloney is the new director 
of sales in charge of wholesale and 
refinery accounts. 

James V. Whitaker fills the newly- 
created pcesition of fuel oil division 
manager. 

. 

Charles Ashmun has been appointed 
to the newly created position of su- 
pervisor of oil movements for The 
Buckeye Pipe Line Co. Mr. Ashmun 
started with the company in 1939 as 
a laborer. At the time of his latest 
promotion he was in charge of indus- 
trial relations in his capacity as assist- 
ant to the vice president. 


Check These Features/ 


Weather resisting finish « Y% HP motor 
* only 39” high « delivers approximately 
10 galions per minute « built-in check valve 
and by-pass valve « meter is optional 
© easily installed « approved by Under- 
writers’ Laboratories « A real vaivel 


General Products Division 


TOKHEIM CORPORATION 


DESIGNERS AND BUILDERS OF SUPERIOR EQUIPMENT 


1650 WABASH AVENUE 


SINCE 1901 


FORT WAYNE 1, IND. 


Factory Branch: 1309 Howard St., San Francisco 3, California 


Canadian Distributor: H. Reeder, 205 Yonge Street, Toronto 
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RETIRED U. S. ARMY GENERAL, 
now a service station dealer, Maj. Gen. 
Ivan L. Foster was recently awarded the 
California Medal of Merit for “exception- 
ally meritorious service rendered the state 
military forces from Sept., 1946, to Aug., 
1953.” Gen. Foster, who retired after 30 
years of Army service, has continued his 
service working with the California Na- 
tional Guard. He represented the 6th 
Army at the Bikini atomic tests. He is 
now a General Petroleum dealer with a 
station in Beverly Hills, Calif. 
+ 

Leland F. Johnson, formerly execu- 
tive vice president, is the new presi- 
dent of California Pennzoil Co. at 
Los Angeles. He succeeds John B. 
Beman, Sr., who died Dec. 31. Mr. 
Johnson had been executive vice presi- 
dent since May, 1953. 

* 

George T. Goggin, formerly general 
counsel and director of the Douglas 
Oil Co. of California, is now execu- 
tive vice president of the company. 
He succeeds James G. Stevens, who 
resigned Jan. 15 to become president 
of a company manufacturing specialty 
railway equipment. 

Mr. Goggin has been a director of 
Douglas Oil since the company was 
organized in its present form in 1946, 
and has served as general counse! for 
the past five years. Succeeding him as 
general counsel will be his law part- 
ner, Robert L. Tollefsen. 

During the past year Mr. Goggin 
spent seven months in Peru consum- 
mating contracts and concessions for 
large blocks of oil producing property 
which Douglas is now developing. 


ao 
D. B. Blackham, manager of the 
Cleveland district for Sun Oil Co., has 
been elected chairman of the Ohio Oil 
Industry Information Committee. Mr. 


56 


Blackham has been acting chairman 
since last spring. 

R. D. Robinson, the newly elected 
vice chairman, is assistant district 
sales manager at Findlay for the Ohio 
Oil Co. 

B 

J. Grant Spratt is the new president 
of Trans Mountain Oil Pipe Line Co. 
with headquarters at Vancouver, B. C., 
Canada. He succeeds R. L. Bridges 
of San Francisco who continues as a 
director. This change is in line with 
the policy adopted at the inception of 
the company that the permanent staff 
of the company would consist of Ca- 
nadian and British Commonwealth 
personnel. 

o 


A. K. Thorn, formerly with Cities 
Service Oil Co., has been appointed 
marketing division manager of the 
American Management Assn. He will 
be responsible for program planning 
for conferences and seminars in the 
marketing field. Mr. Thorn spent five 
years with Cities Service in various 
marketing capacities including: sales 
engineer, marketing assistant, national 
account representative, assistant dis- 
trict manager, and most recently, as- 
sistant to the sales manager. 

+ 

W. H. Quay, sales manager of the 
eastern Pennsylvania marketing region 
of Atlantic Refining Co., has been 
transferred from the company’s re- 
gional headquarters in Reading to the 
main Office at Philadelphia to serve as 
special merchandising assistant. He 
will succeed P. J. Sturgeon, who re- 
turns to Pittsburgh as sales manager 
of the company’s western Pennsylva- 
nia marketing region. The transfer is 
in line with Atlantic’s policy of rotat- 
ing the special merchandising assistant 
post on an annual basis. 

- 


Eugene J. McGarvey, formerly as- 
sistant Indiana district manager at In- 
dianapolis for Ohio Oil Co., has been 
appointed assistant retail sales manager 
in charge of Marathon service station 
development. He will move to the 
general office at Findlay, Ohio. Mr. 
McGarvey started with Ohio Oil in 
1932 and had been assistant district 
manager of Marathon sales in In- 
dianapolis since 1946. 

Charles W. Cook succeeds Mr. Mc- 
Garvey as assistant district manager 
in charge of sales at Indianapolis. He 
was formerly zone manager at Louis- 
ville, Ky. 

Charles D. Sausser succeeds Mr. 
Cook as Louisville zone manager. He 
was formerly Indiana district con- 
sumer salesman. 


COMING MEETINGS 


FEBRUARY 


Florida Petroleum Marketers Asen., annual 
meeting, Hotel George Washington, 
Jacksonville, Fla., Feb. 5. 

Missouri Petroleum Assn., Chase Hotel, St. 
Louis, Feb. 8-10. 

Western Petroleum Refiners Assn. regional 
raeeting, Hotel Beaumont, Beaumont, Tex.. 
Feb. 11-12. 

American Petroleum Institute, Lubrication 
Committee, Sheraton-Cadillac Hotel, Detroit. 
Feb. 15-17. 

lowa Independent Oil Jobbers Assn., annua! 
convention, Fort Des Moines Hotel, De 
Moines, Iowa, Feb. 17-18. 

National Tank Truck Carriers, Palmer House. 
Chicago, Ill., Feb. 22-24. 

Packaging Institute (petroleum packaging com- 
mittee), Houston, Texas, Feb. 23-24. 

Wisconsin Petroleum Assn., Hotel Schroeder 
Milwaukee, Wis., Feb. 24-25. 


MARCH 


American Society for Testing Materials, spring 
meeting, Shoreham Hotel, Washington, D.w. 
Mar. 1-5. 

Oil Industry TBA Group, Western Division, 
3rd annual meeting, Olympic Hotel, Seattle, 
Wash., March 2. 

Secy. of Automotive Engineers (national! pas- 
senger car, body and materials meeting), 
Statler Hotel, Detroit, Mich., Mar. 2-4. 

Texas Oil Jobbers Assn., annual convention. 
Baker Hotel, Dallas, Tex., Mar. 8-10 

Oil Industry Information Committee, Shamrock 
Hotel, Houston, Texas, March 8-10. 

Illinois Petroleum Marketers Assn., 32nd An- 
nual Convention, Product and Equipment 
Show, Sherman Hotel, Chicago, Illinois, 
March 16-17. 

Ohio Petroleum Marketers Assn., annual con- 
vention and marketing exposition, Deshler- 
Hilton Hotel, Columbus, Ohio, March 16-18 

Oregon Heating Industries, 11th annua! Pacific 
Coast Oil Heat Convention, Multnomah 
Hotel, Portland, Ore., March 19-21. 

Western Petrcleum Refiners Assn., annua) 
meeting, Plaza Hotel, San Antonio, Tex.. 
March 29-31. 


APRIL 


National Oil Jobbers Council, The Homestead, 
Hot Springs, Va., April 1-3. 

American Society of Lubrication Engineers, 
Netherland-Plaza, Cincinnati, Ohio, Apri) 
5-7. 

Oil Heat Institute of Washington, annual 
meeting, Chinook Hotel, Yakima, Wash., 
April 9-10. 


National Petroleum Assn., 5lst semi-annual 
meeting, Hotel Cleveland, Cleveland, Ohio, 
April 14-16. 

Fuel Oil Distributors Assn. of New Jersey, an- 
nual convention, Berkeley-Carteret Hotel. 
Asbury Park, N. J., Apr. 28-30. 


MAY 

Oil Indestry TBA Group, midwest section, 
Sheraton Hotel, Chicago, Ill., May 3-4. 

American Petroleum institute, Lubrication 
Committee, Skytop Lodge, Skytop, Pa., May 
3-5. 

American Petroleum Institute, Safety & Fire 
Protection Committee, midyear meeting. 
Chase-Park Plaza, St. Louis, May 3-7. 

National Tank Truck Carriers, 6th annual con- 
vention, Netherland-Plaza, Cincinnati, Ohio, 
May 6-8. 

Empire State Petroleum Assn., Hotel Roose 
velt. New York, May 9-11. 

Pennsylvania Petroleum Assn., spring conven- 
tion, Bedford Springs Hotel, Bedford, Penn., 
May 9-11. 

American Petroleum Institute, Division of Ke 
fining, midyear meeting, Rice Hotel, Hous- 
ton, May 10-13. 

Indiana Independent Petroleum Assn., French 
Lick Hotel, French Lick, Ind. May 12-18. 
Assn. of American Battery Manufacturers, 
White Sulphur Springs, W. Va., May 13-15 
Interstate Oil Compact Commission, spring 
meeting, General Oglethorpe Hotel, Savan- 

nah, Ga., May 13-15. 

Oil Heat Institute of America, Ben Franklin 
Hotel, Philadelphia, May 17 

American Petroleum Institute, Division of 
Marketing, midyear meeting, Cosmopolitan 
Hotel, Denver, Colo., May 17-19. 

North Carolina Oil Jobbers Assn., spring con- 
vention cruise on board the Queen of Ber- 
muda. sailing from Norfolk for Bermuda 
May 23-28. 
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ANNUAL REPORT 


—‘uvitaliou Te PROGRESS 


Hundreds of independent oil marketers were our partners 

in writing the record of progress presented in our 1953 

Annual Report. If you would like to become a member ~ 
of the growing family of independents who make added 5 Jan 
profits by selling Ashland-made petroleum products, this a... 
Annual Report will answer some of your questions. Write 


for your copy today. 


The Independent Brand for Independents 


ASHLAND OIL & REFINING COMPANY 


Home office: Ashland, Kentucky 


ALTON, ILL.—261!16 E. Broadway; BUFFALO, N. Y.—800 Ellicott Square; CINCINNATI, O. 
—1402 Federal Reserve Bank Bidg.; CLEVELAND, O.—Standard Bidg.; EVANSVILLE, IND. 
—2500 Broadway; FINDLAY, O.—P.O. Box 210; LOUISVILLE, KY.—3005 Dumesnil; NASH- 
VILLE, TENN.—5 E. Main; PADUCAH, KY.—R.R. No. 4; PITTSBURGH, PA.—711 Park Bidg. 





REFINERS, COMPOUNDERS and PRIVATE BRAND MARKETERS... 


by the = 


Whether you buy em 


your lubes 
or by the {J 


...You can be sure 


when you buy from Pure! 


Buyers of solvent-extracted base stocks and finished 
blended oils for private branding enjoy these advan- 
tages when they buy from Pure: 


Pure’s lube oils have a unique susceptibility to 
additive treatment, resulting in low treating 
costs and flexibility of additive selection. 


Uniformity is assured by manufacture that uses 
the most modern equipment and rigorous test- 
The Pure Oil Company ing procedures. 


35 East Wacker Drive, @ Production and terminal facilities within easy 
Chicago 1, Illinois reach of most markets and transportation equip- 
Box 1630, Tampa, Florida ment is equal to any demand—from a tank car 


1306 First Street, South, to a quart can. 


Minneapolis, Minnesota Pure Oil salesmen are fully qualified to give 


Box 239, Houston, Texas on-the-spot technical help, and ALL Pure Oil 
Box 271, Tulsa, Oklahoma customers have a wealth of technical service and 
Write or call the nearest Pure Oil Wholesale Division 

Office for further information. 





